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GLASS -aiways in windows...now in screen cloth! 





= 
i++ 


dap tne day byt ae 
i—_ = pag as 8 


dp he de tg tet ap tpt ne th tt tn 

ap ba dm de fae d epee tig te fap fe 

meh me de 4 ad aed et et et te tee 

ee ee es mda dane 4 de 

bhp ttt tg tit 
te 46 tet et ete ie 


hn dp bed np tne deed TT 
- 


i 4-4 1 


| 
- 4 ts te 
ttt pd eh pt de ’ 


15 SU ASAE ADRS SESE SD | i—_ 


4 i te tte + -— >> 4~ 


ian ttt in i 
44-4 to +> 
add ad apd td pd ed di dd 4 et tae te i dip TITIT TTT 
hedged med ned wet pd np ded ed 4 4 4 ee 
kd tt td tg ed ef ap dh dad ne TTTITIT 
SUSERSREAPTRTAP ARE AD TTITITIT 
SESS BS PSE SSS PSS PSP ees TTT) TT 
tt Ht 445+ 
pd tt ed eet ap dd i a 
pd tf dl te id 
_orabanan seanemenan arent 
me mpd ed ed ae pd ey de dn fae 
a eee 
med ed eh md ed ae tat ay 4 ae i ae oe 
md ad me te dd hh fd ned op 
AS BS BS BS BS BS BS BS BE SE RS Be Ps 
BS BS SS BS ESSE EP SES BSS PSPS eee eres 
BS RS BS BS BS BS BS PS BEES ES ES BS BS Me Be 
ee eS eS SS BS BSS BS Be PS PS Se eae 
ht tt at Ht tt tf 1 pt ts 
pte tt tt tm ts 
tt ttt i st a st a ft tet tr inte 
pt md heme ed hte ded ed ahd np de dh de ap tne de 
eed ad mt diy dd ap te fe dame ee tee dang de 
BSE S BS RSS OES PERS PSE SES ESPs 
{ttt tt ite ie 
tt dh dd sd pi fh de 
ttt ts tte {ase 
ee tpt tt tt i ie 
BS BS BS BOSS SSNs Be Ee 
pES BERS ESE: 
+4 ae he 
4 eg tips 
4 
ems 
44 
4pm tet 


New Chicopee FIBERGLAS Screen Clo 
cant stain sidewalls... rust or corrode 


FLEXIBLE - CAN’T BURN + CAN’T CREASE + EASY TO WORK WITH 


Contact your local jobber or write directly to us 


LUMITE DIVISION, 





Number 3 





These Bright, Clean Spangles 
Are a Big Sales Advantage 


Never underestimate the sales appe al of 

the attractive zinc coating on Mormproot 
galvanized steel rooting. Its good looks ts 
one ot the chiet reasons why this rooting 


is often selected in preterence to 











other types 

Most customers have had experience with 
many different galvani‘ed-steel products, 
and they know that roofing made of this 
material will keep buildings looking 

trim tor a long time to come 

The unitorm, tight coating of zinc on 
Bethlehem's sStormproot rooting gives 
excellent protection against Corrosion 


And the base metal beneath this coating 


or coppe r-bear inv 
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is strong, durable steel, either plain | 
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tight features 








Here are STORMPROOF’S weather - 
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BETHLEHEM STEEL COMPANY, BETHLEHEM, PA 
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STORMMPROOF GALVANIZED STEEL ROOFING 
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Murray 20” Window Fan 
Reversible or Exhaust 
Or ly, ] or 2 speed 








offer dealers even more—in 1954 


WA 4 


The ‘54 fan season promises to be the 
biggest in ventilating history. More people ror: 
are “ventilating-conscious", “ventilating- 
anxious” than ever before. 

The ‘54 Murray line is even more com- 
plete, offering a type of attic or window 
fan to fit every home, every pocketbook. 

Murray's ‘54 advertising campaign is 
geared to make even more of your “venti- 
lating-conscious", customers “Murray- 
anxious”. 

The "54 Murray line offers dealers even 
greater sales volume, even higher profits, 
even more satisfaction than ever before. 

For full information on dealer and dis- 
tributor franchises and free catalog, 








Exclusive Notional Sales Agents for Murray Fons 
H. C. Biglin Co., Inc 
177 Harris St., N.W 
Atlanta, Ga. 


Murray Company of Texas, Inc. 
VENTILATING FAN DIVISION ° ATLANTA, GA. 
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/THE MOST RESPECTED NAME IN MOWERS 


o 


PENNSYLVANIA 


PENNSYLVANIA DE LUXE, 21” EXETER, 18” 


Dramatic new color styling, modern Self-whetting, full tempered 


design, make the DE LUXE the steel blades. Appecling new 

‘glamour model” in the profitable color styling. Modern, sex 4 

power mower field today. Self tional-type roller. Briggs & Y 
whetting high carbon Stratton 1.1 H.P., 4-cycle 
cutlery steel blades engine. Precision engineered 
double ground. New 
semi-pneumatic rub 
ber tires. Dependable 
Briggs & Stratton 4- 
cycle engine, 1.6 H.P, 


parts throughout 


GREAT AMERICAN— GREAT AMERICAN — Hi- PENNA-LAWN,. Light PENNETTE. Two cutting 
REGULAR. The all-around CUT. New, improved mode strong, for small lawns and widths, 14” and 16”, and 


favorite of professional with greater range of cut trim work. 16 Ball bear low wheel height. Ideal for 


gardeners for more than 
50 yeors. Ball bearing grasses 
mounted cuiting reel has 
5 heavy, extra-wide 
spring tempered, high 
carbon steel blades, 

\ double ground. 


ting height for long, tough ing mounted reel hard-to get-ot spots 


PENNSYLVANIA JR. METEOR. Aluminum olloy TRIMMER AND EDGER. A 


yeor 


Triple-geared driving construction— 25% lighter good steady seller, 
gives balance and than other heavy duty ofter year. Steel disc and 


power 
Sectional roller plow (optional) does work 


strength to spare. Bal! bear mowers 
ing mounted cutting reel of half moon hoe 


_ Quelity Lown Mowers Since 1877 ACCO 
3 ) PENNSYLVANIA LAWN MOWER DIVISION 
Xe ; )) AMERICAN CHAIN & CABLE COMPANY, INC 


Bridgeport, Conn ° Plant. Exeter, Pa 
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STAGE 
BRASS-BUILT 














Now there's a 

you can sell 10 

pumps that offer al/ the 

could ask for. They take up wher 
, 


pion ilme 


ton’s fast-selling “Chamy 
And you can retail the 2 H.P 
model at $149.50**. That's below the price o ee eee Wedel 

. iit i Pangee, 
competitive two-stage models with outdated, 

y --Cham prices shown on next pags 
cast iron stages—even below most single-stag 
* “a . ™ al h lil trade disc 
models. Yet the “Super Champ” gives l 
on on harts 


1. Even more water! Up to 3270 


+ 


hour. You can get 
) 


models with 2 or 


on deep or shall 


-+-THE ONLY COMPLETE LINE IN THE 
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“NO ONE 


HAS 


Cartridge-type rotary seal. 
Lasts longer—but can be 
changed in minutes, if 
necessary, without special 
tools. No need to disturb 
pump or piping. 


ELSE 
iT?” 


(Patents Pending) 





: 


V2 H.P. TWO-STAGE MODEL AT 


50 





| 


4 


Based on t.0.b. tactory price 


RETAIL 





—~ 





Includes pump 


brass ejector 


assembly 


automatic pressure regulating valve, car- 
tridge seal, and foot valve 


OTHER MULTI-STAGE MODELS AS LOW AS 


3 
4 


H.P.—$174.50 
1 HP.—$199 50 


1 


> HP.—$279.50 


2 HP —$349 50 


Diffusers, cases and covers 
ore ‘precision - formed” 
ee 
loss through friction 


impeller is cost bronze 


Pressure regulating 
valve — avitomatically 
regulates flow from 
pump to maintain proper 


pressures. Adjustable 


Brass ejector, venturi 
and norrle—extras that 
ee eh 
valve included at prices 


shown below. 


Kipidagion 


THE DAYTON PUMP & MANUFACTURING COMPANY * 


INDUSTRY THAT’S “TUNED TO TODAY’ 
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DAYTON 1, 


OHIO 





NOW is the 


time to be 


Quality-wise* 


Feather Croft, Lyman, 
and Wagemoker. 


here’s how 


* Even in unstable times you'll get your share of scales i ~% 
and profits if you handle top-quality merchandise = 


backed by a known, experienced manufacturer. That's 


just the combination you get when you sell Tapatco 


experience can help! 


Right now, more than at anytime in recent 
years, our economy is changing. Defense 
problems... shortages . . . and many other 
abnormal conditions make it important for 
;, ; you, as a retailer, to do business with 
Joat Cushions . . nm 
; _ camps experienced suppliers. Then you know that 
»portster Vest Motor C overs . ° > . . 

— in spite of upsets your supply will continue 








and quality will be right 


Tapatco has gone through good times and 
bad for 72 years, and all that time the high 
quality of Tapatco products and Tapatco 
service has not varied. If you want quality 
ant Canam merchandise, supplied by a nye nor nigel 
with long experience in helpi alers ... 
ask your jobber about * orl 


THE AMERICAN PAD & TEXTILE CO. 


Con cant bay OOO Greenfield, Ohio © Fairfield, Calif. ¢ New Orleans, La. 
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NATIONALLY ADVERTISED this month 
the "TWINKLE". - Better Homes & Gardens - - Mar 





KLEEN-IT 


Handiest brush 


\ ‘ uw Ty oi in any kitchen 
inkl Ma F\e 


cleans better, lasts longer than ordinary scrubs 








CHOCTAW-X 


(X - extra wear from Oxco’s Master Blend filling) 


hest 








HERE IT IS..... 


Packaged and . 


yvaroLeYy L/ear Jireani. 


Pressubaell 


100 FT. 








= _ - = 


ST aE 
i 





popular sizes in 100-ft. coils of 75 Ib. pipe 
now boxed in handy dispensing cartons 


ClearStream 75 Ib. PressuRated Pipe for farm water systems Yardley factory. 

is easier to stock, sell, and handle on the job. The popular All cartons are clearly labeled as to size and pressure 
sizes of 75-lb. pipe — 1”, 34", 1” and 114” — are packaged _ rating for easier handling in warehouses, on dealers’ shelves 
in 100 ft. coils in handy dispensing cartons. Packaged pipe and on the job. The boxed sizes and all other sizes and 
comes to you as clean, unmarked and in the same perfect types of PressuRated Pipe are supplied in standard or half 
condition as the day it was inspected and packed at the coils. 





- YARDLEY L/earStfream PLASTIC PIPE 





PressuHated 


ee 0 15 4 


S 


« CLEF 


&s 


POUNDS 


PER SQ 


IN 


a 
a 


75 LB. For Farm Water System Piping and other 
normal pressure application:.. 


For golf courses and 
cemetery sprinkler 
irrigation systems, 
municipal service 
lines and extensions. 


POUNDS 
PER SQ. IN 


125 18. For high-pressure 
cold water and 
chemical lines. 


means the same working pressure 
e e e the same safety factor in every size 


Here's the biggest improvement in water system plastic 
piping yet. Yardley PressuRated Pipe eliminates previous 
confusion offers big advantages to both those who use 
pipe — and sell it. 

At last, you can determine exactly the right pipe for 
any installation. Just select the working pressure — then 
pick the pipe. That’s all there is to it. 

Yardley PressuRated Pipe is engineered with sufficient 
wall thicknesses to provide adequate safety factors for rated 
pressures. This is not true with ordinary plastic pipe which 
is made in metal-pipe wall thicknesses so that one size 
might be rated at 100-lb. pressure — another size at only 


30 Ibs. 


Now, with PressuRated Pipe, all you do is determine 
the pressure a job requires— 75 lb., 100 Ib. or 125 Ib. 
through 2”, 


A 


Whatever size you use, whether it is from 1/, 
PressuRated Pipe will withstand the working pressure to 


which it is rated. Every size is the same. 

PURE POLYETHYLENE 
Yardley guarantees PressuRated Pipe to be made of 100% 
virgin material. It provides all the other plastic pipe 
weighs '/ as much as steel 
saves up to 60% of installation 


advantages won't rot, rust 


or electrolytically corrode 
costs. 

Standard inside diameters permit the use of standard 
Yardley fittings and adapters with a few simple tools. 


Write for Bulletin 36 


YARDLEY PLASTICS CO. 142 PARSONS AVE., COLUMBUS 15, OHIO 


In Canada: DAYMOND CO., LTD., Chatham, Ont. 


Export Soles: F. & J. MEYER, 


115 Broad St., New York 4, U.S.A. 





The year’s biggest news in 
bolt and nut merchandising 


RB&W’s NEW 


BOLT and NUT KIT! 


* 50 BOLTS, 50 NUTS, 8 WASHERS 
—ALL BRIGHT ZINC-PLATED 
Yes, it’s the hottest bolt.seller of this 


* DESIGNED FOR FAST SALES TO THE 
a i year—or any year—the way this new 
FIX-IT-YOURSELF” TRADE RB&W merchandising ‘first’ is catch- 


* A BIG BARGAIN FOR EVERY HOME-OWNER ing on! 





Typical home repair jobs——— 


Dealers go for the Kit because it... OUTDOOR FURNITURE APPLIANCES AND FIXTURES 
LAWNMOWERS AND GARDEN EQUIPMENT RECREATION EQUIPMENT 


e Gives shoppers self-service item 
BICYCLES, WAGONS, OTHER LARGE TOYS 


e Saves time for dealer and shopper 








* Builds bigger unit sales of bolts 


e Sells on sight—from point-of- Featured by IRHA 


purchase display , . , 
RB&W’s Handy-Man Bolt and Nut Kit was one of the items 
featured in IRHA’s big nationwide promotion to the multi- 
. billion dollar ‘‘do-it-yourself’’ market. You can still cash in on 
Home-owners go for the Kit this promotion by ordering your stock of these novel, easy-to- 
because it... sell kits... they come in self-display cartons that take up a 
minimum of room on your counters. 


e Provides good profit margin 


e Contains wide assortment of 


needed bolts Shoppers Sell Themselves 


¢ Eliminates frequent shopping trips 
Eye-catching, self-displaying carton of 10kits 


does all the selling for you. Just open a car- 

a ton—inside top flap becomes self-selling 

e Handles small or large | a cael display that helps you increase profits from 
fastening jobs at at bolt sales. 





e Gives them quality items at low 
cost 


° Keeps bolts handy at ! - 3 Your RB&W distributor is all set to supply 


all times 7, this new Handy-Man Bolt and Nut Kit. Why 
\ not cash in on this “Do-It-Yourself” trend 





now? Phone or write your nearest distributor 
today —ask for RB& W's Handy-Man Bolt 


th W wanes 
109 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 


Plants at: Port Chester, N. Y., Coraopolis, Pa., Rock Falls, Ill., Los Angeles, Calif. Additional sales offices at: 
Ardmore, Pa., Pittsburgh, Detroit, Chicago, Dallas, San Francisco. Sales agents at: Portland, Seattle. Distributors 
from coast to coast. 
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Send today 


for your free copy 





of this new 24-page 


Pittsburgh Fence 
catalog 


It’s packed full of interesting, useful in- 
formation about the various kinds of high- 
quality, attractive, easy-to-sell fences made 
by Pittsburgh Steel. 

There’s the exclusive ornamental double 
scroll lawn fence; the ornamental single 
scroll; attractive gates for walks and drive- 
ways; plain top lawn fence; hinged-joint 
farm and poultry fence and gates; barbed 
wire; welded steel fabrics for making every- 














thing from animal pens, trash burners, corn 
cribs, vegetable bins to play pens and cook- 
ing grilles. There are seven full pages de- 
voted to ““How to Erect Fence’’ completely 
illustrated with easy-to-follow line draw- 
ings. 

Remember, Pittsburgh Fences cost no 
more than standard make fences. Get the 
complete story on Pittsburgh Fences now! 


Fill out and mail the coupon today! 


Pittsburgh Fence 


a product of 


Pittsburgh Steel Company 


Grant Building 
Pittsburgh 30, Pa. 


PITTSBURGH STEEL COMPANY 
Dept. SH, Grant Building 


Pittsburgh 30, Po 


Gentlemen 


Send a < 
Firm Name 
Your Nome 


Address 














THE ORIGINAL 
AUTOMATIC-GAS 


PREPO TORCH — GUARANTEED TO 
OUTPERFORM ANY AUTOMATIC-GAS 
TORCH AT ANY PRICE! 


@ So rugged, so tough — Always ready to do 
the job 
@ A greater variety of jobs can be done — 3 in 
terchangeable burners, and 3 interchangeable 
tips. The widest selection in the market 
A greater volume of heat than any other torch 
— 6000 B.T.U. per hour at 2570 F 
Smallest hand torch made — only | pounds 
— tool box size when completely assembled 
The only torch that can be used in any position 
and maintain a uniform flame 


PREPO FUEL IS THE MOST ECONOMICAL 
AUTOMATIC-GAS FUEL SOLD IN DISPOSABLE 


7 


TANKS ONLY F< 


PREPO CORPORATION 


EDGERTON, WISCONSIN 
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GOLD... 
STRAND 


Galvanoid, Bronze or Aluminum 1 or ide of 


screening that covers every customer requirement, 


Precision manufactured to unrivaled standards 


of testing and inspection to give years of satisfaction 


in extra strength and weather resistance 


INCREASE YOUR SALES WITH 
HESE FREE SELLING AIDS 


HANDY HINTS ON SCREENS— 

lied t tit 
Supplied to you in quantity ROLL CUPS— 
for distribution to your 
customers. A really informative To keep your rolls of 
24-page booklet. Shows screen cloth neat ond 
your customers how to 
mointain and repair old 
screens. Has complete j selling disploy 
instructions on how to make 


tight for attractive 


new screens. A perfect tie-in 
with today's “Do It Yourself” 
boom 


SURFACE TABLES AND 


RETAIL SALES PRICES 
ee me 


covpen today for 
your free supply of 
these worthwhile 


sales builders. 


nts On Screens” 


We i Rg iz Send me pies rface Tables And Retail 
| es : 


HARDWARE PRODUCTS is 


PRODUCTS OF WICKWIRE SPENCER STEEL DIVISION ! NAME 
THE COLORADO FUEL AND IRON CORPORATION t 1 

COMPANY 
STREET ADDRESS 


CITY ain 





Easy to assemble 


Accurate, clean threads that mate properly, 
run on smoothly, make Republic Bolts and 
Nuts easy to assemble. Easy to take apart, 
too. Maximum thread area assures '‘uni- 


form, lasting grip. 


More than 20,000 regular items are made 
and stocked by Republic for every fasten- 
ing need. Depend on Republic fasteners 


to hold tight, to save time in assembly. 


REPUBLIC STEEL CORPORATION 
Bolt and Nut Division « Cleveland 13, Ohio 
Plants at Cleveland, Ohio and Gadsden, Alabama 
GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, New York 


REPUBLIC | 


PREPUBU Gee 


BOUS AID WU Ls 
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MARCH — Sigt of Aries the Ram 


If your birthday falls between March 22 
Apnl 20... Yy cal xert great energy 
strength... yo ive vivid imagination 
you are ggressive imbitious, quick to learn 
: l J&L Galvanized Ware 
harmonize with your demand for turnove! 


and profit 


Every month is a PROFIT-SIGN 
with J&L Galvanized Ware 


Your Customers Know and Buy J&L Ware... 


Galvanized ware moves better and profits are more satisfactory 
when you stock a line with an accepted name like J&L. People have 
confidence in the J&L reputation for quality and sturdy service 
They buy it when they see it in your store. 

J&L Ware is priced to cover the big volume market ... and yield 
a healthy pront to the hardware dealer. Ask your Hardware Jobber 
for complete information. Call him today. If you need additional 


help or information write direct to J&L. 


Sones + laughlin 


STEEL CORPORATION — ( 


405 Lexington Avenue, New York 17, New York 
Galvanized Ware Plants: Toledo, Ohio, and Atlanta, Georgia 
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When You Want fo Sell AN OAT \° 


PFLUEGER 
SKILKAST 


$|225 


There's a story to be told here that customers love to or prevent prompt action in 
hear. It describes a feature that helps beginners cast , ' 
It isn’t necessary to thumb t 
like experts...that helps experienced anglers cast - 
is completely automat 
better at night when they can’t see the bait 
: toward the water. Easily ad 
Pflueger’s Mechanical Thumber CONTROLS THI (can be turned off completely 
SPOOL—smoothly—automatically—at the end of only when line is going 


every cast. No backlashes to mar the enjoyment — 


Helps Beginners Cast Like Experts Helps Experience Anglers at Night Easily Adjusted to Balance Lure 


. 
os 


> 
= 
AS 


& 


ENTERPRISE MFG. CO., AKRON 9, OHIO 
A T N A M ECE 1 WN T A CK 
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Samoon'y Cll 
? DISPLAY 


CARTON! 


- TOUGH -DURABLE 
- EXTRA LONG LIFE 
- STRONG 


SOLID BRAIDED CoTron 


DIAMETER 


SASH CORD 


PUT UP AS FOLLOWS: 


eSize 6 1500 ft. coils 
eSize 7 1200 ft. coils 
eSize 8 1000 ft. coils 


eHas Tally Sheet To Show 
Amount of Cord Lef# In 
Carton 


*Easy To Display 
*Keeps Cord Clean 


CORDAGE WORKS =: VW *Easy To Stack 
Boston 10, Mass. n eEasy To Sell 








"Webe selling ‘em for you BY THE MILE!” 


REYNOLDS ““ ALUMINUM 


Ogee and Half-Round, 
Reynolds makes gutters a glamorous consumer smooth and 
item that sells right over-the- stippte-embossed 
counter... put up by homeowners by the mile! f 
Simple slip-joints, no soldering! Additional 
miles applied by builders are a 
big attraction in new home sales.. 
rustproof, beautiful. This is Big 
Business...start pushing it now! 
Get that — display out 
Call your jobber. 
Write for Literature. 
Reynolds Metals Company, 
Building Products Division, 
2030 S. Ninth Street, 
Louisville 1, Kentucky. 


Mr. Peepers says: 
> 


front. 








REYNOLDS ALUMINUM 
REFLECTIVE INSULATION 


Takes least space, handles with | t 
effort 250 $q. ft. in each roll! ros 
embossed foil on tough kroft a 
reflects up mg 
radiant heat Perfect 

YOpor barrier, 25 nee 

33” and 36” widths, 

Colorful counter dis 

play 





AWeWUN FLASHING 


SEE “MISTER PEEPERS,” starring Wally Cox, Sundays, NBC-TV Network. 


REYNOLDS a8 ALUMINUM 


BUILDING PRODUCTS 
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SAVAGE —the best to show your customers! 


Famous Savage gunsmith craftsmanship means easy hand 


smooth cutting, simple maintenance and long, troub 


operation 


SAVAGE — the best to show bigger — 


Savage lawn mowers, backed by power ful nation 


sell themselves with one demonstration. Del 


about them bring more customers to you 


You'll be on the road to bigger profits when you f 
beautiful Savage mowers in your store display. 
i ; play 


THREE NEW ROTARIES 


ing, 


SAVAGE ROTOR CHIEF* Twenty 


Model 88 


SAVAGE ROTOR CHIEF® £ 


Electric-powere 


& 


TWO REEL-TYPES 
SAVAGE YARD CHIEF* t 


4 
Ret 
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SAVAGE POWER CHIEF" 
] ’ 5 & 


SAVAGE ROTOR CHIEF* TWENTY 


Model 88 + 20” cut + 2 hp 
— with attachable leaf mulcher 
at no extra cost! 


SAVAGE YARD CHIEF* 
Model 90 + 21” cut + 1.6 hp 


FOUR HAND MOWERS 


SAVAGE SUPERCHIEF* ™ 


18 ‘ 


SAVAGE LAWNCHIEF* ™ 


18 


SAVAGE ONEIDA Mode! 45 


16° cut 


SAVAGE PAWWNEE* M™ 
4 nd 16 


LEAF-MULCHING 
ATTACHMENT 





12 gauge with C-LECT-CHOKE 


added to Mossberg line! 


You've wanted this. Now here it is—and it's a 
beauty! The new Model 195 features the exclusive 
Mossberg C-LECT-CHOKE with ventilated barrel, 
receiver sight and rubber recoil pad. Graceful 
Monte Carlo stock in genuine walnut. 


MODEL #195 C-LECT-CHOKE—A 
Mossberg exclusive, pro- 
vides for the instant 


only $32.95 selection # ow, oes 


desired, Fu 
Bore or any point be- 
tween. Settings ore posi- 


($33.95 west of Rockies) 


Delivery starting in June tive and clearly visual. 


ossberq line now gives you 
A C=LECT=-CHOKE guns 


12, 16, 20-and 410 GAUGES 


Now you have a complete line of Mossberg shotguns to offer your custom- 
ers —the right shotgun for every need. Every gun backed by Mossberg 
quality and the Mossberg reputation for trouble-free performance. You 
can be sure of customer satisfaction and long, dependable service. So 
plan to show the complete selection of C-LECT-CHOKE shotguns — the 
guns that offer most for the money. The new Model 195 is a 3-shot, bolt 
action repeater. Holds 2 cartridges in detachable clip magazine and 
one in chamber. 


OTHER MOSSBERG C-LECT-CHOKE SHOTGUNS IN ADDITION TO MODEL 195 














a. Model 185K, 20 Ga with C-LECT-CHOKE $29.95* 


© a) aca 
3 Model 183K, 410 Ga with C-LECT-CHOKE $28.95* 


meses comnten — ("All prices $1 higher west of Rockies) . 


Sootiteted beseet Values you'll be proud to offer your customers ! 


moke it a comfort- 
able shooter 




















osshe Order from your distributor today! 
rq O. F. MOSSBERG & SONS, INC, 
for accuracy 44703 St. John Street, New Haven 5, Conn. 
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save $25 on SHOPMASTER Hardware Week Special 


$99.95 Value Specially 
Priced at 


A $25.00 Saving During 
ardware Week, April 16-24 


SHOPMASTER scores again! 
First with a ready-to-use—ready- 
to-plug-in Floor Model Tilting 
Arbor Saw. Designed for the aver 
age man. Built to take home 

plug i ind start sawing. It’s a 


precision tool, simple enough for 

beginners yet accurate enough for 

the professional hobbyist. Every 

feature 1s designed for easier opera- 

tion Attractive, easy-to-read 

master view controls provide unusual accuracy. Novel trans 

parent plastic guard gives 100°, visibility for precision cutting 

Table size is 13” x 16 ‘ with side extensions, at slight extra cost, 

» firing « n > [- he working area 1s 26° wide. Height is 34” and the floor area is 

} pro tion with x IS. Special motor mounting provides easy rail adjust 

C when motor is at 45. 4% H.P. 1725 standard speed 

iched motor ts included in price Cuts 2u% . tilt 45 . 4 
or. Sealed-for-life ball bearings. 


in ess B national pub 


POPt HAR 
SCTIENCI 


SHOPMASTER, Inc., Room 82 | 


o~ 1214 Third St. South, M nneapolis, Minnesota 


| ~~ brea Please send me the complete catalog of Shopmaster tools } 
NAME 
i. c= ADDRESS 
—_— = aki ae ‘ ‘or STATE 
kt i ©, iis. 2 EPS YP oe. a 
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“BUSINESS 
PUBLICATIONS 

constitute our greatest instrumentality 
for adult business education 
and exchange of know-how. 
They are veritable 
textbooks for the sciences, 
businesses, industries 
and professions 


that they serve. 


Lee H. Bristol. President. Bristol-Myers Company 


Staying ahead of important developments is a must publications. Specialized periodicals, often sharply 
for all executives in business, in industry. in pro- focussed, cover many specific fields. No man in 
fessions. As Mr. Bristol says, business publications leadership, or in training for leadership, can afford to 
are veritable textbooks. But, more than that. they miss the regular reading of his business publications. 
are current revisions ot the texts of essential busi- lhat’s why advertising pages of the Business Press 
nesses, industries and professions. Forecast shadows make such a direct route for anvone who has anything 
of the coming events on the business horizon are to sell to the buying factors in business. industry or the 


shown to (American leaders in each issue of business professions, 


NB 


The United Business Press 


NATIONAL BUSINESS PUBLICATIONS, INC. 


1001 FIFTEENTH STREET, N. W. + WASHINGTON 5, D. C. + STerling 3-7535 


The national association of publishers of Business Press of 


162 tech wal, screntifi 


fessional magazines, havi? 
crrculation of 3.524.478 
either the Audit Bureau of ( 
Busine 88 Publicati rs { d 
trons, Ine 
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GIVES YOU YEAR-ROUND 


PROFIT- GROUPS 


Now it’s SPRING 


Every season RED HEAD gives you a 

flush of brand-recognized profit-groups 

to attract store traffic. For quality, style, 

price, construction or comfort in the field, 

RED HEAD has topped them all, for over 90 
years! Lucky ‘’7" is more than a name for 

a fishing vest. It's a real leader to pull 
fishermen into your reach; priced to 

— = attract, constructed to bring them back! 
id “BIG CHINOOK” is a creel that you can 
even sell the angler thet has more 
than one creel and, it's priced to 

entice every rod-man from coast to 
coast. P-80 is a number that the trade 
is talking about...it’s the 
“Frontiersman” plastic gun cover 

that sells like nothing ever 

before! SKEETRAP VEST looks, 

feels, ‘and functions just like 

you would expect the best 

record holders to want and 

many will raise an eyebrow 

to think the cost is so 

reasonable. 








er" _ - 









NO 439 ee ee 2 
. Jt lent coler, and practical, the 
sort of headwear that sells itself! In red, 
blue or green multicolored plaids with mesh 


sides im contrasting white 


NO 4‘ ") Strictly for service yet hes o 
: 3 / touch of style Twill crown 
with green ocetote visor with wire mesh 


Re ee 
crowd! 








Z» RED HEAD BRAND COMPANY 


4300 Belmont Avenue, Chicago 41, Illinois 








CRAK-SEAL 


Only KIT with pre-formed corner blocks 
Provides water-proof seal where wall & tub meet 


Pure white vinyl stripping is molded at right 
angle for easy application, takes any paint. 














Exclusive pre 
forme ne 
ands ends 
prote 

touch 


Sales-making d 
play at f 
serves J 
space and clerk 
time 








Available through 
Conrauano) qualified wholesalers 


— Full 40% profit 
PLASTER-STIK 


TRIM-GUARD a : 
a The quick, sure way to fill th 
The fastest selling item of its 20 v8 ne nasty hairline cracks ‘laster 
kind, This light, steel shield Stik ‘ ( 
makes painting easier and quick- PIPE. SEAL filler that million 
er. Keeps wall paint off wood ers buy before 
work, Protects window glass and A real favorite with plumbers, paint job. 
trim, Display on your paint coun- is well as home handy-men. Pipe- 
ter, and watch customers add a Seal insures leak-proof connec- ho lds one dozen sticks, fully dis- 
Trim-Guard to every purchase. tions that can be opened without plays this nati ienaliby advertised 
Dealer price, $1.80 per dozen— galling. Comes in handy stick, product, yet takes little counter 
sacked two dozen in sales-mak- for easy application. Never dries space. Plaste r-Stik is a real 
= r display carton. Retail 25c out. One dozen in display, $1.08, value at 25c, Dealer cost per 
S oe Cae, a Set Retail 15¢, dozen S180, 





is the orig 


Self-sellir display carton 





























ay) 


ra As Papa Fixit says, ‘Home 
Bf a handymen need every 
"ii Ns one of these items”. 

you. Saves loose wallpaper ~— “th Are an missin 
Thin, plastic tip slips under [er | y 9g 
paper without tearing. Paste 5 / from your stock? 
sets firm, won't spot. One 
dozen in aeieat He fe if so, send today for 
$2.81. Retails 39c. : 

Q FREE SAMPLE 


PASTE-BAK 


A real money-saver for the 
home—a fine profit item for 


PAINTERS-PAL 
Handiest item for painting 
around check rails and other 
tight, hard-to-reach places. 
Brushing surface riveted to 
aluminum handle. One doz- 
en, $1.80. Retail 25c. 


PASTE-BAK) 
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That Works Full 


Regardless of your customers’ painting needs, you 

can always fill the bill with a top quality BPS product. 

By making their paint buying a one-stop proposition, you 
make bigger sales, bigger profits from customers 

who appreciate the convenience. 


The quality of BPS products guarantees your reputation as 
a dealer who gives dollar for dollar value in every sale. 


Look into the advantages of an exclusive BPS 
dealer-protected franchise that is backed up 
by a unique merchandising plan that increases 
profits .. . beginning the very first month. 


@ SEN 








Mr. Dealer! 


VS-20-4 
Direct Drive 


M3.-20 
Self-propelled 


* Le, 
ae ee 


ro eS 


A> pete y ' 
ew SRT k 
“ 5 


Place YOURSELF in the Yazoo 
Profit Making Picture .. . 


Yazoo Rotary Power Mowers are designed as a challenge to al! 
competition under any conditions. 


PROFIT PLAN—Factory assistance on sales, merchandising and 
service. 


FRAME—Long life steel and shock absorbing tubular construction 
ENGINES—Nationally accepted, service everywhere. 
WHEELS—Heavy duty bicycle and industrial type. 
BEARINGS—Highest Quality sealed where necessary 
BLADES—Solid, spring steel, full cutting edge. 

C66-27 DRIVES—Mechanically propelled or push models. Single and 

So double belt or direct 

alld CUTTING HEIGHT—Quick, easy, homeowner adjustment 
PACKAGING—Completely assembled. 


WRITE TODAY FOR THE YAZOO DEAL 
FREE CATALOG AND LITERATURE 


YazZO0O0 


MANUFACTURING COMPANY 





3607 LIVINGSTON ROAD P. O. BOX 2477 JACKSON, MISSISSIPP! 
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Hardware and Allied Lines--Farm Operating Equipment 
Vol. 123 March, 1954 


T. W. McALLISTER, Monaging Director 
RALPH E. KIRBY, Editor 
FRANCES A. KELLY, Assistont Editor 
BARON CRIAGER, Southwestern Editor 
(1805 National City Blidg., Dallas, Texas) 
O. A. SHARPLESS Cc. E. SMITH J. A. MOODY 
Business Monager Asst. Bus. Manager Production Manager 


————— 
CONTENTS 


Hardware Industry News .......................0.--. 
Monthly Bonus Pian 

Promoting Electric Housewares 

The Sales Training Picture 

Half-Million Volume 

Modernized Displays 

Boost Sporting Goods Sales 

Build Fencing, Roofing Sales 

Oklahoma Convention 

Tri-State Meeting 

Kentucky Convention 

New Products and Sales Promotion Material 


FARM EQUIPMENT SECTION 


Never a Loss on Trade-ins 
Win ‘Em with Displays 
Carolinas Convention 
Mid-South Meeting 
Virginia Convention 








ANNUAL SUBSCRIPTION—$1.00 


Business Represcntatives 


E. L. Rooers, 200 Madison Ave., New York 
Hill 2-4959; J T ANDREWS, 333 

Ill., Phone: CE-6-4131 4A. E. C 
land 17, Ohio, Phone: Cherry 1-7352; . I 
Ave., Cohasset, Mass., Phone ohasse $0712 
P. O. Box 102, Gastonia, N. C 995; L. B. CHarreni 
Wilshire Bivd., Los Angeles 48 ‘ Phone Webster 3 
Greorce ISHERWOOD, 413 Alexander Ave Drexel Hill, Pa 
Clearbrook 94536 


Published Monthly by 
W. R. C. SMITH PUBLISHING COMPANY 


Atlanta, Ga., and Dalton, Ga 


Editorial and Business Offices 
606 Peachtree Street, N.E., Atianta 5, Ga. 
Publishers Also of 
EvLectricat Sovts TEXTILE INDUSTRIES SovrTnsen IlARDWARP 
SovTHerRn BvuiLoine Supriies SOUTHERN APPLIANCES 
Sovutnern Power & InpustTrRY 


J. Rooxe, Chairman of the Board ; Ricuarp P. Smita, President 
W. McALLister, First Vice-Pres.; E. W. O'Brien, Vice-Pree 
A. BE. C. Smits, Vice-Pres.; O. A. SHARPLESS, Treasurer 
A. F. Roperts, Secretery ; Seva J. Jones, Assistant 
Secretary and Treasurer 


Copyright 1954, W. R. C. Smith Publishing Co., Atlanta, Ga 


Ww. 
T. 
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is to spray! 


the complete nationally known line! 


The brand your customers know and trust 
... the sprayers they've seen advertised for 
years in the Saturday Evening Post, Better 
Homes & Gardens, Popular Mechanics and 
other magazines. The line that sells best 
because it’s built right and priced right. 


SPEEDY SPRAYER 890 


phragms eliminote y pr 


tons. ' 


4 hp. motor delive 
ft. of clean tree 
bs. pressure. Never need 


W ith gun, less mot re? $34 


PAINT 


TANK 778 
SPEEDY SPRAYER 444 ’ 


g ¢ 
ed Due 
ide vv of 
if 
. Ret 


i 


MODEL 960 MODEL 450 
. wit tor $106 " with with motor $169 { 


oe 


ORDER FROM YOUR WHOLESALER 
W. R. BROWN CORPORATION 


2697 Normandy Ave., Chicago 35, Ill. 
Specialists in Portable Sprayers for Over 30 Years 








Retail Demand Continues Good 
As Personal Income Remains High 


WHILE THERE has been some con- 
traction of business activity in the 
new year’s first quarter, retail de 
mand, on the whole, has been 
good. Some price cuts and promo 
tions have, at times, been nece 
sary to keep customers interested 
but still there has been little evi- 
dence that the consumer is no 
longer in a buying mood 

In fact in January, soft goods 
sales ran a little ahead of the 1953 
month, but these gains were offset 
by a drop in sales of durables 
Actually factory sales are down at 
this time as both wholesalers and 
retailers trim inventories. Factory 
ales in December dipped for the 
third straight month with the dur 
able goods industries taking most 
of the decline. Meanwhile, new or 
ders for durables are in a declining 
trend. Government officials feel 
that the present trend in factory 
activity is nothing more than an in 
ventory adjustment. If true, the 
lide in business activity should 
oon level off, 


Personal Income 


Meanwhile, personal incomes 
before taxes have slipped to an an 
nual rate of about 285 billion dol 
lars, 2.5 billion dollars under the 
peak of July, 1953. At the same 
time unemployment has edged up 
to about 2.3 million persons. How 
ever, the viewpoint of government 
officials is that unemployment will 
stay under 2% million this year, 
that consumers will not seriously 
cut their rate of spending as long 
as employment holds up, that the 
price level will remain stable for 
the next 12 to 18 months and that 
personal incomes will about equal 
last vear’s 285 billion dollars 

Meanwhile, farm prices appeat 
to be more stable than in previous 
months; in fact prices registered a 
two percent gain in February 
However, the problem of farm 
surpluses continues to plague the 
national administration 


While it is a certainty that the 


national government will continue 
to provide adequate price support 
the lush period which the farmer 
xperienced during the war veal 
hardly return as ng ; th 

ul 


olved 


Retail Sales Volume 
Continues Stable 


CONSUMER expenditure fo! 


rt} 


goods and services in the fourt! 
quarter apparently held at about 
the level of the two previous qual! 
ter Retail sales of both durabl 


t} 


and non-durable goods during 


fourth quarter continued near the 


third quarter level. Sales by aut 
motive dealers, according to the 
Department of Commerce 

two percent from the thu 

but ale at 


ance tore 


Government Spending 
Continues on High Plane 


GOVERNMENT outlay ( sood 


and services in the last ter of 
1953 apparently continued 


second and third quarter rates 


period 


AND PRICE CHANGES 


which 
operations, probably 
closing months of 1953 
tures by state 
ments for new 

and other publi 
creased further 


+ 


Construction Activity 
Holds to High Level 


PRIVATE construction outlay 
the fourth quarter were up n 
than one percent from July 
tember, after adjustment 
sonal factor ac 
partment ofl 
Te) 

Ip one 
ing tart el! 


sonal variation w 


rate of more tha! 


Increase in 
Price of Cotton 


THE PRICE of 

during the firs 

the Departn 
(Cor 
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Seala ai d_ 


UNION HAPOW at 


THE SPRING FIELD 


FIRST 


THE SPORTS BRAND 


MILLIONS DEMAND! 


FAMILY OF 


NEW, SPECTACULAR 
1954 RODS and LINES 


MARVELOUS MODELS 


SPORTS 





Outstanding features of the finest fishing rods in the 


world 


20 4 


Designed to make casting easier; fishing more fun — 


¢ 


€ 


Supe ri 


se rinulic 


make 
ereh 
rheere 
witt 


run-ol 


Pe as 


resent 


fabulo 


Finest finish on any glass rod 


Genuine ‘‘Kralastic’’ grips 
New Neo-Cork grips 
00 DuPont nylon windings 


Extra heavy gauge reel seats 
New phosphor bronze guides 


Action identified by decals 
Scientifically calibrated acti 


MAZING LINES 


World's easiest-to-splice lin 
World's first glass fibre line 


World's first practical self-measuring 


line 
Exclusive finishes 
Exclusive 


Certified by U. S. Testing Co. 


Practical re-use containers 


"'stretch-controlled’’ process 


wo Bristol and Rain-Beau tackle Incorporates 
mal, new wleas in both rods and lines that wall 
t with every ane ler in vour tradin irea And 
sedisan experience prove detinitely that its 
tumulating and more profitable to sell products 
“i, new, sound practs« ilideas than stereotyped, 
the-muill rods and lines 
& 
ind profit more in “514 contact your Sealand rep 
itive and see for yourself the fine quality of thene 
is Bristol Rods and Rain-Beau Lines 
















ee 


TT 
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HUT 


’ 


THLE 


TH 


THIELE: 





100, 000 CUTTINGS armel! 7 FanLuRe 


\— ] 


oe 


_ 


PROVE LONG LIFE OF ra 


oS 


UTICA TOOLS 


All across the country where this automatic edge 
tester has been demonstrated with Urica® pliers, thou- 
sands have marveled at the rugged, long life of the 
Urica cutting edge 

Pliers used are standard, out of Urica stock, and 
the wire is .080 hardened steel plow wire (Rockwell “C”’ 
47 Tensile Strength 224,000 P.S.I.). Utica standards 
require at least 100,000 cuttings — yet this minimum is 
often exceeded in our continuing laboratory tests. 

The secret is Urica’s own process of extra harden- 
ing the cutting edges. Ask for Urica, and get the benefit 
of longer tool life. 


Note that in this 
grueling test all 
cuttings are made 
at precisely the 
same points of cut- 
ting edges. In ac- 
tual use, the wear 
would be some- 
what distributed 


NATIONALLY ADVERTISED 


in big space in 
Saturday Evening POST 


and the world's best tools 
It pays to sell quality tools : are made in U.S.A. 


DROP FORGE AND TOOL 


CORPORATION a 
UTICA 4, NEW YORK ADLAM TOOL & SUPPLY CO., LTD., MONTREAL 
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..- Hardware Week 
and every week! 


Look for Master's ad featuring these two 
fast selling padlocks in the April 17 Spe- 
cial Hardware Week issue of the Satur 
day Evening Post. Use the Master sales 
pennant and newspaper ads in your 
IRHA Hardware Week kit. And . . . look 
to the complete Master line for steady 
profits EVERY WEEK OF THE YEAR! 


gs Hardware 4: 


ECIAL 
SP eo APRIL 
) 16-24 








PIN-TUMBLER 
SECURITY 


—_ No.7 








® Strong multi-spring warded security, 
heavy 1%” laminated steel case 


® Cadmium rustproofed 
® Two corrugated steel keys, 40 changes No. 7 “SECRET SERVICE” 


® Biggest value in low-priced field Finest pin-tumbler, brass cylinder, armored 
by powerful 1-3/16” laminated steel case 


, Extra-heavy brass locking lever 
Make sales faster with 
750 changes 


t dl & Two brass keys, 
_ Mas er Pa ocks | ‘2 Top security at least cost 


EVERY ONE AN OUTSTANDING VALWE 


a ies 
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New Representatives 
Join John T. Everett 


TWO NEW SALES representatives 
have joined John T. Everett & 
Co., manufacturers’ representa- 
tives, with headquarters in Mem- 
phis, Tenn., it was announced re 
cently by W. N. Wilkerson, man 
aging partner 


Bonner Ragland 


x 


John Keyworth 


They are Bonner Ragland, North 
Texas representative, and John 
Keyworth, Louisiana representa- 
tive. 

Ragland, born in Memphis, has 
lived for nine Dallas, 
where his headquarters will be at 
5638 West Amherst Ave. He was 
formerly distributor sales managet 


years at 


32 





of MacMillan Petroleum Corp 

Keyworth, 25, has had several 
years experience as southern repre- 
sentative of a portable tool manu- 
facturer. He is a native of New 
Orleans and now lives with his 
wife at 1228 Arabella Street in that 
city He attended Southwest 
Louisiana Institute 


4 


Stratton & Terstegge Co. 
Completes New Addition 


THE LATEST ADDITION to Stratton 
& Terstegge Co., Inc., hardware 
wholesalers, has been completed 
and is located at 1533 West Main 
Street, Louisville 3, Kentucky 

The construction is of reinforced 
concrete with sprinkling system 
throughout. The fifth floor of the 
building is composed of offices for 
all management of the company, 
and the offices are air conditioned 
The fourth floor is occupied by the 


MANUFACTURERS - WHOLESALERS 


Sales Department and Personnel 
Also on this floor are displays of 
many of the leading lines carried 
by the company, and a modern 
company cafeteria. Other floors 
the building are for warehousing 
of broken 
All heavy wire products such as 
nails and wire fence are carried in 
the basement 

The new building is served by 
two freigh, elevators and one 
passenger elevator. There is dock 
space to accommodate 15 trucks at 
one time 

With this new addition, Stratton 
& Terstegge facilities now cover 
1312 acres. This acreage includes 
the Anchor-Hart Division, New 
Albany, Ind., Birmingham Branch 
in Birmingham, Ala., and the Ap 
pliance Division at 1533 Bank St 
and the Manufacturing Division at 
16th & Rowan St., Louisville 

An open house date is to be an 
nounced 

(Continued on page 34) 


iY 
iil 


package merchandise 


Stratton & Terstegge Co.'s new building in Louisville 
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@ Glass compartments 
attractively display 106 
items ¢ Sturdy construc- 
tion, washable enamel 
finish ¢ Colors: Coral & 
gray with black kick- 
board Illuminated illus- 
trations of typical bolt 
uses, fluorescent light, 


approved wiring. 


WHY EVERY 
MODERN HARDWARE STORE NEEDS A BOLT BAR_ a, 
mee 
@ Completely eliminates time-wasting fumbling I al and searching. 
@ Balanced stock of 106 fastest moving hardware sizes of carriage, machine, lag, stove bolts 


and washers. 
@ Retail price tickets cs each item priced for 50% profit. 


@ The bolt gauge iim and carry home bags of save your time and your customers’. 
haf 


@ Helps you beat chain store competition! 


a r 


@ Increases store traffic Rif R and helps sell other products. 


and most importantly. . . 
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Federated Mutual Marks 
Fiftieth Anniversary 


FEDERATED MUTUAL Implement 
& Hardware Insurance Co., in 
corporated in 1904, is this year ob 
erving its Fiftieth Anniversary 


Lee Davis 


The company is licensed in 48 
states and throughout Canada and 
writes insurance protection fo! 
business, home and car. Since it 
founding in 1904, over $50,000,000 
has been returned to policy hold 
ers in dividends. Assets have in 
creased from $15,000 to ove: 
$27,000,000 

John A. Buxton is chairman of 
the board: James E. Kidd, presi 
dent: F. Keen Young, executive 
vice-president; Edward ( Elli 
vice-president and = director 
sales, and J. B. Hamilton, secre 
tary 

Federated Mutual’s Southern 
Division, which includes Georgia 
South Carolina, Florida’ Alabama 
Mississippi, Tennessee and Ken 
tucky, has its headquarters in At 
lanta, where its operation has bee: 
under the direction of Resident 
Vice-President Lee Davis 
1921 


. 


Pennsylvania Lawn Mower 
Names New Distributors 
Fries, Beall & Sharp Co., hard- 
ware wholesalers with headquar 
ters in Washington, D. C., and 
John Duer & Sens, Inc., head 


34 


(Continued from page 32) 


quartered in Baltimore, Mary! Holder to Head Master 
have been appointed distributor 5 

; rape ee | ast _—e - Ruie's Eastern Sales 

0 1e@ complete ine I nnsvi 

vania lawn mowe! MASTER RULE Manufacturi 


The announcement was made re- Co., Middletown 
cently by the Pennsylvania Law: ts eastern 
Mower Division, American Chair 
& Cable Co. Exeter. Pennsylvania 


. 


E Z Paintr Announces 
Sales Appointments 


THE ADDITION of four sales 1 
entatives to the southeaster! 


force has been announced by i 


Touchet?, Baltimore, presider 


Z Paintr Central State 
division of E Z Paintr Cory 
Appointed were 
Parker Miami, who 
Florida; R. T. Austi 
N. C., formerly with Glidd 
will cover North and S« 
lina: Frank Sledge, Atlar 
ing eastern Tenne er 
bama, and Al Parks, forn 
Sherwin-Williams, who will 
ent E Z Paintr in Virgir 
At a recent meeting in 
W. V. Geehan, Milwaukee 
ant to the president, prese 
company's new product 
lising and advert 


this vear 


President Oscar T. Jacobsen expressed an optimistic viewpoint at a 
recent sales meeting of Jacobsen Manufacturing Co., Racine, Wis., 
when special promotion programs and advertising plans were discussed 
for the present year. A new feature for Jacobsen will be an ad- 
vertising program in Sunday newspaper supplements in all major cities 
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Display and feature Millers Falls Hand ard 

) Power Tools. Home workshoppers have the 
for you and your urge to buy — recognize Millers Falls quality. 
home workshop lead off with these two Hardware Week 


Specials and watch your sales go up! 


customers 





#7 No. 1200 


Combination Square 





Regular 


List *Bso0 


E 149 


Accurately milled 
and black ename! y 


Knurled thumb nut s beam at any ¢ ! t fe ' of special d 


Eq ipped with cat s-eye level t } be 
VIpEF y Packing 4 
46 ‘ 


IT PAYS TO SPLURGE 
ON SPECIALS LIKE THESE 


Both tools are popular, volume sellers — and they’re 
being offered at the lowest prices in many years. 





They'll need extra blades 
Feature “TUF-FLEX flexible super-tough MILLERS FALLS 


general purpose blades; and ‘BLU-FLEX’® seeiel as 
super-flexible high-speed blades for cutting 
even the hardest alloy steels. Free displays . s ry y 
Write for particulars and general catalog » 
Millers Falls Company A, /, y ual a 
Dept. SH-1, Greenfield, Mass., U.S. A. She Mack YG PY ouly 
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specializing in Latin-American 
markets for toilet goods until the 
late 1920's and converting to ex- 
port operations out of New York 
thereafter. He has been associated 
with Master Rule since 1937 a 
alesman, officer and director 


e 


Doll to Represent 
U. S. Expansion Bolt 


GEORGE W. DOLL has been named 
district sales manager for U. S 
Expansion Bolt Co., York, Pennsy] 
vania, according to a recent an- 
nouncement from Kenneth B 
Zifferer, vice-president and gen 
eral manager of the company 


. 


sey 


—_" 
_ 


George W. Doll 


Doll will represent the company 
in the states of Tennessee, Georgia 
Alabama and Florida 

Widely known in the hardwart 
trade in the Southeast, Doll, wh 
will make his headquarters in At 
lanta, formerly was associated with 
Gates Rubber Co 


e 


Ed Agnew Named to 
Sporting Goods Post 


Ep AGNEW has been appointed 
buver and manager of the sport 
ing goods department of Higgin- 
botham-Pearlstone Hardware 
Dallas, Texas. Mr. Agnew bega 
his new duties in December, ac- 
cording to a recent announcement 


36 





Ridge Tool Announces 


pnew reple L. L 


(Continued from page 34) 


ho is now e} 


a I } 
Ocean City Manuf: 
nd Montague Rod & Res 


° 


resenta 
;, « 


‘ ? ' 
iCLul 


Loe to Head Reo Lawn 
Mower Division Sales 


THOR O. LOE h: 


sales manage! 


Representative Changes site aaa aiaiad 


‘ORRIE” HOLLEN, sales 


Cc 
repre 
Co 


Je 


De lawal 


ton 
; 


, Ely 


my 


2) 


entative for the Rid 


e 


ria, Ohio since 1925 in 


Pennsylvania, Mi: 


has announced hi 


d retirement. He 
nter in Cl 


M. B. Williams 


ge Tool 
" 


I Vew 


irviand 


Virginia and Washing 


( 


ry! , + 
peictil { 


Shepard Laboratories, 
Neatslene Co. Merge 


THE SHEPARD I 


Sea 


SOUTHERN HARDWARE for MARCH 


1954 





YOWWSVOW 


has what it takes 
to help you SELL! 








aw 
Lovely Conover Girl Joan . W Vol = -~ 
Ont a VelyeL Mu ) 
Tuby chosen “Velvet Lawn of : 
cay the . 

1954” by hardware dealers and For Puan be 7 

Demonstrane. 

wholesalers from all over America ~~. 





—presents Johnston's sales-packed 
advertising and merchandising pro- 
gram for 1954. Now’s the time to 
get ready to go with Johnston this 


spring! 








J US... the JOHNSTON Line 


f precision-made reel and rotary power and hand mowers 
backed by 40 years leadership in the lawn mower field 


>) oN 


THE LAWN PATROL THE JOHNSTON ROTARY THE CRUISER THE ELECTRIC ROTARY ALL-STEEL HAND MOWER 


° 
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you'll make much more 











with every 6 you order 
in this sales making carton 


THAT SLAM WITH A... 


SCREEN 
DOOR 
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money during IRHA week... 


SOUTHERN 


ACT NOW! Order these Yale sure sellers today! 


To give you bigger, better profits 
during National Hardware Week, 
Yale makes this unusual offer: one 
Yale 506 Airliner Screen Door 
Closer FREE with every six you 
buy ...and one Yale 1011 Screen 
Door Catch FREE with every 12 
that you buy! That’s the deal and 


it has extra sales written all over it 
for you! Order from your distrib 
utor, today! This offer is good only 
until April 24th. Stock up today 
for the hot and 
make every sale an extra profit sale. 
The Yale & Towne Mfg. Co., Lock 
& Hardware Div., Stamford, Conn. 


summer ahead 


Advertised in 1954’s biggest hardware promotion 


The Yale 1011 Catch and 506 Closer are 
part of a big drive to boost hardware 
sales—a drive that’s backed up by spe- 
cial Hardware Week ads in Saturday 
Evening Post. Boost your sales by tying 
in with this great profit powerhouse. 


*Reg. U. S. Pat. Off 
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animal shampoos and hair dre 
ing. The Shepard Laboratories ha 
for many years distributed a lin 
of disinfectant and 
exclusively through the wholesale 
trade 

The parent cr 
Petroleum l one 


insecticide 


lubricating and grease manufac 
in the cour try H. A. Searle 
Jr., president, expresses his plea 
adening the line they 


re 
have to offer and also in securing 


ture! 
ure in b 


the services of the original founder 
Roy W. Shepard, who will manage 
the Shepard Laboratories division 


+ 


Carborundum Co. Expands 
Field Sales Organization 


AN EXPANSION in the field sales 
organization of The Carborundum 
Co.’s Merchandising Sales Division 
is announced by Fred W. Scott, Jr.. 
manager, with the formation of a 
St. Louis sales zone and a central] 
sales zone 

The St. Louis zone will be head 
ed by Robert J. McClure, and the 
central zone, which covers Ohio 
and Michigan, will be headed by 
Leonard C. Murphy 

McClure has been active in the 
company’s Atlanta district as a 
merchandising salesman since 
1948. He was previously associated 
with R. T. Clapp Co. and Kerr 
Motor Co., Knoxville, Tenn., and 
Harts Automotive Parts of Athens, 
Tenn., and Dalton, Ga. He will 
make his headquarters in Carbo- 
rundum’s district sales offices at 
St. Louis 


McClure 





(Continued from page 36) 


Ira Kip Appointed Sales 
Manager of Coughlan Co. 


GERALD N. COUGHLAN, president 
of the G. N. Coughlan Co., West 
Orange, New Jersey, manufactur- 
ers of the 


Charles K. Davis 


directors at Wilmington, Del. He 
“Easy-Aid” line of will maintain offices at 888 Main 
Street, Bridgeport, Conn 
Davis succeeds M. Hartley Dodge 
who was elected honorary chair- 
man 
William A. Rockefeller of New 
York City was elected a member 
of Remington's board of directors, 
succeeding the late Judge Albert 
H. Holland of Morristown, N. J 
Maxwell R. Warden is the new 
manager! 


pene ral 


president and 
advancing from the post of vice 
president and assistant general 
manager, a position he has held 
since July 1, 1949 
Succeeding Warden is R. H 
Coleman. Coleman had served as 
director of sales since January 
weep 1949. In 1951 he was elected 
vice-president of the company 
addition to his other duties 
Dewey Godfrey, who hi: 
the position of assistant dire 
sales since 1949. was elected 


compan} 


household chemicals, announces 
the appointment of Ira Kip to the 
position of sales manage! 

Kip joined the Coughlan organ- 
ization early in 1949 as sales serv- vice-presidency 
ice manager, and since then, has and appointed director of sale 
held the posts ol district sales su- Rodtre vy wu 
pervisor and eastern sales man- Geil Evar 


responslbl le ¢ 


a 
icceeded b\ 
Kip’s new comme! 
include the supervision of r 195] 
throughout the Un 


4 


Newly-Elected Remington 
Arms Officers Announced 


CHARLES K. DAVIS, who 
January 31 as president and gen- irector of sa 
eral manager of the Remington 1949, \ 
Arms Co., Inc., is now chairman of of sal He was 
the board following election at a t ‘ 


board of 


retired 


recent meeting of the 
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SEINE TWINES 

SEINE CORDS 

TROT LINES 

STAGING 

VENETIAN BLIND CORD 
SASH CORDS 

CLOTHES LINES 
MASON LINES 
BUTCHER'S TWINES 
FISHING LINES 

NYLON CASTING LINES 
STARTER ROPE 

JUMP ROPE 

MOP HEADS 
WRAPPING TWINES 
KITCHEN LINES 
EXPRESS TWINES 


QUALITY TWINES AND CORDAGES rey nec 


PARCEL POST TWINES 
POLISHED INDIA TWINES 
PLASTIC CLOTHES LINES 
JUTE TWINE 


"merchandising 
‘ees that will help 
both you and your customer 


IN A VARIETY 
OF PUT-UPS 


1 lb. skeins — 12 thru 72 ply 
2 oz. balls — 12 thru 24 ply 


4 oz. balls — 12 thru 48 ply 


ART. 533 


als 


8 oz. balls — 12 thru 72 ply 
Above Sold in 5 lb. Pka: 


ee 
ORDERS OF pe 00 On MORE, FREIGHT 


PREPAID. Orders of less than $20.00 f.0.b. Mill 1 lb. balls — 24 thru 72 ply 
Lawndale, | O ngele witornia r Mar : Sold in Bulk 
etta, Minnesota 50.( 

freight allowec 

does no varges incurred outside §F . ’ r ) 
carrier's regular zone of delivery When you display the WUisiine- 


it Sells! 


Cleveland Mills Company LAWNDALE, NORTH CAROLINA 


ESTABLISHED '(N 1673 
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Coleman i 
hardware 
dustrie 


well 

porting goods in 

, currently being president 

of the American Manu- 
facturers Association 


Godfrey, a 


and 
Hardware 


graduate of 
Commercial College, Tvyle1 
joined the Peters Cartridge Co 
Mill Ohio 1923 
ale epresentative. In 1935 
the Peters Cartridge Co 
come aé division of 
Arms Co., he w 
district manager at Dalla 
became manager of 
district in 1940. In 
tern 


Tyler 


King 
after 
had be 
Remington 
named assistant 
t Texa 
and the same 
1945, he wa 
regional ale 
tant di 
1949 
graduate of Ohio State 


made we man 


and became assi ecto! 
ales in January 
Evan a 
University, Joined the company in 
tant 


promotions, he 


1935 as an advertising assi 
After a ‘ries of 
wa appointed 

mercial Sale 
position he a 


manager, Com 


Division, from which 


umes his new dutie 


e 


South Bend Bait Co. 
Announces Officers 
WILLIAM H 


been named 
South Bend 


MARTINDILL ha 
general manager oO 
Bait Co., South Bend, 
Indiana, in addition to being re 
elected executive vice-pre 
President Harold O 
announced. Stream was re-elected 
president and elected in addition 
to the office of treasurer 

Martindill came to the company 
early in 1953 background 
of broad experience in manufac- 
turing and 


‘ 


ident 
Stream | 


ri Piel 


with a 


administration 


Wm. H. Martindill 





known in the 


(Continued from page 40) 


presl ind 
charge f all = sal 
B joined the 


in 1953 and it was under 


cont 
also 


OOK 


new pol cy 


V W. Leusch Vice 
Helen Hennings 


: board of d 


rector 


was elected sec- 


1a M 


tant secretary 


» 


Conway Wa 


Yale & Towne Associate 
of 38 Years Passes Away 


JOHN DUNPHY, well 

ire in the 
Coving 

fter a lor 

He wa 

& Towne M 

1916, 


a 


wher 


lt 


1949 
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Walker Promoted 
to Sales Manager 


and paint t! 
and Dalla are 
isives ; 
on of Mint 
ifacturing C 
Walker p 
ales supervist 
oined the compar 
n 1945. H 
ae. hs 


Personnel Changes 
Announced by Atlas 


t RECENT pe 


Tac N C 


Herbert S. Callahan 


1954 











Hardware Week Values! 






| ix 


>" 


Today's best buy in gym 
sets. It has the same fine design, work- 
manship, and high quality materials 
that have made the name ‘“‘lite- 
Master” famous. 17”, 14-gauge 
steel tube top cross bar—1!/,"’, 18- 
gauge steel tube uprights—1200- 


Ib. test galvanized chain—-non- 

wearing swing hangers—large and i ——, 
roomy, select wood seats, rein- A h \ TT 
forced with metal braces — gal- { 

vanized hardware, bolts, etc.— 


sets finished in the finest red and 
green outdoor enamel. 


SEE IT... COMPARE IT... AND YOU'LL BUY IT! 


IRHA 
Hardware Week 
Cooperating April 16 thru 24 

















fp 
V 







We are 






.. make every day a picnic day 
with a #FV7fte Master 


The Flite-Master Playtime Picnic Table 
is a beautiful, useable decoration for the yard. And in 
colder weather, the canopy can be removed and the table 
used indoors. The set features sturdy Flite-Master con- 
struction, plated hardware, striking green and yellow out- 
door enamel. The table comes with an adjustable, vari- 
colored canopy top. 

WIDTH—40 in. OVER-ALL HEIGHT OF CANOPY— 58 in. 


SEAT LENGTH—36 in. HEIGHT OF TABLE—26 in. 


ELECTROS © NEWS MATS ~ ETCHED PROOFS © GLOSSY PRINTS OF ANY 
OR ALL FLITE-MASTER PRODUCTS AVAILABLE ON REQUEST 


Sold exclusively through Jobbers Write for Free Colorful Catalog 


of 


oe: 
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(Continued from page 42) 


on of the Hutson Division 


Sylvia has been with the com bie — ‘ product! 
. on-Homans Co., Con- 


pany for 30 years and has served * f The Git 
in the various capacities of ac a yers, Ga. The company Is a man- 
counting, cost, engineering, I I 


1 ALLIC’ 


pro a ufacturer of roof coatings calking 
| 


duction control, purchasing and wa and glazing com}; 


rotective coat 


ales department " 

Callahan is a graduate of Syra- : Hurst was ¢ 
cuse University and has for the ineering departme of 
Telephone & Telegrap! 
1929 until 1951 when 


Division 


mpliovec 


past few year been associated 
with Telechron department of 
General Electric Corp. as an ; Hutson 


count supervisor chief 


+ ° 


Todd Represents Auwarter Named Sales 
Forsberg Line Head at Federal Tool 


, W. K. Simpson 
THE ForsBerG Manufacturing R. A. WINTER. general sales man- 
Co., Bridgeport, Conn., manufac r Decoware under t} om ager, Federal Tool Corp.. Chicag: 
turers of Whiz saws and Whirl pany new distribution plan for Ill., announces the appointment of 
saws, hack saw blades and frames, its metal pantryware lin W. R. Auwarter as sales manager 

The Simpson organization rep. of Federal’s pack l 

resenting Decoware in 

of Kentucky, Tennessee 

kansas. Coverage of thi 

handled by W. K. Simp 
the assistance of a detail mar 
contact wholesaler salesmen 
the ho 


| = tg 


Simpson has been In 
wares business for eight vears. He 
was president of the Memphi 
Housewares Club during 1952-53 
and is now a member of the board 
of directors, Simpson al 
member of the Memph 
Chamber of Commerce 
Lions International Club 


° 


Walter C. Tedd Hurst Named Vice-Pres., ae Mies 
Production, Hutson Div. 


coping saw blades and frames, : 
F MARTIN F Hurst has been Auwarter was 


elected vice-president in charge of ated with the sales depa! 
the American Coating 


band saws and screw drivers, an- 

nounce that their line is now be- 

ing represented in Arkansas 

Louisiana, Oklahoma, Mississippi e 

and Texas by Walter C. Todd, 7-D 

Second Unit Santa Fe Building, 

Dallas, Texas Tom Gibbons, Coleman 
Forsberg also announces that Advertising Head, Dies 

their Whiz saws Model No. 1 and 2 

and Whirl saw Model No. 3 are Tom Grppons, 40, director of ad- 

available now to wholesalers ul 


vertising and sales promotion of 
the Coleman Co. of Wichita, Kan- 
° sas, died January 24 from injuries 
received in an automobile 
early in January 
Prior to joining Col 

May, he was director 
the Caloric Stove Corp 


Simpson & Co. Appointed 
to Represent Decoware 
CONTINENTAL Can Co. announces ing of 


the appointment of Simpson & Co Philadelphia 
Memphis, Tenn., as manufacturers Martin F. Hurst (Continued on page 


after sSIx 
» 
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Priced Right 
for Profits! 


Latest and Smartest 
Addition to the Famous 
Jackes-Evans Line 





That Attracts and SELLS 


Aras 


7 vented GAS CIRCULATORS 


For years a leader in the field of unvented Gas Heaters, Jackes-Evans 
now Offers the most distinctively styled, functionally designed and 
beautifully finished vented Gas Circulators available today. 
Scientifically engineered in every detail for the maximum efficiency 
your customers want, they are made in four sizes from 20,000 to 
60,000 BTU per hour — for all types of gas. Approved by the 
American Gas Association. 


With These Selling Advantages 


Mokers of famous 


@ Gleaming Hammer-Coat Enamel Finish @ Sealed Combustion Chamber , F . 
@ Exceptionally Sturdy Frame @ Scientific Burners and Controls : ty Cj Vf, 
Wun Ys 


: 
@ All-Welded Cabinet @ Highest Efficiency—Longer Life 
unvented Room Heaters— 


J-E Hearth-Flo Vented Circulators are priced right for 


profits, too — they'll be the most beautiful, fastest selling, quality St. Louis Blue” Stove Pipe 


line on your floor. Jemco Wood Heaters 


ORDER NOW FROM YOUR WHOLESALER 


JACKES-EVANS MANUFACTURING COMPANY 
St. Lovis 15, Missouri 


Quality Manufacturers Since 1888 
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TRACE MARK 


_ South Carolina Farmer 





Se ee ee ee 


Membershi aves in This State Well Planned Dixie Farmers and Ranchers know about DIxtstTeet 


~— Fence because they read about it regularly in South- 
ern farm and ranch publications with combined 


circulations of 702.859 a month! 


DIXISTEEI Barbed Wire and Staples are also fea- 
tured in these advertisements which urge farmers to 


ask you their dealer—for DIXISTEEI products, 


It will pay you to make your store headquarters for 
DixisTEEL products and cash in on this advertising 


that is published to help you sell. 





Py it 


THE SIGN OF PN pxis 
IST 
QUALITY | eo” Ee 


'] 
You can sell DIXISTEEL Fence Ik 
with confidence. It is made " 


from top-quality steel, heav- 
ily galvanized for long life 
and priced right. 
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Southern 
HARDWARE 


MARCH 1954 


At a weekly meeting, one store's 
cales force and management dis- 
cuss with top management the 
month's sales quota. Left to right: 
E. B. Himebaugh, accountant; 
Paul Kotek, assistant manager; 
President John Mclinatire; Carl 
Mcliatire, secretary - treasurer; 
Charles Stubbs, store manager; 
Bob Parrish, service manager, 
and Charles Mciatire, operations 
manager 


: 3 i A 
Pd — = F 
on hr. hs =. Bn * . 


All employees share in this 


Monthly Bonus Plan 


By B. Miller 


If the economic fore- 
casters are correct — 
sales may come a bit I 
harder in '54—all the 

more reason why an in- 

centive plan may be 

just what is needed to 

bring forth that extra 

effort on the part of 

sales personnel. Here's 

a plan, for example, 

that is proving highly 

successful. If you have 

some effective ideas of 

your own, let us know. 

In future issues we'll 

pass them along to 

other hardware men 


4ware ( 
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Fred Bergstrasser, left, manager of the Kensington store, gives James 
Devine, a store salesman, a check for his share of the monthly bonus 


manager down to the truck driver 
We wanted our employees to 
realize that the better performance 
they turned in, the more it would 
mean to them, eventually, in added 
compensation. We wanted a system 
in which the amount of extra 
money an employee _ received 
monthly would depend on the 
tore’s performance, and we 
wanted employees to realize that 
tore performance depended direct 
ly upon individual effort and close 
cooperation among employees.” 


Sets Sales Quota 


Having both sales and office 
personnel in mind, the MclIntires 
devised an incentive plan in which 
a sales quota for each of the two 
stores would be set at the be 
ginning of the month. (A third 
store was being completed at the 
time of the interview.) This quota 
is based on the volume of business 
done in the corresponding months 
of previous years, taking into con 
sideration current business condi- 
tions, amount of promotional ex 
pense, etc 

As a starter the first month or 
so, the company established quotas 
below sales figures of previous 
years in order to give employees a 
better opportunity of realizing a 
bonus at the very beginning. The 
aim was to work gradually into the 
plan as quotas were advanced 

If a store makes its quota, a 
bonus of $50 for that month is set 


i¢ 


$1,000 


2,000 


et aside 
reached 
month < 


a bonu 


a oon as the quota Is 


If the store's 


‘ome to 


$50 would be r 


word 
available 
ployees 


exceeder 


As a result of bonus plan, 


Here, 


a $100 


for division 


when a 


1 by as much as 


Charles 


$13.000 
t aside 


bonu 


monthly 


Parsons, 


sales for 


yr 


among em- 


quota 


$1,000 


left, describes the features 
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of a hand 


f 
T 


or 
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salesmanship has become more effective 


saw 
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A notable increase in 

sales of electric housewares re- 

sulted when this dealer adopted a newer, 

fresher merchandising plan for this highly com- 
petitive line. Left, booth-like section wins attention 


Keep Electric Housewares Moving 


—a "before-and-after" sales story 


By Robert Latimer 


_ YEARS AGO, the electri 
houseware lines at Neice 
Hardware Ci in San Antonio 
Texas, were slow-moving, space 

i generally a “head 


Neice 
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Southern dealers 


give report on 


Sales schools such as that con- 
ducted in the past several years 
by Corpus Christi Hardware Co., 
left, help in giving retail sales 
people the product knowledge es- 
sential to successful selling. 
However, only a relatively few 
dealers currently have in opera- 
tion programs originated in the 
store and designed to teach bet- 
ter merchandising and selling 
techniques. Among the few deal- 
ers who do have periodic sales 
meetings results are reported as 
highly satisfactory 


Saies training programs are currently being op- 
erated by no more than 28 percent of southern 
hardware retailers, but many of those who have 


no such programs do have some positive plans for 
the future. Meanwhile, 59 percent have incen- 


tive arrangements designed to stimulate more 
effective sales effort on the part of employees 


The Sales Training Picture 


economists have 
increas- 


FP XHOUGH MANY 

flashed warnings that 
ingly severe competition is the 
prospect for future months, few 
southern hardware dealers, at the 
moment, have shaped training 
programs designed to prepare 
store salesmen for the selling job 
ahead. In brief, it appears that re- 
tail salesmanship is being woefully 
neglected 

This is one conclusion that 
be drawn from the results of a 
survey conducted recently by 
SOUTHERN HARDWARE 
a large number of dealers in the 
and southwestern 


can 


among 


16 southern 
states 
Further, the made in 
order to determine just what is be 
done to train hardware 
disclosed that only a small 
number of dealers hold periodic 
meetings, but among those 
who results are highly satis 
factory. Despite the lack of formal 
sales training being carried on, at 


survey 


ing sales 


people 


sales 


do, 


50 


participating 
sed the 
employees are actually 
And a 


stantial majority replied that sales 


least half the dealers 
in the survey 
their 


merchandise 


expres belief 
that 
selling sub- 
people in their stores are practicing 
suggestive selling. The importance 
of this phase of 
red particularly, for 


was em- 
phasi: virtually 
all dealers using suggestive selling 
commented on the effectiveness of 
extra 


selling 


this procedure in leading to 
sales 

Except for those deaiers hai 
dling appliances, 
prominently in the 


outside salesmen 
do not figure 
most 
The 


who do 


sales activities of 


hardware retailers 
small numbe1 


salesmen employ them 


Southern Hardware 


TRADE SURVEY 


; ¢ 
time a ain a pa 


| | 
with results, generally 
factory 


As an inducen 
effort, a majority 


lent = te pre 
sale 
ers participating in 
have in ope 
plan 


ration some form 
centive These 
simple I ion arr 
to the more mplicated b« 
plans based on _ such 
company earnings, 
length of service other v 
ables 
Generally, the 

survey indicate 
holding to com; 
levels, southern 
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PORTER - WALKER 
= ARE C0 = 


a 





Half - Million Volume 


with a small sales force 


This fully departmentized store 
gives further prominence to in- 
dividual items through use of 
separate shelves, groupings. 
racks, etc., such as the display of 
wrench sets at right 
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Store has floor area 
measuring 96 x 110 feet. 
Each of company’s sev- 
en salesmen has a de- 
partment for which he 
is generally responsible. 
Salesmen, however, can 
sell in all departments. 
No loss of time is in- 
volved when salesmen 
sell outside their de- 
partments for all items 
are price-marked 


such a customer walks into our 
store, he seeks his favorite sales 
person, even if the item he wants 
is in someone else’s department. If 
the known sales person should 
direct him to another department 
and to a salesman he doesn't know, 
the customer may walk out with- 
out buying. Or, if he does buy, he 
doesn’t leave with that feeling of 
friendliness that he would have 
had if his chosen sales person, who 
yas responsible for his trading 
with us in the first place, had fol- 
lowed through on all his needs.”’ 

Porter-Walker operates on the 
principle that a customer will soon 
forget where he bought a dollar 
article for 80 cents, but he never 
forgets the warm congeniality with 
which a salesman sold him a dol- 
lar’s worth of merchandise for one 
dollar. Of course, customers who 
do not have favorite salesmen are 
directed to the right department, 
where it is the duty of the sales- 
man in charge to cultivate a friend- 
ly relationship with them. 

The practice of having one sales- 


52 


man help each customer with the 
selection of ALL his needs has 
been a major factor in building the 
store’s big list of repeat customers 
Each salesman retains and broad- 
ens his circle of friendships out 
ide the store, thus further build 
ing store traffic 

To help salesmen 
ficient in serving customers in so 
many different departments, the 
stock is arranged so that not only 
the salesman, but the custome: 
also, can select any item wanted 
without difficulty. Rows of mer- 
chandise, with aisles between, ex- 
tend across the store, so that the 
sales person or customer can walk 
around and find practically every- 
thing within arm’s reach. As far 
as possible, every item is price- 


become ef- 


marked, permitting a salesman 
sell any product outside hi 
partment without loss of time in 
determining the price. This system 
also helps a new sales trainee t 
familiarize himself with the store’s 
variety of merchandise 


‘Our arrangement of stock is 


sufficiently attractive to hold a 
customer's attention and occupy 
him when all sales people are busy 
serving others,’ Anderson ex- 
plained 
Suppose, for 
tomer wants a tool. In one of the 
rows of merchandise is a neatly 


example, a cus- 


constructed small tool rack, con- 
taining planes, pipe 
pliers, hammers, etc. Each type of 
tool has its separate place on the 
rack, and each tool is 
marked. If all salesmen ar 
when the customer comes 
can easily spot the tool ra 
select his tool by the time the sales- 
man reaches him. Naturally, this 
saves much time and enables the 


wrenches 


store personnel to serve more peo- 
ple 

Often one sales pers n’ depart- 
ment becomes so active it reaches 
into another department. For ex- 
ample, the sales lady who handles 
the wallpaper department with its 
related items, often asked, by 
the customer, to help 
other household 
quently, she frequently is called on 


. 
selecting 


items Conse- 


to show housewares, electric irons 


and other such items. As a result, 


the management has set up a spe- 
’ 


cial counter of housewares ar the 
wallpaper section. If the 1 
household item is 
counter, she lead 
back into the regular 
department for it 

Individual 
an important role 


challenge the 


group 


lagement 

m 
yve-appealing way 
sonnel derive much plea 
deciding whether a displ: 
lated items will compel mot 


(Continued 
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Modernized Displays 


move more merchandise 


— W. F. DISMER decided to chandise, but we often lost 
do a bit of remodeling and imply because we couldn't fir 
revamp the counter space in his what we wanted. Items were hi 
Washington, D. C., hardware store, den behind items, and thing 
he wanted not only to add a little lite | Small 
modern-day glamor but to greatly 
simplify things for customers, 
sales personnel and Mr. Dismer 
In spare, non-productive time 


keep clean 


metime to 


the major change was wrought 
right on the premises in the form 
of a group of open, five-tiered dis- 
> 


play tables b : mt} lovees 
replace the 

had used 

The 


aisles: 





cleane! 
the time! 
all. hi 


Open, five-tiered tables shown 
in top picture were built by 
store employees at a cost of no 
more than $85. Garden supply 
department hos special light- 
ing effect to attract customers 
there from the front of the store 
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Road maps and folders 
prepared by the State 
publicity department 
are readily available at 
the Fulcher Hardware 
Co. in Hazen, Arkansas 


Special services for sportsmen 


Boost Sporting Goods Sales 


By S. W. Ellis 


A MERCHANDISING program de- 
signed to make passing tou! 
ists stop, enter, buy and return 
the next season is adding several 
thousand dollars annually to gross 
volume for the W. B. Fulcher 
Hardware Co., located in the 
popular fishing and hunting area 
near Hazen, Arkansas. And much 
of this extra volume is repeat busi 
ness resulting from the extra serv 
ices that Manager W. R. Chedester 
makes available to visitors 
One of the main attractions that 
brings tourists into the highway 
store is the large neon sign that 
tells them, night and day, that 
tourist information i available 
here—information said to be as 
complete as can be obtained from Having previously heard of the store, many tourists make a special stop 
the state publicity department to inspect the store's complete displays of hunting, fishing equipment 
Chedester has a large county 
map, operated by pulley, which he 
lowers in the sporting goods de 
partment for fishermen to ex uring the hunting 
amine. The best fishing spots in é 
the area are marked for them, for ‘11. Chedester is prepared 
although this county map shows h portsman about the 
the White River lakes that have I 
become noted, among fishermen 
the lakes are unnamed. On his re 
touched map, Chedester names as 
them—Lost Island. Shallow Ford spor an ] 
Slippery Lake, Spring Lake, Horn biting, information that 
Lake and others where fishing is daily by keeping in 


recommending to vis 


camping areas are marked as 


+ 


1e 
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Display table of items 

of special interest to 

tourists encourages im- 

pulse buying. Much of 

this tourist trade is re- 
peat business 


Situated near a sportsman's paradise in 
fishing, hunting territory, this dealer 
adds greatly to yearly volume by cater- 
ing to and building a big tourist trade 








W. R. Chedester, manager of the store, shows a tourist a map of the 
county, retouched to show the best fishing and camping locations 


display 
sporting 
tensive arr: 
guns, and amn 
many 
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By Wendell O. Givens 


Broad inventory, planned promotion 


Build Fencing, Roofing Sales 


, 


Benge HARDWARE Co. of Hunts Since 1928, this Alabama dealer has had 


rille, Alabama, long has ranked ° ° 
among the South’s leading dealers an unusual yearly volume in fencing and 
in fencing and roofing chiefly by roofing materials. Here's his formula 
maintaining large and_ varied 
stocks and by advertising the fact 

Since Owner J. M. Lewter 
launched his business in 1928, his 
store has come to be headquarters incident, multiplied manifold, ac 
for these lines of merchandise for counts for the store’s substantial 
farmers and townspeople alike. A volume from sales of such mer- 
farmer came in recently for a rush chandise 
order—he wanted 1100 feet of five How does Lewter do it? T He handles one line of fencing 
foot ‘“non-climbable” fence to en company handles more than ;: exclusively, and one only of steel 
types and sizes of fencing, 14 types roofing, both of the same manu 


fencing and roofing in stock all 
through the year. A railside ware 
house and a spacious storage lot at 


the store make this possible 


close a fish pond. He had come to 
the Lewter store solely on the and sizes of steel roofing, steel facture. This facilitates handling 
strength of the store’s reputation posts, and the usual assortment of and stocking prompt 
for having a broad stock of fenc smooth wire, nails, staples, etc ervice by the f supply 
ing. The order was filled to the Lewter maintains an average of from 
letter, right off the store lot. This from five to seven carload 


} 


Below, J. M. Lewter, owner of the 
company which is one of South's 
top fencing, roofing dealerships 


Above, steel roofing display 
shows large assortment of types 
and sizes from which to choose 
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Clockwise, salesman selects nails 
and staples for roofing customer. 
View of part of Lewter fencing 
stock and delivery yard at top. 
Right, Lewter says, “If it's 
fencing, we have it!" 





i 
, The fencing and posts are a! ation for distribution t ts « uid Lewt Except on rare ot 
ranged the store yard for max tome! casions to accommodate longtime 
mum display purposes and con Other advertisi iten nclude customers, we don't deliver unless 
venience in handling and loading i handbook witl wide variety we can show a profit. We operate 
One thousand post are Kept Il Il farn nfor t and a men na rt of flexible mileage y 
stock ACK dai to Lewter. about paa t 1 ft tne ‘ ( neavit the at tne 
ne fenci custome n 10 } pli A Lew lt pa c c 
| hases posts. Roofing tored in a name }{ ( f nt 
— shed and in the ull ware cove Take-Home Purchases 
1OUs¢é Delive ervice r I pier 
for Lewte1 even with the bulky Even more than half the 
Promotion Plans fencing and roofing The com fencing and roofing customers at 
pany s specially-equipped truck Lewter’s take home their own pur 
The Lewter company’s best ad range as tar a 0 mile fron chase And a majority of them 
vertising ove! the years un Huntsville on deliverie pay cash 
doubtedly has been by word of What about the trivial orders or The Lewter company holds no 
mouth as more and more custom- which the profit often disappears” ile of fencing o1 roofing, and 
ers have come to the store for ‘We aren't bothered with them i0es not provide installation serv 
: these products. Currently, as addi- ice. “‘We simply make certain we 
: tional business boosters, Lewter have the good the customer! 
employs newspaper advertising Perhaps you have @ formule want,” Lewter explained. “We sell 
} once or twice a week, radio and for developing added volume at competitive prices and the pe« 
direct mail on a certain line. If so and ple of this area apparently ar 
Direct mail material is provided — a to — ~ — atisfied with our setup. We've 
; by the manufacturer, and Lewter oe diem ge g ey We'll been selling then nce 192! nd 
uses stuffers with monthly pass the info along in future the results have been excellent 
statements. In addition, the store issues of Southern Hardware With a broad inventory and d 
buys a national syndicated publi- motior t can't 
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Large dealer attendance at Sullivan's 


Sporting Goods 


MoRE THAN 275 dealers from ville, South Carolina, January 19- 
four states attended the sixth an 20, by Sullivan Hardware Co., 
nual dealers’ Fishing Tackle and hardware wholesalers with head- 
Sportsman Show held in Green- quarters in Anderson 


Attesting to the interest of 
southern hardware dealers in 
sporting goods lines, more than 
275 dealers attended the sixth 
annual sporting goods show held 
recently by Sullivan Hardware 
Co. Company officials reported 
that volume of orders placed 
was heavy 


= ee 
red 
“.\ “ ; 


—- ¥- -? “ay 
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4h 
OCEAN CITY 


Engineered, 
Manufactured 
and Serviced 
in U.S.A. 


¢ ANTI-REVERSE 
e FULL BAIL © ADJUSTABLE DRAG 
e CROSS WIND ¢ LONGLIFE LINE ROLLER 
® RIGHT OR LEFT HAND OPERATION 


More than twenty great features inclu 
in foreign and domestic reel 

the priceless experience and know-ho 
Ocean City craftsmanship 


produced with the consumer's wants so 


and the dealer’s pront so ibsolutely assured 


The retail price is only $19.95 


SEE YOUR JOBBER TODAY! Write tor Free 1954 Catatiog, Dept. M-3. 


OCEAN CITY MFG. CO. 


“A’”’ and Somerset Sts., Phila. 34, Pa. 
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WILL YOU SELL ALL THESE HOUSE PAINT CUSTOMERS? 
(And How Many Will Come Back?) 


The man who has a fume or 

mildew problem 

In seashore or factory areas, wherever sulphur 
gases or mildew may be prevalent, Davis dealers 
“win friends and influence people” with Lectung 


, 
} .* 4 


, , ’ ft yy ‘7 roe ’ ’» " le . . . 
Process fume proof} and mildew resistant Outside ! tomer, interested mal! 
. , 


White. This paint is exceptionally It is will get more than satisfac 
economical and anin — Davis Bounty House and Ba 


He wants to cut costs with one coat 
Davis customers save about 40% on labor and (¢ ~ “| just want to paint a shed” 
materials, and get excellent results. Snopaque Bounty Stockman’s White answers 
One Coat House Paint is self-cleaning, and has ; nand. It’s a good 
been formulated with the maximum amount of 
oil to give years of service 
., This customer wants bright trim colors 
She insists on “nothing but the best”’ ‘< Trim Col 


rs 
Davis dealers can satisfy this demand with 
Ready Mixed House Paint, which is made with 
the whitest titanium pigment. This pigment 
slowly chalks and leaves a clean, uniform white 
appearance at all times, and an ideal surface 
when repainting becomes necessary. Also avail- 


able in the latest clear-tone colors that last 


He likes to mix his own colors 
Davis Trim and Tinting White won’t wash 
down over dark body colors when used on 


trim. It contains non-chalking titanium pig- 


Could you sell all of these different house 
paint customers, and be sure of their con- 
tinued satisfaction? You can DO it with 
Davis! We'll be happy to send you full in- 
formation on the Davis of Baltimore com- 
plete line ... free of cost or obligation. 
Please fill in the coupon and mail it today! 


THE H. B. DAVIS CO. 
1701 Bush and Severn Streets 
Baltimore 30, Maryland . . . and Savannah, Ga. 


Company Name 
Address 


Signature OF BALTIMORE 
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Officers and directors present of 
the Oklahoma Hardware and Im- 
plement Association, left to right, 
seated: Hercel Dobyns, first vice- 
president; O. B. Bennett, presi- 
dent; J. H. Harlan, retiring presi- 
dent. Standing: Director Bryan 
Dawson; Stewart Martin, advis- 
ery board; Directors Herbert 
Vieth and J. Ray Baker. H. R. 
Heller, second vice-president and 
Directors Joe Burnett, Don Evans 
and Walter Hinton are not shown. 





( i} SEVEN speakers appearing be- 
fore the 5lst annual convention 
Oklahoma Hardware 
Implement Association, the 
directly and actively 
either the hardware or farm equip 
ment business found and presented 
substantial reasons for a good yea! 
in 1954, they told the association 
membership 

The 
convened in Oklahoma City and 
held this year on Feb. 2, 3 and 4 
makes use of the Munk pal Audi 


and 
three 
engaged in 


of the 


convention traditionally 





torium which house busine SE 
oI < tine I al I t! 4 I I il I 
merc! A iInae é 
oof the erchan 
dising \ ppe t vy each 
Ca overt! A f t tne reg 
tration lobl tte lance Va be 

V expectat 

In the sex 1 and il busine 
eSSIOI (Chneste! Yu I a pa 
I esident tt th the tate ind na 
tional associatio! eported a 
chairman for the nominating com 
mittee and its recommendations 


were accepted unanimously by the 
convention 

These advanced O. B. Bennett of 
Tonkawa from first vice-president 
to president. He succeeds J. H 
Harlan of Enid 

Onlv a few days before the con 
vention assembled, G. A. Perrine of 
Grove, second vice-president, ten 
resignation and_ the 
nominating committee reached in- 
to the directorate for a first and 


dere d his 





second vice-presiacel These re 

spectively, are Hercel Dobyr ‘ 

Stigler and H of Duncan 
Four 

ly: J. Ra 


direct were re-elected 


Baker of Mangum 


Joe Burnett of He etta, Herbert 
Vieth of Kingfisher and Don Evar 
of Ada Tw cV lirecto! are 
3yron Dav f Clintor ind 
Walter Hint Alt 

The ady t ird Ww I t 





ent wu ‘ . 
+ ; > k | | | 
R.K I ecreta 
‘ } 
( ( ( i 
( é 
} 
r 
, Ay 
t t 4) 
H be ‘ 
4 . + 
‘ 4 (; t 
() ’ { ner 
Mi {) noma Ret 
vf 
erchants A tion. He was t 
“4 
ime f vi cI i 
far al f ‘ vit? I 
por bh tis uit the helr ‘ 
Thon the r nth f 
VI 
viarc! 
Pre ler H ‘ ed the 
f ent T t té ne ] 
£4 
posed of the ' ( 
int ] t ‘ tot 
point 
pol 
We have re: n t be } f 
, 
+ indiuetry wit . : r 
he industry with which we are 
» clated he a I me | t j t t 
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Oklahoma Convention 


nature, it is looked upon 
pect at all time 


Its Dask 
with honor and ré¢ 
And because of the 
dered, we are certainly entitled to 
a profit. But some highly vicious 
ts and some of it 

entirely needle 

Charles E. Diller of Princeton 
Ill., president of NRFEA, discussed 
national a 


ervices ren 


competition ex 


extensively the 


tion and its work for members, but 
first he paraded his reasons for a 
nviction that 1954 can be a good 
vear for farm equipment dealer 
Farm income will not be much 
n 1954 ex mpared with 
] hye I ‘ licted pi ntir out 
t I ( ( nf 1} tior 
, addi { ‘ 
ht 45 percent of all U.S 
t ‘ ? ‘ 
It De et wu t? 1 j 
é yl ‘ ‘ the | Id 
‘ ? ed } ‘ thy na 
eded | ce that w ay er 
her ‘ me tire the ‘ ting 
the wall ha wn | ur 
ement ne f the fr t mmor 
T rb ne 
OT « e, the margin was dow! 
expenses were up In 1953 ove 
952, and the net profit was dov 
T B it I | de iler } | | 
Ket r ten ve ca di 
pette management whic! A 
luce more net profit dolla 
with the me volume f ne 
Highly analytical et down t 
‘ tr ‘ the iddre f Arder . 








Knudsen, assistant manager in the 
general sales department of the 
International Harvester Co. He de- 
clared at the outset that great op- 
portunities exist in the farm equip- 
ment business, but that too many 
dealers have forgotten that having 
a substantial steady 
customers is more important than 
excessive profits from a few 

“Statistics tell us there are 60 
millions of employed who are eat- 
ing more and better than ever be 
fore,” he said 

“Still the pessimists are saying 
and believing that to continue ex- 
panded U. S. production we must 
have war or depression. They are 
waiting for a normal, which is only 
relative, and the biggest mistake a 
business man can make is to sit 
and wait for a normal.” 

He traced population 
showing it was far greater than ex 
pectations, as assurance of future 
customers. Then he reviewed the 
values of eight basic items in the 
economy, tracing the‘r increases in 
value between 1940 and 1953 and 
their losses in 1952 or °53. The 
total increases in value amounted 
to 207 percent, while total de- 
creases in ’52 and ’53 amounted to 
only 2 percent, he said. The only 
substantial decreases were in live- 
stock and farm real estate, but 
farm liabilities had decreased 2 
percent for 52 and ’53, which off- 
set the decline recorded for assets, 
he added 

“The market and financial posi- 
tion is good,” he continued, “the 
principal being how to 
keep the customers 

“That can be done by 
showing you are thinking of the 
welfare of the community as well 
as your own. Your merchandising 
methods and the merchandise it- 
self should convince the customer 
you are thinking of his welfare as 
well as your own. You should al- 
ways see to it that vou and your 
employees reflect the right atti- 
tude. For there are potential cus 
tomers in abundance.” 

W. R. Noble of Washington, D 
C., discussed taxes in 
possible federal sales tax, the wage 
and hour law, the Taft-Hartley Act 
and the pattern usually followed 
by union organizers in attacking a 
retail business. He prescribed a 
counter-pattern for business men 

Other speakers were Ralph W 
Carney of Wichita, Kan.; George 
A. Bowie, of the public relations 
department of the Firestone Tire 
and Rubber Co., Akron, Ohio: and 
Glendon Hackney of Indianapolis, 
editor of “Hardware Retailer.” 


number of 


growth, 


question 


always 


general, a 


62 


Officers of the Tri-State association, left to right, front row: Vice-President 
Fred Sherwood, President Edgar Brasch, Retiring President Homer Estiack 
and Director Carl Maurer. Stending: Directors Morton Gragg, G. W. Acker, 


Gwen Vaughn, Kenneth Cox, 


Marshall D. Shepherd 


Tri-State Meeting 


OR THE FIRST time in the recol- 

lection of most of those in at- 
tendance at the forty-seventh an 
nual convention of the Tri-State 
Hardware and Implement Associa- 
tion, in Amarillo, Texas, this west- 
ern metropolis escaped chilling 
blasts of north winds and accom- 
panying sleet for the 
period of the yearly meeting 

It has been tradition that regard 
less of convention dates 
the most fierce weather of winter 
descends upon converging mem 
bers. But this year’s dates—Feb. 7, 
8 and 9—coincided with pleasant, 
spring-like weather that prevailed 
in much of the and 
speaker called for members to re- 
move their while he did 
likewise, commenting that he 
wanted to remember this February 
day in Amarillo 

However, attendance 
held up formerly the 
blizzards declined 
Total rations we! 


Snow ol 


} 
elected 


nation; one 


coats, 


+} 


somewhat 
gis 
). In connection with 


year 


re 
nounced as 85 
the convention there were the 
normal amounts of merchandising 


displays in the lobby and on the 


floor of the Herring 


convention headquarters, 


mezzanine 
hotel, 
and those 
good business 

President Homer Estlack opened 


participating reported 


the convention 
tempt at a formal adi 
the assembled mem! 
perience as associat 
over the past yeal 
tical with his expe! 
ber of the 

home town 


“Be fore 


in the 

After 

sented to run 

and was electe: 

did not know 

Was going 

in meetings 

“As president 

tion, all I have 
fFoing oO! 


oint 


with you, some of them for 
a 


vears, after I leave this office, 


Fred D. Huning and Secretary-Manager 


me 


} 


ana 


I think you should know them. I 
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new as tomorrow's sun 
for GREATER SALE 


age Designe d by 
, DAZEY 


Especially 
FOR THE HOME 


¢ TODAY! 


* 
»\ 


Manufacturers of 
the World's first and finest 
wall type can opener 


No. 165 
TABLE TOPPER 
ICE CRUSHER 








No. 450 
MAGNETIC 
BOTTLE OPENER 

















The most beautiful Table-Topper Ice Crusher ever produced 
Sturdily constructed. Die-cast stand. Rubber feet prevent slipping 
Hinged wall bracket allows easy removal of ice cup. Crushes ice 
fine, medium, or coarse. Ice Crusher can be removed and used in 
standard Dazey wall bracket. (Extra wall bracket included.) 
Gives your customers two distinct units for the price of one. 














Opens any crown capped bottle or can with no 
effort. Does not distort or damage cop—cap can be 
used to re-cap bottle with hand pressure. Per- 
manent magnet holds bottle cap from dropping on 
floor. Fits famous Dazey wall bracket. In gay decor- 
ator colors: Red, Yellow, White, Black. Baked 
Enamel Finish 


No. 920 


: Especially designed for use in the home. Mounts 
PENCIL on famous Dazey wall bracket. Fits flush against 
wall. Cleanly sharpens standard size pencils. Die- 
SHARPENER cast body. Long life rotary cutters. Colorful plastic 
shavings cup and handle knob. Easy for anyone 
to operate. Can be stored after use 








Mr. Retailer— Your distributor should have 
these items in stock... if not write us. 


Be sure 


| \( tot }-x—} 


DAZEY CORPORATION::+ST. LOUIS 7, MISSOURI 
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want to introduce them all, and if 
you see any of them in the next 
two days here in the hotel, I sin- 
cerely hope you will give them 
youl iggestions.” 

Thereupon, he introduced the 
officers, beginning with Edga 
Brasch, of Levelland, Texas, who 
later stepped into the presidency 
on recommendations of a nomi- 
nating committee headed by Grady 
Thompson, past president. Other 
also elected on committee 
include Fred 
of Chil 


office! 
recommendations, 
Sherwood, vice-president 
dre : Texas 

Three Texa directors—Car] 
Maurer of Friona, G. W. Acker of 
Perryton and Kenneth Cox of Lub- 
bock re-elected. Of three 
new directors named, one is a 
Texan, Gwen Vaughn of Tulia, 
while two are from New Mexico 
Morton Gragg of Portales and 
Fred D. Huning of Los Lunas 
Marshall D. Shepherd of Canyon, 
Texas, is secretary-manager. 

With association territory cover- 
ing parts of Texas and New Mexi- 
co—and the Panhandle of Okla- 
homa—this is the first time in some 
years there has been no _ board 
representation from the Sooner 
state 


were 


PHIT Club Meets 


Previously, members of the Pan- 
handle Hardware and Implement 
Travelers, generally referred to as 
the PHIT club, had gathered for 
their annual Sunday morning 
breakfast and business meeting 
and had elected Newt Riggs, of 
Pampa, Texas, to the presidency, 
succeeding Carl Hill of Amarillo 
Jerome Stocking is the new vice- 
president, succeeding Riggs, and 
Mel Phipps of Amarillo is again 
secretary-treasurer 

Directors are G. F. Mikesell, 
Loyd Myers, James H. Bunker, 
King Kendrick, Jim Lawson and 
Sam R. Mitchell. 

The convention speaker who re- 
moved his coat and found willing 
followers among all men in the 
audience was W. J. (Bill) Klein, 
vice-president of Allis-Chalmers 
and general sales manager of the 
tractor division. His subject was, 
“It’s Your Business,”’ but he ques- 
tioned such a dogmatic conclusion 

He said that in many 
where a factory is attempting to 
sell its farm equipment franchise, 
the average, annual dealer profit 
is often quoted to the prospective 
dealer. But, he said: 

“That is not quite fair. If I were 
the prospective dealer I would like 


cases 


64 


what the top ten men in 
iness did and what the bot- 


men did 
going to Say » things 
yme dealers that they would 


but I won’t hurt your feel 


use those I am going to 


t re. They are 
who, if they were here 
in those empty chai! 

there. I would call them 
hydramatic dealers. Shiftless deal 
ers 

“Ts it, after all, your busine 
is it partly the 
Does he have a stake in your bu 
ness? Does your banker have 
stake in your business? I would 
rather say it is our business, but 
yours to manage and see that it 
makes a profit 

“Really, I would rather have the 
top dealer among the top ten in 
this room come up here and make 
my talk for me. For he would be 
able to tell you a number of things 
that would help you operate you! 
business at a profit, and here are 
some of the things he would tell 
you.” 

Klein then enumerated 
points, as follows 

(1) Good management; (2 


bac n 


manutactul! 


seven 


clean 
personnel, trained to meet the pub 
lic. (‘Do you realize that 80 per- 
cent of your customers are greeted 
(3) merchan 


—T 


by the parts man‘ 
dising used equipment, taking it in 
fixing it up, selling it. (“If you 
would spend 30 minutes apprais 
ing and 30 minutes selling you 


could make $100 

equipment 

service 

finance 

discount on 

6) watch you! 

closely: 7 W 

open accounts 
Klein said 

standing eco 

in this mann 

business Veal I 

tory add ‘em up and 1i1 

and vou ll hit 1954 on the n 


Diller Speaks 


Charles E. Diller of Pri: 
Ill., president of NRFEA, discu 
extensively the national : 
tion and its work for memb 
first he paraded his rea 
conviction that 1954 car 
vear for farm equipment ¢ 

“Farm income will not be much 
less if any in 1954 compared with 
1953,” he predicted 
that farmers are in good position 
financially ,and adding, “farmers 
bought 45 percent of all U. S. sav- 
ings bonds sold last vear. so the. 
have money 

“It is my belief that many deal- 


pointing out 


doors could 
have stayed in business if they had 
heeded advice that was being given 
because, for some time, the writing 
on the wall had shown poor man- 
agement one of the most common 
failings 

‘Of course » margin was down 


ers who closed thei 


in our business 


PHIT Club Officers 


\ iy 


Ym ; 
i. ; 
rs $ +71] 
& Y : 


: a 


| $ 


New officers of the PHIT, left to right, seated: Vice-President Jerome Stock- 

ing, Retiring President Carl Hill, President Newt Riggs and Secretary- 

Treasurer Mel Phipps. Standing: Directors King Kendrick, Sam R. Mitchell, 

G. F. Mikesell and Loyd Myers. Not shown are Directors James H. Bunker 
and Jim Lawson 
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ow trom NATIONAL LOCK 


-.-FHE GREATEST HARDWARE 


MERCHANDISING IDEA 


IN THE LAST 20 YEARS 


All These Items Packaged in 
QclhctaPak Slide Boxes 


forged iron hardware 
cabinet hardware 
concave knobs 
furniture trim 

brass nardware 


small builders WRITE FOR NEW 


hardware, ILLUSTRATED 
butts, hinges PRICE LIST 


@ Stimulates impulse purchase .. . they see and examine the merchandise 


@ Presents neat, inviting appearance ...outmodes the old-fashioned envelope ... at no 
increase in cost 


@ Makes sales time more profitable ... provides a complete, compact hardware de- 
partment .. . tells price of each item instantly 


@ Compact packaging . . . saves up to 75% display and storage area 


@ Available in a choice of several different display boards and counter units ... with 
various types of hardware 


Stimulate Profits by Showing 


ee oe 
Colocl-ax- 
IN HANDSOME NEW NATIONAL LOCK 


COUNTER DISPLAYS 


Buy It From Your Wholesaler 


NOW MORE 


poem \ll NATIONAL LOCK COMPANY 


Hardware 


All From Rockford, Illinois « Merchant Sales Division 
] Source 
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wert 1953 over 


and expense up in 
1952, and the net profit was down 
I if a dealer has a good 
can dl 

management which 
profit dol 


ame volume of bu 


ystem, we 


roduce more net 


lars with the 
ne 

One of the convention speaker 
Mi Virginia Eicholtz, of the pla 
tics department of the Dow Chem 
ical Co discussed 
deale 


plastic items 


are likely to 


that hardware 


Kentucky Convention 


a “DO-IT-YOURSELF” move- 
ment tremendous 
business, a 

Reynolds 
the 
Ken- 


has been a 
boon to the 
vice-president 
Metals Co. told 
annual convention of the 
tucky Retail Hardware Associa- 
tion, held February 2-4 in Louis- 
ville 
Not 


hardware 
of the 


delegates to 


self-service came to 
grocery stores, said Clarence Man 
ning, has there pro- 
nounced consumer movement 

Manning said there are an esti 
mated 13,000,000 home workshops 
in the United States today. Every 
hour, “do-it-yourself” customers 
buy $1,000,000 worth of lumber 
and building supplies, $200,000 
worth of paint and wallpaper, and 
spend thousands more for floo1 
covering, he said. 

Before World War II, Manning 
said, there were only a few manu- 
facturers of home power tools in 
America. Today there are 40 such 


since 


been such a 


66 


al 


Oa _omml 


the Te Xa 


‘ire and 


NRHA 


“We 


two, 

enter- 

inm nnection 

with the con Amarillo 

I Hardware 

id chairman of the Tex: 1,200 at it 

P ion, who iscu 1 cue and the 

policy , 
rge A Bowls 

department « 

Rubber Co.; J ntion wi invl 

andising rvice anqt and dai 

PHIT clul 


I tre 


the met 


New officers of the association 
are front row, left to right: Leon 
B. Parker, first vice-president; 
Clyde S. Gibson, retiring presi- 
dent; Holley F. Skidmore, presi- 
dent; and Gus E. Hank, retiring 
board adviser; back row, left to 
right: Maurice H. Ill, director, 
Roy Cornette, second vice-presi- 
dent; Frank W. Sower, director; 
Joe Kirchdorfer, Jr., Louisville, 
board adviser; Kenneth Cayce, 
Jr., board adviser; and Ed Keiley, 
secretary 


a sixth thi 
ican business has been 
lack about he said 
relation 
the 
re in busine 


an 

men to admit 
; because of pub- 
that 


because 


urged 


have 
of pub 


that all pi 


permission, tney 
ved in busines 
acceptance, and 
the re 
whose sales at 
$500.000.000 this vea 
A. Warren, manager of d 
General Electric C« 
Louisville, told 
that the Amer- 


been conaltione 


e expected support 


I dl New Officers 
ition fo! 
lance Par in 
hardware men 
has 


“something 


public 
demand 
appliance 


have got 


lways are In a 
at ‘something 


T 


mi 


fol 


ance Co., 


oe, 
il 


learned how to do better 
body else in the world 


and control business. to 


duce, 


me. 2. ke 


ham, 


rs deman 
here are n 

are content 
del of anything.’ 
Other are Leon 
Parker wport, first vice-presi- 
dent: Roy Cornette, and Morehead, 
Maurice 


named 


Brakefield 
director of public 
Liberty National Lif 
told the group econd vice-presid 
things Americans have Hill, Bowling Green, was 
than any- a director, and Frank W. Sower, 
These are Frankfort, Davis, 
Hazard, were re-elected directors 


Edward Keiley, Louisville, was re- 


there are lent 


ve 
and Roscoe Cc 
use natural resources, to 


and to distribute 
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True IEMPER “dynalite’ 


shovels 


ee, 


ah Weighs less 


-_ . than 4 pounds 
i . y 


Taper-forged, one-piece 
blade and socket for 
greater strength. Metal 
thicker where wear and 
strain are greatest. 


Fire-hardened handles... 
straight tapered for easy 
rehandling. 

Smoother blade scours eas- 
ier. No painting required. 


Perfect balance reduces 
user fatigue. No side 
wobble. 


Priced for high-volume selling 


RUE LEMPER Corporation . CLEVELAND 15, OHIO 


TOPS IN TOOLS FOR OVER 125 YEARS 
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DRAINBOARD MATS 

1104 Size 16 x17 

1106 Size 14°«16 

Colors. Red, white, marbleized black, yellow 
green, coral, chartreuse 


DRAINBOARD TRAYS 

1170 Size. 15% «15% (bor short drainboards 
117) Size. 15\"x 20” (for standard drainboords 
1172 Size: 18%''x 22” (for standard drainboards) 
Colors. Red, white, black, yellow, green, coral 
chartreuse 


SINK LINER MATS 
1211 Size 10x12 
NN 
1212 Size. 12°x14 
“ 1213 Size. 13 x16 
Colors. Red, white, marbleized black, yellow 
green, coral, chartreuse 


PANS 
a; 


TWIN SINK DIVIDER MAT 

1221] Size. 10K x14 

Colors) Red, white, marble:zed black, yellow 
green, coral, chartreuse 


STOVE TOP MATS 
Solid Styles 
1302 Size. 11% x18 
1370 Size. 16°20 
Colors) Red, morbleized black, yellow, green 
coral, chartreuse 


STOVE TOP MATS 
Weoflle Styles 
1305 Size. 15% x17 
1312 Size 16° x20 
(Larger mat has Spoon Drip Tray) 
Colors Red, moarbleized black, yellow, green 
coral, chartreuse 


FLOOR MATS 
406 Size ie 
1416 ze 8 
Larger moat 
rubber insert 

ors Marbleized red and white, marbieized 
yellow and brown, morbieized greer 


white. marbleized black and white 


. SHELF-KUSHIONS 
Wall Cabinet Kushior Bose Cabin 
ze |i% x24 1627 S 
11% «30 


1% «J 


lors 


TWIN SINK DISH DRAINER 
6008 Size 12% «14% x5% 


Colors Red, white, yellow, green, coral, chortreuse 


STANDARD DISH DRAINER 
6012 Size 13°x 15% «x 4% 


Colors Red, white, yellow, green, coral, chartreuse 


DELUXE DISH DRAINERS 

6032 Size 13%'x17% «5 

6072 Size 15 x 18% x6 

Drainer colors Red, white, yellow. green, cora 
chartreuse 

Drainers have special glassware holders an 


removable, plastic silver cup 


SINK STRAINER 1702 (heovy, large 


Colors. Red, yellow, green, coral, chartreuse 


\ 
~ 


PLATE 
STORAGE RACKS 


a in real pay-dirt when 
you work the Rubbermaid 
lode. Rubbermaid is one 

of the five highest 
dollar-products of all the 
housewares lines. Women 
want Rubbermaid— the 
quality line they see in 
bright, full-color ads in 
their favorite magazines. 
This year, nearly 86-million 
Rubbermaid ads pre-sell 
more customers than ever 


Get your share! 





You've got a gold mine in the 
Rubbermaid line 


IT’S A BONANZA! PAYS OUT THE YEAR ROUND! 


And multiple profits at that! Women love Rubbermaid’s fresh, 


beautiful colors . 
plus profits! 


come in for one item, buy two or three 


All 


HERE’S HOW TO GET THE GOLD OUT OF RUBBERMAID! 


stock a complete, basic 
Rubbermaid assortment 


and colors 


THEN... 


the complete Rubbermaid 
line in a good location where shoppers 


items, sizes 


wil quik kly see it 


Rubbermaid in your 


The origina complete 


THE WOOSTER RUBBER COMPANY, Wooster, Ohio 


niy nationally -advert 


local advertising. Use the dealer helps 
that are provided for you 

regularly to keep your 
Rubbermaid stocks complete 80 
you can fill the Rubbermaid needs of 
all your customers 


Let your customers know you carry 


the items they saw in the colorful 
Rubbermaid ads in their f 


magazines 


sewa 


oe. 


PET FEEDING DISH 


bo 


Depar 


ne 


Ok! seu 


17 


‘ 
z 
, 
e 


5 x 


omplet« 


tment 


gree 


compat t 


ny 


ed ' 


hortreuse 


r 
i 


Rul 


sur store 


* Bales 


thi, 


stop] 


»bermaid 


tested 


a> 
‘amy 


neg 





WHAT EVERY 
HARDWARE 
RETAILER 


Ge TOOLS ~ 
a 
4 
{ 
¢ 


k 


St 


¢ 


70 


Display No. 0B122 > 


Crescent offers nine different display 
boards, at no cost, containing popular 
assortments of fast moving tools. You 
pay for the tools only. These displays 
are all 12” x 24", finished in bright vel 
low with maroon trim. They can be hung 
on walls or columns, stood upright on 
counters or tables in special base mounts 
which we supply, or any four displays 
can be mounted on the CD1 Revolving 
Fixture illustrated at the left. The CD! 
Fixture costs Crescent Dealers only $5. 





() 
J 


( CRESCENT TOOLS — 


MI 





f 


(fe | 


information. 


CRESCENT TOOLS — 


Cive Wings to Work mm 


Sign of the rtisan 


CRESCENT TOOL COMPANY, JAMESTOWN 


», NEW YOR K 
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Employees Share in 
Monthly Bonus Plan 





Ws 


If 
hee 


WOO FRET un TACK BALL 


inn 
rN 
~~ 
ee 
~~ 


a ng 


KING COTTON CHALK LINE is a volume 
sales item and it has a variety of spring 
and summer uses. Check the above sug- 
gested applications and you'll realize 
what a GOOD sales item this can be 
Our Chalk Line is packed in an attractive 
blue and yellow display box that is a 
real merchandiser 


Why not write for the new King Cotton 
Catalog? 


a 


~ 


King,Co 
Sb 


JOHN H. GRAHAM 


Seed Planting 
Plant Staking 
Lawn Edging 
Mason's Line 
Hedge Trimming 
Layout Lines 
Fishing Lines 
Net Repairs 





THE 
King Cotfon 
LINE 


* Sash Cord 

* Clothesline 

* Mason's Line 

* Cholk Line 

* Cable Cords 

© Venetian Blind Cord 
* Twine 


ion 
CORDAGE 


& CO. INC. 


105 DUANE STREET © NEW YORK 8, N. Y. 
ht RE Sey. eet ee é ” e. 
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Messwejiteted PIPE 
Roll in PROFITS! 


THE ONLY PIPE 
PERMANENTLY MARKED 
AND MEASURED 


EVERY 10 FT. Keep Electric 
Housewares Moving 


Convenient —New 


DISPENSEREEL 


makes sales faster . . easier 


Cash-in on the big, new market for PLASTEX Measure Marked 
PIPE a light, flexible, corrosion-proof pipe that’s the 
handyman’s answer to easy, permanent piping for wells, under- 


ground water lines, drainage and electrical conduit 


The sensational new PLASTEX Measure Marked PIPE DIS- 
PENSEREEL with giant 600 ft. coil is your compact, labor-saving 
merchandiser. It provides maximum display and quick, easy cut- 
ting of any amount of pipe by using the handy PLASTEX 10 ft. 
measure marks . . . an exclusive PLASTEX selling feature. Get 
set for extra profits NOW, Order your supply of PLASTEN 
Measure Marked PIPE, fittings and convenient DISPENSEREEL. 


Contact your Hardware Jobber or write direct. 


(uot PLASTEX 


SINCE 1939 


COMPAN Y 


400 Mt. Vernon Ave. Columbus 3, Ohio 
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GOODBYE 


FOREVER 


to old style 
tank ball, lift wires 
and guide arm 





MODERN NEW KORKY CLOSET 
TANK SEAL ELIMINATES 
LEAKS, GURGLING and JIGGLING 





mi iligned 
! enterit nore leak 
NO GUIDE ARM! ‘ 
fkurgiing o i ng clon iwa with all thi 
NO LIFT WIRES! 
forevs rings a new kind of quiet, dependable tan} 





NO DRIP! mee pomeee wanes 
NO GURGLE! . ot ngertip operation—just touch and 
eve ork is it v1 eat to assure an 

il lu i ill flush' Public 

connane Screens < is setting all-time records! Hurr 
WATER FLOW! raer ais] cartons of 12 Kort each to sell at 





Ke Sh b/ per carton 





LAVELLE RUBBER COMPANY 
428 NORTH WOOD STREET © CHICAGO 22 Lui i 
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SEINE TWINE 


that best suits your needs 


Introduced just a short time 
ago, Gold Medal Nylon 


Seine Twine has been 


C 0 TT 0 N enthusiastically accepted 


by fishermen everywhere. 


Reliable and 


Lasts longer. . . 


economical .. . ‘ ; 
resists rotting. \Y 


‘ Gl Medal ( x 


NYLON and COTTON 
QUALITY SEINE TWINE 


F 
y 
4% 

y THE LINEN THREAD CO. INC. 418 Grond Street 
60 tow 42nd § S Meplewood Avenue 
New Tork i al 

D fed s a Mob s 

Ly to) n ett 








“Peak demand is just around the corner 


red tgs’ | for Cyclone Hardware Cloth 
Merchandising and 


Cyclone Insect Wire Screening’ 


HIs is the time of the year when home 
i pom rs take a long, careful look at their 
property and then go to work to put it in tip 
top shape. That's why it’s one of the best 





times to put a special sales effort behind 
Cyclone Hardware Cloth and Cyclone Insect 
Wire Screening 

These two Cyclone Hardware Products are 
favorites with home handymen and prof 
sionals alike. Their construction features 
make it easy to do a good job 

Cyclone Hardware Cloth has built a repu 
tation as the top-quality woven hardware 
cloth with the elded selvage that make 
installation so easy. Wires are straight and 
even and heavy galvanizing makes it the long- 
life hardware cloth 

Cyclone Insect Wire Screening gives your 
customers a choice of three durable materials 
lasting good looks and firm, even mesh mean 
screen jobs that are most satisfactory 

If you don’t have a complete stock of these 
Cyclone Hardware Products, order from your 
jobber today. And take full advantage of the 
familiar Cyclone “Red Tag” label. a symbol 


of quality in hardware products, 


FLEXIGLE STEEL MATS 
Cleon Better —lost Longe 


_ * Onene! 
. “@aes8! 
#4 pen0! 


CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 
LINOIS - SALES OFFICES COAST TO COAST 
EXPORT COMPANY, NEW YORK 


U-S*S CYCLONE “Re¢727 HARDWARE PRODUCTS 
E's Age BY SF Ses Se eee 
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AN IDEA in tune with the times... 


<a 
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destined to change the sales methods and 
profit picture of alert dealers...it’s the 


le Sioa bone 


1H 


a Backed By National Advertising 


iter of homeowner prospect park 


Olors designer 


hmir Tr) 
combinations 


Asbestos Sidin , 


tor Colors 


Iheres a 
Ruberoid dealet 
get your Ruberoid samples 
onto your sales floor. Display 


n 


Asphalt and Ashestos Building Matenals 


j 
/ SERRE R EERE eee 


. 
Guaranteed by 
Good Housekeeping 


. 


"SURE RE EEE EREEE EEE EE EEE EEE 
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Dealers Report on 
Sales Training 


C¢ tinued jrom page 


Asked in Question No 
have any kind of ale 
program?, 7: recent of 
porting deale! indicated 
this time no formal sales tra 
being carried on. Many com 
mented on the need for uch 
program, and several replied that 
f 


they are in the proce of assen 
bling information and idea 


to beginning some form of sale 


training. Among the 28 perce: 


‘at HARDWARE STORES everywhere’ 








can only 


Advertised in 


puLAR 
Ss ENC E . 


— 


We send the cus- 

tomers to YOU 
MECHANICS sove  pre-sold... ready to buy. That’s the whole pur- 
time, hard work! pose of our advertising. Good products, well 
; advertised, mean SALES...and more of them. 
National Hardware Week is a good example. 


ond other national publications 





ASK : 
YOUR Protect it... 


FARMERS make 


repairs faster! 


WHOLESALER! ACRA-SEAL it! 











RADIATOR SPECIALTY CO. 


' 
PLUMBERS use SPORTSMEN clean CHARLOTTE, NORTH CAROLINA 


it every day! guns, rods, reels! N CANADA. Rodictor Spe 
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f the e} ting retailers most ¢ 

hon handle appliance Ise 

t i¢ alesmen 1! t] i full 
time basi sevent pe ent indi 
cated, howeve that they d t 
ise outside ‘ I wa 
A majorit f the dealers usin; 
outside salesmen apparently find 


approach atistactory fo 
here were few who made advers¢t 


comments. One dealer felt that 1 


ilt were particularly good, tl 
costs being “comparable with ; 

resslve selling by an\ othe 
method.” Another dealer said that 


fit was small the out 
had particular valu 
a a contact man Still anothe 


commented tersely that results are 


while the pr 


ide salesman 


‘good with good personnel 


As a meal 


ales effort 59 percent of the par 
ticipating dealers reported use of 
ome torm of incentive arrange 
ment. This percentage is particu 
larly noteworthy for it is evidence 
thal uulnerr ha dware at ile 
nave rec ed the ( t? ot 
centive t ilat my} r 
ile effort 
. . 

Half-Million Volume 

Cr c re page o2) 


tention on a ack table 
cabinet While some of 


O! In a 


these display settings are factory 
iggestion many are concelve 

| store pel nnel te Tit the lox 
tuatior 


The store even salesmer ! 
clude one of the four partners. The 
three active partners, C. D. Ande: 
on, B. A. Mitchell and C. M 
Porter, have divided administr: 
tive responsibilities. Mr, Andersor 


} 


ecretary-treasurer, 1 in cont 
of the financial end of the con 
pany operation Mr. Mitchell 

n charge of the store’s buving, and 
Mr. Porte iles manager. S. S 
Fleming, vice-president, is the ir 
ictive partne 


Modernized Displays 
Move More Merchandise 


"ihe é ‘ 
ate SI ce be wee helve 
+ 12 ind iV The I 
ports tf igh the shelve é 
pipe Shel] hole th 
vhich the pipe ru give suf 
ciently tnat fa acing re 
rrangement betwee! shelve 
ect tment is a simpl 


s of Inducing Improved 


counter, 








Man, just get behind. . 74/5 


for ales (-\ 


POWER MOWERS 


SEND IN THIS 
COUPON NOW 


“The Grass Always Looks 


Greener In 
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A Dixie Yard!” 


<7 












SEE YOUR JOBBER TODAY OR WRITE US 
DIRECT FOR CATALOG, PRICES, COMPLETE 
INFORMATION! 


' 

IKXIE POWER MOWERS ; 
sO THLAND MOWER COMPANY Ine ' 
SELMA, ALABAMA ; 
Please send me moplete details « how t ahe ‘ I 
t ales © ( Mowers ' 
‘ 

NAME } 
' 

FIRM NAME ' 
‘ 

ADORESS ' 
city STATE ; 
; 

; 








Seymour Smit 
Snap Jock 


PLIER-WRENCH 
DE LUXE 


No. 2610-10" 
No. 2607-7 


exclusive 
advantages 


@ SWIVEL JAW 
Adapts itself to the 
shape of the piece held—and 
assures firmer, more secure grip. 

@ JAW SIZE INDICATOR 
Saves time. You preset jaws to approxi- 
mate size of object to be gripped. 

@ LOCK RELEASE 
No struggling to loosen from the work. 
With one finger you instantly release its 
one-ton vise-like bite. 


also 
UTILITY PATTERN 
Snap-Jock 


Same lecking principle, same 
rugged construction as 
Snap-lock de luxe, but without 
special features above 


No. 610-10” 
No. 607-7” 


FREE SALES AIDS 


Attractive counter display card 
Compact, colorful display box 
New envelope stuffer 
Newspaper mats 





Write “‘SNAP-LOCK"’ on your want book, 


Your Seymour Smith distributor 
has full information 


Seymour Smit 


Seymour Smith & Son, Inc., 44003 Main St., 
Oakville, Conn. 
Sales Representative 
John H. Graham & Co., Inc., 105 Duane St., N. Y. 8, N.Y, 


80 





table nave al 


to depart: el 


hardware, pal 
ndependent rathe: 
department 
ily lost are 
helve 


are placed on the 


aeepe! 


where they can be 
ly 


ked up quick 
added Dism«e 
find 
they 
‘king at related 
often get an additional 
A speci§l sale item or 
ne designed to catch the 
placed in the mos 


+ 


tome! eye | 
prominent place in the store—at 
the left of the entrance 
re-locating department 
also has 
the front 

A source of particular delight to 
Dismer's 
supply department set up 


and, in 
Disme! 


placed powell tool neal 


customers is the new 
garden 
in the rear of the store 
pecial lighting effect to attract at 
Though some new powe! 


, 
inaer a 


tention 
eeds are 

to keep 
“up front” in the seasonal swing, 
the gardener is drawn to the reat 
to choose from an open, attractive 


mowel! and garden 


hown near the entrance 


and complete display of lawn and 
garden tools and equipment 

Dismer has decided for sure now 
that the increased convenience 
good looks, and customer sales ha 
been much more than worth the 
small effort and small cost of mak 
ing the few basic changes in his 
hardware store 


4 


Special Services 
Boost Sporting Goods 


(Continued from page 55) 
and a wholesale house cooperates 
in supplying printed folders, bea 
ing the names of the two stores 
These folders are sent out sev- 
eral times a year to a carefully 
maintained mailing list of sports 
men and tourists 
Although the little 
Hazen has a population of no moré 
than 1,200, the store, with its ap 
peal to tourists, sells to customers 
over a wide area. Local patronage 
not overlooked. Town and 


istomers can fill just ab 


town of 


‘ 


their hardware needs here 
owner and manager are eve! 
ful of that steady 


lat can be 


stream 








We Help You Sell 
with "See-the-Action" 
Can Cover 


PEERLESS 
Super Value 
Freezers 


The ''See-the-Action" Can Cover 
is a tried and proven sales aid. 
Will help increase your sales and 
profits. Available free of charge 
to retailers of the Peerless Line. 
Be sure to have one included 
with your freezer order. 


Peerless Super Value Freezers 
have famous TRIPLE-action for 
faster freezing and smoother tex- 
ture. Totally enclosed, easy run- 
ning gears. Modern, streamlined 
design. Quality built for hard 
service and long wear. Biggest 
value in Peerless Freezer history. 


Order from your jobber today. 


Household Sizes: 2 to 10 Ots. 
Hotel Sizes: 12, 15 and 20 Ots. 


Note these 
PEERLESS FEATURES: 


gasy & 


The PEERLESS FREEZER Co. 


WINCHENDON, MASS. 
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MINNOW 
BUCKETS 


LEILA 
FULL FLOTE 


Two-piece construction 
full float Gol- 
vanized rforated 


insert 
= — — \y 


LONG LIFE 


Non-Floating two-piece 
construction perforated 
insert Galvanized or Tern 


MINNOW BREATHER 


Galvanized perforated bucket 
with hinged cover and snap lid 
Insert of white sul- : 


‘ 


MINNOW ~._. 
Y BUCKET f 
Y Chain 
42-inch choin . tight butted link 


. cadmium plated with swivel 
smop and ring 


FRABILL Manufacturing Co. 
234 W. Florida St., Milwaukee 5, Wis. 
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GRIFFIN 
Light BUILDERS 
HARDWARE 


There's plenty of quick turnover and profit 
in the Griffin line of light builders hard- 
ware. Check over this Spring and Summer 
assortment and be sure you are well 
stocked with these fast-moving items by 
Griffin . . . manufacturer of quality prod- 


ucts since 1899. 


REPRESENTA 





GEORGE A GRE WALTER S$. JOHNSO 
7 4 Ww Avenue : 


Evers 








—CGRIFFIN- 


Manufacturing Com banYy 


ERIE + PENNSYLVANIA 





Sell BESTT 
for a AULL EROAT 


Beware of colorful carload talk loaded 
with big investment costs and low profits 
Plan now to sell BESTT PAINT Rollrs and 
get a Full profit whether you sell a dozen 
or a gross. Remember BESTT guarantees you 
the finest quality roller dollar for dollar 
from Triple A two Thriftee because the 
BESTT line is complete — geared to meet 
ALL competitive needs 


Quality, Reputation and Price assures you of 
an excellent return on every dollar invested 


in BESTT Paint Rollrs 


To help make your job easier there's a com 
plete merchandising program availabl 


Write today for complete details 


Name 
Store 
Street 


City 


82 


. 


Large Dealer Attendance 
at Sporting Goods Show 


LA WAY A 


BUSINESS TRENDS 


oS 


Small Decline in 
Personal Income 
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NEWEST MEMBER 
OF A 
FAMOUS FAMILY... 








WOM gil 














American Beauty 


Rustproof Aluminum 






America’s Most Beautiful 
Picnic Jug 


PIGRT We 


* LOOK FOR an LABEL 













Wa a, 


Zz 
The newest member of the fastest selling lawn and 3 
garden equipment line in America. = 4 
Stocking the new Jackson 2-in-1 Spreader-Cart is like | 
selling salt-water taffy in Atlantic City' Everyone will == 
buy because they know how good it will be = 
Your customers are pre sold on Jackson quality, and = a 
as if this custome acceptance were not enough this = Zs 
brand new, 2 1 marvel has all the many useful Z 
economical features that will sell it on its ow merit | z 
With a flick of the wrist, the 2-in-1 can be sed as | iT’S BEAUTY IS MORE z 
either a preader oT a cart | A 


THAN ‘SKIN DEEP 


AS THE TOP SELLING FARIS DELUKE JUG! 


ALUMINUM, RUST-PROOF 


JAX DELUXE 


/ 


} 


I 


THE JUG THAT MAY 
BE COMPLETELY 


rae TAKEN APART FOR 
KD SEE YOUR JOBBER : CLEANING . . KEEPS 
4 Liquinos HOT « { 
PNY 
es fe UFACTURING COMPANY . 
/ LIL) manuract F W. m Hie 


HARR - R PENNSYLVANIA 


Oldest and largest wheelbarrow maker in America | 


SOUTHERN HARDWARE for MARCH, 1954 


—_ 
TJ 
+, 








2103 S$. HANLEY RD. @ ST. LOUIS 17, M0 
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Get EXTRA Sales 
MORE Profits ! ‘. ys 


with 


TANDROTINE 


CS 
SSL 
= carat’ 





the Popu la " PAINT THINNER! 


IT’S PROVEN 
IT’S ECONOMICAL 
IT’S a Quality THINNER 








ANDROTINE is preferred by both 

painters and home-owners for use wher- 
ever a high grade paint, enamel, or varnish 
thinner is needed. 


ORDER ' That is because TANDROTINI is such Corning Division Names 
TANDROTINE Today! an excellent thinner and cleaner of brushes, District Sales Managers 
Get ready for as well as a remover of grease. It also dis- 
solves wax = does a hundred other house- 
EXTRA Sales, hold tasks. TANDROTINE has a high flash ager appointment 
MORE Profits. point, a pleasing odor, long leveling, and er Product ! 
Glass Works 
are annou 


TURPENTINE & ROSIN FACTORS, INC Get your supply now! feld, distribute 


Nan GEORGIA 
Josep! 





TWO NEW DISTRICT 





even flow. It is slow drying. 


ales manage! 








the Ca 
> 


NEW, EXCLUSIVE 


Rel ¢ BLOK, 


LOCKS BLADE AND 
HANDLE INTO ONE 
INTEGRAL UNIT 


1 with Co 


ales 


He 


worked 


IMPACT | y y nr “act 


PROOF! 
PLUS MANY OTHER HOLD- E- 7FE 
GREAT FEATURES AND 


UNSURPASSED QUALITY The Original 
e 


cost no more THAN | Automatic Grip 


* 


Order Thru Your Jobber 














UPSON BROS., INC., ROCHESTER 14, N.Y. 
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GREATEST 
can opener 
promotion ever! 


buy 3 each of these 


and you get 
a IT. 
ice crusher 
FREE! 














make an extra 


6.95 ne 


YOUR DISCOUNT...OVER 48% : 


This extra special ‘dealer bonus’ offer begins 
February 1 and ends March 31. You buy 3 each of our 
4 most popular Can Openers, and you get a $6.95 
SWING-A-WAY Ice Crusher absolutely free. The 
retail value of this offer is $51.77. Your st is only 
$26.89. Your discount... over 48%. If your store is 
not featuring SWING-A-WAY, why not start now? 
Get the satisfaction of knowing you sell the best. 


CALL YOUR JOBBER OR WRITE: 


==) SWING-A-WAY MFG. CO. 


4100 BECK AVENUE 
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ST. LOUIS 16, MISSOURI 


you'll make BQ)" 


PROFIT -. 
per sale! <= '_ 
~ 


j= =f 





-+- and many dealers report 


$500 to over 11,000 
YEARLY GROSS! 





14. ~ 
ay — 
| 


to control your 








The Sure 





R. £. ZIMMERMAN & SON © Factory Distributor 





Amazing New 2-Way Watering System 


PROEN’S well- advertised 


WATERSPIKE 


Biackburn Named Reo 
Eastern Regional Head 


WILLIAM J. BLACKBUR? 


ister! 


aw! 


It gets the 
corners 


Proen’s WATERSPIKE, a sensational 
sprinkler and root irrigation system, 
brings you fast sales. Patented 
SQUARESPRAY head sprinkles above 
surface in exact square patterns 
from 2 x 2’ to 35 x 35.’ With a flip 
of the valve, spot irrigation is 
it provided right at the base 

1 Control valve . of plant roots. Handsome, husky 

mately coments ' WATERSPIKE will sell itself right 


overhead sprinkling ; - 
| to sub-surface off your display table. 


ORDER NOW! 


inrigation, 
include these in your sprinkler CONVENTION DATES 
line for the coming season 


en 














\ Only 
Waterspike packed Alabama Retail Hardware As- 
. 3 to a carton plus sociation. : ¢ 
Retail counter display ‘ 7 


, stand 
Price 


e 


Squorespray 
packed 6 to 
a carton 
Florida Retail Hardware Asso- 
ciation ind Georgia Retail 
Hardware Association, annu 


LATIN ggg 
SQUARESPRAY W. Howe 


bitMmalel-hmelaaleliltem yall dcimelale 
gets all the Southern Wholesale Hardware 
form Association and American 
Hardware Manufacture rs Asso 
ciation I 


ally waters in squares 
corners —is the most efficient 
of sprinkling. A proven fast-seller; a 
lla-we elaehilineliiiel i 


Strong advertising, immediate delivery 
make Proen Products sure-sell items 


PROEN PRODUCTS CO. 


TH STREET, BERKELEY’ 10, CALIFORN 
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“Creosoted Products 
are the only thing 
for the job they do” = 


@ The growing trend toward live- as three carloads (4,500 posts) toa 
stock farming on the Mississippi customer at one time. Some of his 
Delta has opened up a promising customers have told him they have 
market for pressure-creosoted fence had pressure-creosoted posts in the 
posts for the Couch & Bailey Lum- ground for as long as 17 years 


ber Company at Clarksdale, Miss : 
. lo tell farmers about the econ 


Joseph T. Couch, Jr., president 
omy of pressure creosoted posts, 


of the Company, reports that his 
von ; the firm uses handbills, plus news- 


firm has been selling pressure-creo 
paper and radio advertising. Re- 
soted products for about six years 
: sponse has been good in every case 
and they currently account for 5% 


of his business. He is thoroughly “T am thoroughly convinced that 
sold on the long life of pressure Creosote products are the only 


. creosoted wood. thing for the job they do.” Mr 
MR. COUCH shows one of his customers a Mr. Couch says that his average Couch savs. “These produc ts are 
ress » ~osote » . most ™ +s 0 
a oe ted fence | Sale ‘ sale is 100 posts, but on several also the least expensive because 


posts, he finds, often lead to sales of such 


related items as fencing occasions he has delivered as many there is no maintenance 


Turn the page to read how the producer of U-S’S Creos 
area. Then mail this card (no stamp necessary) for 


l nited States Steel Corporation 
Room 4287, 525 William Penn Place 
Pittsburgh 30, Pennsylvania 


I'm interested in distributing pressure-creosoted fence posts. Please 
send me additional information and put me in touch with pressure- 
treaters who produce this product. And, send me a copy of your new 
guide, “Fences That Pay.” 

Lge] +7) ge 


NEEDED! 


Name 
Address 





vane? 


PRESSURE- -CREOSOTED FENCE POSTS 


FARM PAPER carte fe Form 
ADVERTISING Right now—well in advance of the spring 
f 


encing season— United States Steel is tell 
ing farmers about the advantages of Pres 
sure-Creosoted Fence Posts. Advertising in 
regional and state farm papers describes the 
experiences of farmers in the reader’s own 
area with Pressure-Creosoted Fence Posts 
These advertisements stress the savings 
in labor, savings in replacements and sav- PRESSURE ceréosor=zD FENCE POSTS 
ings in fence that result from using pressure- SAVE TIME Ano MONEY/ 
creosoted fence posts. They go a long way 
toward convincing farmers that pressure- 
creosoted posts are the best wood posts 


FENCE CONSTRUCTION fy === 
GUIDE ass 


Settee 

The makers of U-S’S Creosote have pre- with U-S-S CREosore 
pared a guide to the best approved methods a 
of fence construction. It deals with prob- 
lems farmers encounter in building fence, 
and it shows how pressure-creosoted posts 
save time and money. 

When you mail the card below, we'll send 
you a sample of this guide, ‘Fences That 
Pay.”’ Look it over. If you'd like copies 
later for your farmer customers, your pres- 
sure-treater who uses U-S’S Creosote can 
supply you. 


LOCAL If you wish to advertise pressure-creosoted 


fence posts in your local newspapers, your 


ADVERTISING pressure-treater can obtain mats like this 


for you. There’s ample space for your firm 
name and address. 


United States Steel is a major producer of Creosote used by many producers of You've heard bout th 
pressure-creosoted fence posts. When your supplier tells you he uses U’S’S m! 


’ 
Creosote, you can be sure a quality preservative has been used. You've read about them! 


or eeececcevccacces cose soeceeeenensresessecerensenesssennee sosseeesee, We sell them / 
First ciass | ; een “CREOSOTED wwe posts 





Permit No. 3117 
(SEC. 34.9 P.L&R) ; @You've heard about preessr 
‘ rested posta fron 
Pittsburgh, Pa. bors os _ "pe 
in leading farn 
sure-creosoted posts mean fe 
posts to buy over ¢ 
tems labor in sett 
ung nger 
fencing itself 
Why are 
posts your best | 
they are the 


read ax 











MAZATines Pree 





he year 


BUSINESS REPLY CARD 


No Postage Stomp Necessary if Mailed in the United States 


ing and re 











engineered 


— POSTAGE WILL BE PAID BY — 


Your headquarters for PRESSURE-CREOSOTED posts 


DEALER SIGNATURE 


ee 


UNITED STATES STEEL 
Room 4287, 525 William Penn Place 
Pittsburgh 30, Pennsylvania 








AND SALES PROMOTION AIDS 


Red Devil "A-17", “A-18" Dazey wall bracket. It i tight 


Two Hardware Week s ial I 
the “A-17”" and the “A-18” 4 } HM Hold-Ti ignetic 
offered by Red Devil Tools ! pene! magi | lid lift 

The A-17 special gives the dealer, er, fi he w bi ; nd swings 
putty knives : in he wa when not in 

1 ! i im pla with black 


free, one dozen P105 
features 


with the purchase of a putty knife 
scraper merchandiser a ’ c h 1 opener 
recelves, in | ! nei itting 


and wall 
whee l 


sortment. The dealer also 
free, the $3.00 display board on which 

the assortment is mounted 
The A-18 spec ial provides the dea opener, 
er with a dozen free No. 10 wood ' } bl py ha large 
scrapers with ¢ ach wood s« raper me! . t \ jul cu ni t ies it to 

He also re I il | 
mor non-pore irf \ lever 





rub 


on any flat, 


chandiser assortment 


ceives the display board free 


Dazey Corp. 
St. Louis 7, Mo. 


- 


Auger Bits Display 


Week 


Fuller Tool Co., Inc. 
knife and wall 3522 Webster Ave. 
New York 67, N. Y. 


mercnandaiser ortment cor 


of two dozen P105 1h putty o 
n P103-3 wall 


I 103-442 w 


joven P103-6 wall Dazey Hardware Specials 


Knives on 
scrape! 
crapel 


craper » the dealer is $16.00; 
price is $26.40 y rp., | aC mg AUGER BITS 


retail 
The A-18 wood scraper merchan 
er assortment consi f 

10 wood I 


40 wood scrape 


No 0) wood 


lt. double 


No. 2! 


dealer 


Red Devil Tools 
Irvington, N. J. 


+ 


Fuller Tool Specials 


Acrabore, Inc. 
Webster, Mass. 
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floating) tubular steel, stand upright surface tension 
for storage and have rubber hand Igloo water coolers are used for 
grips drinking water on farms, construction 
Seven models of mowers, including jobs, utility trucks and for many 
the 18” and 21” reel power mowers, other outdoor purposes. They are 
ire offered by the manufacturers made of corrugated steel in 2, 5, 10 
and 15 gallon sizes, both insulated and 

Heineke & Company non-insulated 
Springfield, Il. 
Bettis Corp. 
° Houston, Texas 


° 


New Bettis Spigot 
A new vacuum-sealed, no-drip "Universal" Rule 


pigot for Igloo water coolers has just 

been announced by John M. Sheesley, As a special for Hardware Week, 
president of Bettis Corp., Houston, The Lufkin Rule Co. is offering a 
Texas, manufacturers of the Igloo standard stock item, the No. 460 
line “Universal” 6-foot folding wood rul 


Excello Rotary Mowers The new Igloo spigot is chrome 


d and replaceable The no-arip 

The two new Excello rotary power feature consists of a positive seal 
mowers, the 18” and the 21”, have which prevents air from leaking into 
cast aluminum shrouds and Briggs & the chamber between the valve seat 
Stratton engines. All working part ind the 
are fully enclosed and both have ; The ‘ s a tight, rubber 
rear discharge chute to expel yhragi which replace the 
pings. Multiple cutting heights a1 r ordinarily 
from 42” to 3%”. 

The 21” model (shown) is self-pro 
pelled through front wheel chain and 
sprocket drive. It can be manually 
operated aso 

The mowers have a green and yel 
low baked enamel trim and semi 


‘ 


pneumatic tires. The handle ire 








FOR ALL TYPES OF SPRAYING 
Insecticides * Fungicides * Weed Killers, etc. 


INSECT-O-GUN 


* 3 GALLON CAPACITY with pint mason jor 
furnished 
6 GALLON CAPACITY when customer replaces 


with quart mason jor 


Exclusive Bradson water contro! valve, held on 

or off both hydraulically and mechanically ’ 

Meta! head coated green, individually , 
disploy boxed 7 


Deluxe pistol grip model, packed 3 per 
dealer cose Go on the 
| $5.95 


Retail 


GARD-N-GUN 
® 1% GALLON CAPACITY ‘/] = 
© Holf-pint jor furnished is home replaceable @ 


® Hos exclusive Bradson water contro! valve which 
need not be held on or off by person sproying 


Metal heod cooted bive, packed 6 per deoler case feature 


in display boxes of 3 sproyers each 


BUG-GUN — BRADSON Garden Sprayers 


> ieee oe MORE Saleable Features * MORE Advertising 


No moving parts, one-finger contro! 

Gaskets ore standard hose washers MORE Sales Helps 
Enables you to offer a hose-end sprayer of o price 

competitive with one or two quart hand-pump sproyers 


* Packed 12 per dealer case Spray the easy way... go on garden hose... 


So Retail $1.95 AY water pressure does the work! 





ha 
FOR VOLUME APPLICATION 


Fertilizers * Lawn Treatments, etc. You 
features, new and old, that keep Bradson g 
GRO-GUN You make fu profit. And you get more 
® 20 GALLON CAPACITY with quort mason jor Bradson national « eaflets 
furnished tion 
40 GALLON CAPACITY when customer reploces 


th ! gallon mason jo . : ’ 
5. yS 0 . plant — n treatment je Order now from your jobber -- feature this full profit line! 
S te ony c ooc ow a nf » 


MORE PROFIT... and FULL PROFIT! 


se more because you nave more to se 


° units. Ask your 


etc that you mix with woter to apply 


wave plain water os THE BRADSON COMPANY, INC, 


a 10903 Chandler Blvd. 


>proy materials won t corrode it 
ee ee eee eee ee North Hollywood, Calif 


Metal heod cooted bright red. 6 per decile ose 


Reta $2.95 
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KIDS Go FOR ff Wuar's BOOSTING 


7. DEPENDABLE QUALITY 

2. GENEROUS MARKUPS 

Approved by Carl E. Stotz, President of ‘‘Little League 3. REASONABLE RETAIL PRICES 

& TOPS in Quality, Design! * COMPLETE Line ¢. STRONG NATIONAL ADVERTISING 


* BIG in Repeat Sales: . Sells “Team” Market! Four profit-packed reasons why you should stock up on 


BOKER Tree Brand Cutlery immediately: Quality 
markup, and retail pricing that work to your advantage 
PLUS National Advertising in the Saturday Evening 
Post, that brings them in asking tor BOKER Tree Brand 


1D) SMI “tittle League” | WHAT A COMBINATION FOR PROFITS! 
OFFICIAL BASEBALLS 


“Little League” baseballs sell fast. 
A sure-fire profit builder, 


— " EASY a 
Demi Little League PINKING SHEARS 
POULTRY SHEARS eatin ts 
, hed f ec 


GLOVES AND MITTS | (ohene mes ss 


Famous for quality—over 100 years! 
Priced right—styled right . . . means 
quick turnover, steady volume. 


DBM “tittle League” 
BASEBALL EQUIPMENT 


Professional style, designed for — 
Little League performance. SCISSOR SET 


Order the complete DRAPER-MAYNARD line pnt gg oe a ye FS 
from your Wholesale Distributor right — 
away. 


The Seturday & weaning 


POST 


Recognized 
: me sev ae te 14 Value 


Pakk 1 handles 
pAAew = eet veer 


ee eee BOKER 
Tree Gp srano 


Ask your jobber to show yow the Me, “CUTLERY ww 
BOKER TREE BRAND LINE ee 


Cotologs Avoileble on Request 


H. BOKER & CO., INC. 


ESTABLISHED 1837 


101 Duane Street New York 7, N. Y. 





THE DRAPER-MAYNARD (O., 4861 Spring Grove Avenue, Cincinncti 32, Ohio 
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their normal profit 

The “Universal” is 
accurate and durable. It has bold 
figures, white enamel finish and grad 
uations on both edges to make it easy 
to read. The company will furnish 
catalog pages, glossy prints, electro 
types, newspaper mats, and selling 
copy for this item 


The Lufkin Rule Co. 
Saginaw, Michigan 
* 


Broom and Tool Rack 


New items offered hobbyists and 
home-owners by the Chas. O. Larson 


a quality rule, 


broom and tool 
garden tool stand, 
saw horse bracket 


include a 
hown), a 


1 flat top 


rack 
ana 


1] 
ail 


of heavy gauge steel and zinc coated 


The broom and tool 


rack is e: 


w 





YEARS OF BARREL 
AND KEG MAKING 


What does it 
mean to you? 


1 


Pioneer 


Stock and display Pioneer Kegs 
for profit and customer satisfaction. 


RAILROAD WATER KEG 


5 to 50 gallon capacity 


See your distributor or write for 


name and address of nearest source 


450 North Hoyne Avenue 





COOPERAGE COMPANY 


Chicago 12, Illinois 


SOUTHERN HARDWARE for MARCH, 





sliding hooks are 
made to hold a 
brooms, mops 
sections can be 
rack is packed 
to a box and the box is two- 
sales tested weight per 


Suggested retail price 


to install and all 
self locking. It is 
large assortment of 
ana 
added If needed 


] | 
tools and 


The 


garaen 


one 
color, set 
is two pounds 
is $1.49 

The 
piece 
five 
one complete 
with printed 
Suggested retail 

The saw horse 


three- 
weighs 
per set. It is packed 
set in a two-color box, 
template in each box 
price is $2.49 

bracket is packed 
one horse two-color box 
with instruction t and suggested 
items to make inside; weight per set 
is 22/3 pounds. It used for 
1” or 2” lumber in making carpenter 
bench sets, 
Suggested re 


garden tool stand is a 


set, easy to install, and 


pounas 


per set in 


shee 


can be 


+ 


picnic table, 
like 


saw horse, 
gym sets and the 
tail price is $1.50 


Chas. O. Larson Co. 
Sterling, Il. 
= 


Right-Angle Drive 


attachment for the 4 
2130 right-angle 
to the Millers 
utility electric 


A new 
electric drill, the No 
drive, has been added 
Falls Co.’s line of 
tools and accessories 


According 
this 


+ 


new 


WOrkK 


Millers Falls Co. 
Greenfield, Mass. 


1954 





Put this 


DICK 


box on 


eye-catching 


$-PONTIUS 


your counter and 


watch ’em reach! 


iil 
Fa 


athy Minart frcun ted, 


AULKIN 
AWPOUN 


—--- + 


DP 


a hand or 7] 


Ere 


The Dicks-Pontius Company ° 


Alexandria, Virginia + 
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Highest quality D-P white Caulking 
Compound in a giant Collapsible Tube! 
It's a ‘‘do-it-yourselfer's’’ dream! A 
dealer's, too! 

Perfect for dozens of home mainte 
nance jobs 

Tube has built-in applicator tip and 
cap that screws over it during storage 
Ten tubes to the compact display box 
Each tube contains 1 10 gal. of fa 
mous, top quality D-P white Caulking 


Compound 


It's Nationally Advertised! 


Popular Mechanics 
Popular Science 


Family Handyman 


Order from your jobber now! 


Dayton, Ohio 


Decatur, Georgia + Dallas, Texas 


1954 





| 
| 
| 





Make EXTRA Money 


with Bevin-Wilcox 


PILOT FISHING LINES 





CABINET VALUE 


A netal self-service display abinet 
eautifully nishe< ach section ‘ 
ten SO-yard s¢ s of Pilot Line and 
has ard index of sizes 


make this the year's 


BIGGEST MONEY MAKER! 


First— you get this 
FREE. Worth $12.50 
Second— you get five 50-yard spools of Pilot line abso 
lutely FREE. Worth $6.50 

Third— we custom-pack the cabinet with YOUR choice 
of sizes of Pilot Hot-Stretched Nylon Lines to meet your 
local needs. 


self-service cabinet absolutely 


Fourth— you get America's finest guaranteed Nylon 
Lines. Nothing finer at any price 


Fifth—on all reorders of Pilot Lines, we pack Thrift 
Coupons worth 27c each. We redeem them at full value 


Don't wait for your jobber's salesman to call. Tear out 


the coupon below and mail it today. Any way you fig 
ure if you Il make EXTRA money. 


East Hampton, Connecticut 


Please 


VW 


viy Db¢« 
Mu name and 





. * ¢ . r . 
Swingin’ Spray Sprinklers $13.95 
Each sprinkler has a 3-color wrap- 
For Hardware Week two new “i around display 
Swingin’ Spray oscillating lawn : 
prinklers will make their debut and : Melnor Metal Products Co., Inc. 
will be available for the first time : | o™é 10-40 45th Avenue 
in two models, the No. 700 Standard . ‘ \s Long Island City 1, N. Y. 
and the No. 1000 Deluxe (shown). ' . 
Outstanding feature of the new >" 
models is the “Perma-Sealed” motor ~~ ° 
unit that is sealed and separate from 
the water-intake system. The Swing 
in’ Spray is made of non-corrosive 
metals, is a modern design and ha 
a yellow and green color scheme Standard, which covers an area up The King Cotton jumbo ball twine 
According to the manufacturers, the to 40’ x 50’, will retail for $11.95 while assortment No. 25 gives the dealer va- 
new sprinklers will operate even at the No. 1000 Deluxe, which covers riety with little inventory, the man 
to 40° x 60’ will sell for ufacturers state, and the display self 
shipper is printed in blue and yellow 
on white for customer eye-appeal 


Ball Twine Assortment 


lowest water pressures. The No. 700 areas up 








Is Easier sh -<G. 
with an R 


IGLOO 


WORLD’S BEST 
PORTABLE WATER COOLER 


Here's a helper that belongs on every 
farm—a sturdy |GLOO Water Cooler that 
makes fresh, clear water always available. 
All galvanized steel construction, double- 
lock seams, fully enclosed lid, recessed 
spigot. Igloo's a money-saver, too—it keeps The assortment contains the fol 
water cool longer and saves on ice. Five lowing: 10 balls 300’ parcel post 
sizes. Igloo Economy Water Cans (without twine; 6 balls 500’ cable kite twine; 
spigot) in 2, 3, 5 and 10 gallon sizes. 4 balls 500’ 4 ply household twine; 
4 balls 160’ 2 ply jute twine; 3 balls 
’ 175’ No. 18 India twine; 3 balls 150’ 
NEW 1954 TRAFFIC BUILDER PLAN! No. 24 India twine; 3 balls 60’ No. 442 
Build store traffic by offering cool drinking water FREE India twine; 3 balls 150’ No. 15 mason 
from an Igloo cooler. twine 
PROMOTION PACKAGE—With your Igloo 5-gal. cooler, 
you get a Promotion Package including: Window Banner, King Cotton Cordage 
Newspaper Ad mats, Pack of Small Folders, Point-of-Pur- John H. Graham & Co.., Inc. 
chase Display that fits on cooler, Sales Plan Sheet and 105 Duane Street 
ng Re Cups .. . WRITE FOR YOUR PACK. New York 8, New York 


Igloo p Tee “Big Boy" Steel T Rul 
i ° ee ape kKule 
vo VWake Bou Soon 7 vl has be a to 


the Master line of steel tape rules 
and the manufacturers state that the 
4 inch rule has the 

ing wood rule 


BETTIS CORPORATION joth sides of 
P. O. Drawer 9365 " je mbered 
Houston II, Texas ylade are numbered 











. 


MAIL THIS COUPON TODAY 





slide tip automatically moves in out 


of the way for butt measurements 
P 


aw es Please send literature and prices on IGLOO Water 
CORPORATION Cans and Coolers. neces he edhe + Alp on 


makes both sides 


320 South 66th St. The “Big Boy” 

P. Oo. Drawer 9365 ners and smooth 
Tel. YUkon 5401 has a on nforce 4 

Houston I1, Texas ste ; amine fir oh 


plastic friction guard is designed 


‘ 


eliminate wear on bottom side of 
rule blade. The rule comes packed 
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~ 
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Your CHuUMuGMéMe4 D142 


» A 


: 
i] f - " / 
Your Customers wari 


sett DAZEY CHURNS 


Greater Turnover — More Profit 


DAZE! ELECTRIC CHURNS 
ore exceptionally quiet .. . 
easy to use, clean, and store. 
Both models feature the clover- 
leaf jar design which creates 
more efficient churning action. 
Model 4ER (shown) has a gross 
capacity of 1 gallon and a 
churning capacity of Y2 gallon. 
Retails for $24.95. Shipping 
Weight 14 Ibs. Model BER has 
a two gallon gross capacity 
and a churning capacity of | 
gallon. Retails for $27.95 
Weighs 15 Ibs. Both models 
cre individually packed in 
shipping case. 


DAZEY 
HAND-OPERATED CHURNS 


are modern versions of the Dazey 
Churn which has been a favorite 
in American farm homes for fifty 
years. Model 4 (shown) has gross 
copacity of 4 quarts. Churning 
capacity of 2 quarts; retails for 
$5.49. Model 8 has gross capa- 
city of 8 quarts, churning capa- 
city of 4 quarts; retails for $6.49. 
Both have fully enclosed high 
speed geors which makes churn- 
ing faster and easier. The clover- 
leaf design jor creates more ef- 
ficient churning action, is more 
durable, and easier to clean. 
Both packed four per shipping 
case. Weight per dozen of Model 
4 is 80 Ibs. Weight per dozen 
Model 8: 105 Ibs. 


Made by the manufacturers of the World's 
first and finest wall type can opener. 


Be sure 


DAZEY CORPORATION 
ST. LOUIS 7, MISSOURI 
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THE |ALUMINUM| GRILLE 
THAT'S 





THE MEW ational Guard 


[ALUMINUM] SCREEN DOOR GRILLE NO. S-75 


Stock a grille that’s priced to reach a mass 
market! This is it! A money-maker! Priced tor 
the millions of small-budget homeowners who're 
proud of their homes interested in improving 
them looking for a grille they can afford! 

Easy-to-sell Anodized Aluminum in grace 
ful new design. Keeps its satin finish! Withstands 
weather deterioration! 

Fully Assembled 

Easy-to-sell-convenience in indi 
vidual cartons. All homeowner has 
tO do iS attac h tro screen door Also 
combination door style 
READY TO INSTALL =! . 


Hurry! Contact Your Jobber or 
Write Us Direct. 

















AP SAles 


Pree) ae 


@ DEALER SALES: National advertising is pre- 
selling, BY TELLING, your customers and prospects 
about the superiority of Swedish Charcoal Steel for 
cutting tools. Sandvik Hand Saws, featuring their dis- 
tinctive “Fish & Hook” trade mark, are accepted as 
TOP quality. Tie in with this national campaign... 
show Sandvik Saws to your customers...display them 
in your window...benefit from fast turnover and 
more sales. 


@ CUSTOMER SATISFACTION: We're telling 
your customers why Swedish Steel holds a razor sharp 
cutting edge three times longer than other steel. Why 
Sandvik Hand Saws rip through tough wood faster, 
easier; why the special grip and extra high crown per- 
mit deeper, longer strokes. How they cost less in the 
long run because they give so many more years of fine 
service! When you explain their advantages, you've 
made a sale! Write for information on Sandvik 
Swedish Steel Hand Saws TODAY! 


akes the difference! 





NATIONALLY 


ADVERTISED 47 WARREN ST. 


Jandvik Jaw & Joo/ 


Division of Sandvik Steel, inc. 


NEW YORK 7, WN. Y. 





PROFITABLE * MARKET 


Believe it or not, more than 6 million horses and mules 
need shoeing each year—and today their owners are look- 
ing to YOU to supply them. Horseshoes are 
item...come packaged 10 pair to the box—easy to store, 
shelve, and sell. Stir yourself: Write now to Dept. H-2 tor 
name of distributor, free catalog and pricing information. 


YOUR CUSTOMER LOOKS FOR THIS TRADE MARK——> 


It signifies the 
WORLD'S LARGEST 
MANUFACTURER OF 
HORSE AND MULE SHOES. 


y 
Joliet, IMlinois 


MANUFACTURING CO. 


a high-profit 


\ 


() 





SOUTHERN 


in new visual Blister Pack 
ular box (optional) 

Two improvements, the auto-tip 
and the wedge lock, have been added 
to the “Tufboy.” A swivel hinge 
built into the tip allows it to swing 
down and out of the way as the user 
butts the blade against the measur 
ing surface. To take a conventional 
measurement, the tip is hooked over 
the of the to be meas- 
ured. The wedge lock is a push but- 
ton lever lock. When the tape is 
pulled out the required length the 
button lock is pushed down with the 
thumb and the user 
extended for 


or reg- 


edge 


object 


hold the 


reference 


can 

blade ready 

Master Rule Manufacturing Co.., Inc. 
Middletown, New York 


o 


Floor Conditioner 


mealum-size 
for 
i public 


rea 


The m: 
< i¢ 
$00-rpm 
heavy 


Red Devil Tools 
Irvington, N. J. 


Cs) 


. a 
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My Duro Jet pump 
is really 
dependable! }, 


7 


1} | 
\ : 


liven"... Yes, 

Duro dealers have 
learned to expect such 

customer confidence. 


Every customer wants to buy dependable running 


water service and that is what you offer when you 
sell Duro Horizontal Jet Systems 
With every Duro Water System 
you sell, you earn the lasting con- 
fidence of your customer this 
means repeat business 
The Duro Horizontal Jet Sys- 
tem is a dual service pump 
aday table to deep or shal 
low well installation 
compact ‘ 
with ready 
ressure and suction | 
ling the right pumps for 
! 


Now is the time for 

fast profits with Duro high Ca pacity 
portable Cellar Drainer... 

Dependable, fast acting, low level pum; 


Duro’s Cellar Drainer 


Write for complete information. 


THE DURO CO. 


DAYTON 1, OHIO 





DURO BUILDS A COMPLETE LINE OF WATER SOFTENERS AND WATER SYSTEMS 
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Tia 
Evans King-Size 
10-ft. Steel Tape 
STANDS UP STRAIGHT 
92 INCHES for UPRIGHT 


MEASUREMENTS 


I 
te with this new EVANS King-$ 
» 


t. White Tape The 
ys straight uf 
g. Y get a free belt 
th 


it's marked so you don't have to figure! 


no other tape is marked this Evans way 





This Edge — marked m feet and inches with foot markings 
al every inch 


.e 10 


9/9 
This Edge — marked mm inches trom |” to 120 


Whichever way you work, in inches or feet and inches 
you read instantly without having to stop and figure 





The EVANS King-Size White-Tape Is the Top 10-ft 
Tape Valve at only $2i9° 





another 
EVANS ; a 
value — - 

™ 
THE =. | 
ONLY i yD 
12-FOOT (| ig 
POCKET , Pn 
WHITE-TAPE ' 


Standard blade 
wide ~N 


SE 


This L-O-N-G-E-R 
= Pocket White-Tape only $ ] 89° 


FREE 


“uv 


400 Trumbull Street, Elizabeth, N. J.,. U.S.A 


f Evans “Long 7 s""—25-5 ; E G } af 





MR. FAMILY-FUN SAYS — 


ONLY 


SOUTH BEND 
CROQUET HAS 


ane BY THE Nox 


CONSUMER 
Deans BUREAU 


PARENTS’ 


en aS 

















* 
* 
* 
. 
* 
* 
. 
* 
. 
. 
. 
. 

. 
* 
. 
. 
. 

- 

. 

a 
. 


PARENTS’ MAGAZINE 
COMME NDATION., SEAL 


*. 

*%e 
e .* 
**eeeceeeee® 


A nationally recognized symbol of 


quality tested merchandise, this seal 
is a potent factor of consumer influ- 
And South Bend is the 
croquet nationally 
make 


ence. only 
advertised to 
your customers conscious of 
family fun; to build added interest in 


outdoor living! 


Our 80th Anniversary 1874 — 1954 





Write for 1954 Catalog and 
name of nearest Jobber. 











SALES REPRESENTATIVES 
East—Julius Levenson, 7 East 17th Se., N.Y, 
South —Louis Williams & Co 

Bank Bidg., Nashville, 
Midwest—South Bend Toy Mfg., So. Bend, Ind. 
Calif. & S. W.- Anderson Sales Company, 

730 W. 10th Place, Los Angeles 15, Calif 


Denver & Pac. N.W 
94rd St 


. aed National 
Tenn. 


Leo Scherrer, 2840 W. 

-» Seattle 7, Wash. 

SOUTH BEND TOY MFG. CO. 
Dept. SH-3 South Bend 23, Indiana 


CROQUET SETS + DOLL CARRIAGES — 
Foiding, Fibre, and English Coach + 
DOLL STROLLERS + JUVENILE FURNITURE 


Bristol Rod Rack 


Sealand has announced a 
hold 12 Bristol rods for self-service 
and display in retail outlets. The 
company also has made up a series 
of suggested rod packages in the fol- 
lowing catagories: fly rods, 
rods, bait casting rods, 
water, southern salt 
salt water and 

The display is 
andi 


rack to 


spinning 
eastern salt 
water, 
general salt 
a three- 
i sturdy build 


western 
water. 
color design 


Sealand, Inc. 
Torrington, Conn. 


Multi-Wire Edge 


A new reinforced edge 
Multi-Wire Edge 
Cortland brand 
wire 


called the 
. has been added to 
Gray-Wick insect 
screening; it is composed of five 
strands of wire running along the 
outside holding edge 
Cortland Gray-Wick screeni 
Multi-Wire Edge lic flat 
rolled, according to the 
els, and is easier to cut, handle and 
install. They point out that the new 
edge adds strength and rigidity to 
the screening, giving extra strength 
along the tacking surface 
Samples may be 
ing to the 


ng with 
when un 
manufactur 


obtained by writ- 
manufacturers 


Wickwire Brothers, Inc. 
Cortland, N. Y. 
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IDWEST 


for money-making ideas! 


SNIPS 


Guaranteed More 
Work With 
Less Fatigue 


PROFESSIONAL 
PRUNING 


SHEARS 
Fully Hot Forged Pass Thru 
and Anvil Types 


Call your wholesaler - or write 


SOUTHERN 


Compound 
Lever 


SNIPS 


Far Better... By 
Actual Work Tests 


idwest Fo wove us Steel Snz 


oe cos 





FREE Money Making Display 
Rack, No Charge With 12 Pop- 
ular Snips, Retailing at $23.00. 


Too! and Cutlery Co., Sturgis, Michigan 
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METAL POPPET 


Patented, flexible Monel 
Metal Poppet cén’t leak. Sensitive in operation. For 
cold or hot water or steam. 200 Ibs. pressure. One- 
piece brass shell. Seven sizes. 


Write for Bulletin 204. 


Order from your Jobber 


STRATAFLO PRODUCTS, INC. 


FORT WAYNE 1, INDIANA 


GALVANIZED WIRE STRAND 

television antennae, clotheslines, tie and binding wire 
osures 

onnected 


signal wire, emergency repairs, temporary en 
4 and 6 strand tor fences. 5( 


STEEL & 


GE WRIGHT Tiaace 


WORGESTER * MASS. 


Southern Representotives 
D. C. HORNIBROOK LAWRENCE J. BALOWIN & SON 
E. L. HORNIBROOK 306 Corondelet Bidg 
Box 176, Avondale Estates, Ga New Orleans 12, Le 


electrica 








Retails at 


$10° 


To $19.95 


Packaged Awning 


Brings BIG Profits 
AIRO-VENT..:.. ABCRINGS 


Sell Ouer-the- Counter FAST 


@ 5 sizes. All individually packaged. 
Expandable. 

@ Customers con install easily. 

© Low cost. 

@ Ventilated. 

@ No glare — allows 80% normal light 
possage. 


WERT) \ Se 
7 























JAD 


Peerless Products Co. 
5415 St.John Dept. C Kansas City 23, Mo. 
RON RN Se ee Egg een ce 
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& 
x 
Py. ° y 
A 
You'll find Rogers is profitable to handle 
easy to stock, display and sell 
And here's how it pays you, exclusively 


1. Exclusive protected profits Rogers 

is sold only to the hardware trade you're protected 
from competition from syndicate store group buyers, 
chain stores and mail order houses 

Backed by national advertising Rogers reaches 
millions of customers and potential prospects every 
month with national advertising. This advertising cre 
ates demand, makes customers ask for Rogers, makes 
more general business for you 





Rogers sales are steady sales 
because consumers know that Rogers 
proves best by actual test is the 
strongest and purest liquid fish 
glue on the market today 


Rogers Glue 


Hop on the Rogers bandwagon today 
for those extra sales and profits 
plus trafic that famous Rogers Glue 
can bring you. Order today through 
your jobber, or if he is unable to sup 
ly you, write us immediately 


ROGER 


ISINGLASS & GLUE 
GLOUCESTER, MA 





3,885 ibs 
Shearing Strength per Square Inch 





CHENEY 


Nail Holding 
Hammers 


CHENEY 
SALES- — 
MAKER — 
DEAL 


8 No. 938 hammers, 16 oF 


2 No. 937 hammers 20 ot 
2 No. 944 hammers, 18 oF 
1 No. 938 hommer 16 of., . 
for use with display ot half pric 


1 Sales Maker demonstrator ond 


sign —ftree 


bell 
Hammers available in either 


or octagon face 


Sales 
JOHN H. GRAHAM 
& CO., INC. 
105 Duane Sereet, 
New York @, N. Y. 


SANFORD BROTHERS ~.. 
Chattanooga, Tenn. ¢ 


estas '@36 


HENRY CHENEY "Cone 
2. ©. 2 Eos: 


Cirrae Faas. w a 





New D. & M. Glove 


A completely new professional 
model glove, the DG912, has been 
added to the D. & M. line, and a 
cording to the manufacturers this 
new large size glove made of prem 
ium heavy weight glove leather is 
fully leather lined and contains many 
exclusive features 


These features 
able wrist loop, 
finger construction, 
‘spider web,” a hand formed 
built asbestos felt pad with hinged 
heel, inner processed greased palm, 
leather welted diverted finger seams, 
adjustable lace, leather lacing through 
palm, extra lar 
heel 


ge crotch and a laced 


Draper-Maynard Co. 
4861 Spring Grove Ave. 
Cincinnati 32, Ohio 


+ 


“Dura-Wear" Street Broom 


A new, heavy duty street broom, 
with a filling of “Bass-Tex” plastic 
bristles, has been introduced by Ox 
Fibre Brush Co. and is called the 
OXCO “Dura-Wear.’ 


Ox Fibre Brush Co. 
Frederick, Md. 


CATCH 


SHOPPERS’ EYES 
and Their 


DOLLARS 


with 
National 


Linoleum 
Binding 


COLORFULLY PACKAGED 
TO SELL ON SIGHT 


Just display this convenient, self-service 
carton on your counter and see how 
fast National and Columbia Binding 
moves. Each colorful box contains a 
dozen clear plastic packages of 3/4 
linoleum binding—I2 feet long, cor 
veniently punched for fastening and 
with the nail supply enclosed. Avail 
able in brass, aluminum or stainless 
steel 

It's good business to sell the 
complete National line: 
Weatherstripping — . Thresholds 
© Spring Bronze © Metal and Felt 
Sweeps © Door and Window Sets 
Specic! Rolled Moldings 


Binding and Edging 


Order from your jobber today— 


NATIONAL METAL 
PRODUCTS COMPANY 











1001 Ridge Avenue 
Pittsburgh 33, Pa. 
P. O. Box 9965 
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Jiffy-Fold Caddy Cart alun 


individual ship} 
The Jiffy-Fold caddy cart is a new tail for $14.95 
type cart which can be set up or 
folded by means of a clamp. It has a 
solid steel axle, weighs 1242 lIbs., and 
will roll when folded. A three-point 
suspension chassis design carries the 
bag high to avoid bag 
scraping 


bottom 


inum finisn 


Roglo, Inc. 
6838 Milwaukee Ave. 
Milwaukee 13, Wisconsin 


“Trooper” Revolver 


draw ramy 
get accuracy 
heavy duty 


Spe cilication 











The b 
semi-pneumat 
tubular ste 


Colt’s Manufacturing Co. 
Hartford 15, Conn. 


. 


Motion Display Unit 


‘ f< 
} | 











Lubricated for long life, Simple applice- 
tion, Enclosed Shock absorber spring 
Hold-open feature, Display models 
available with each half-dozen 


Plated or Stainless Stee! and Brass Metal. 


7 SCREEN DOORS 


Write for full description, price and delivery on these 
and other items 


Jdeat IDEAL BRASS WORKS, Inc. 


250 East Sth St. ° 





St. Paul 1, Minn. 
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More profit on 


HOUSEWARES 


with these 
high-quality 
fast-selling 


BRUSHES 


Put this good-looking dis- 
play of quality household 
brushes in a good traffic 
spot and watch your brush 
Profits, too 
just 3314%, but 
a full 37%%—for you. 


sales climb. 


— not 


colorful merchandise 
appealingly displayed 


Kellogg @ Brushes 


famous name... famous brand 


KELLOGG BRUSH MFG. CO. 
Westfield, Mass. 








How to make 


Quick, Easy 


flush-to-wall 


Installations 


Gas Range Connectors 


Superseal’s long, 10° tapered cone 
makes positive, leak-proof connec- 
tions certain every time. With their 
heavy, tapered fittings and special 
alloy aluminum tubing of .049" wall 
thickness, Superseal Connectors can 
be tightened without danger of 
shearing tube or damaging fitting. 
They can be bent close to the fitting 
to make a neat, flush-to-wall instal- 
Superseal Connectors are 
certified by the American Gas Asso- 
Under- 
writers’ Laboratories. They are pro- 
duced in any combination of female 
elbows and male or female adapters; 
3/,-inch pipe thread; 12 to 60-inch 
lengths; cadmium plated. 


lation. 


ciation and are listed by 


“Every Superseal Fitting 
is @ union in itself” 


——we 


COLUMBIA MALLEABLE 
CASTINGS CORPORATION 


COLUMBIA, PA 





4-cup polished Mirro-Matik percola 
102M 8-cup polished Mirro- 
Matic percolato! one 112M 8-cup 
chrome Mirro-Matic percolator and 
one 122M 8-cup Mirro electric perco- 

Dealers continue to make ful 


the per ‘olators 


tor tw 


Aluminum Goods Manufacturing Co. 
Manitowoc, Wisconsin 


5 


Spreader-Cart 


A hand cart with a built-in spread 
er for seeding and fertilizing lawns 
has been introduced by Jackson 
Manufacturing Co. as the 2-in-1 
spreader cart. It is built for general 
use around the home and by open- 
ing the cover, it is converted into 
a spreader of three cubic foot ca- 
pacity without the use of any tools 


An adjustment lever controls the 
flow of seed, lime and granular or 
coarse fertilizer. The spreader slide 
mecnanism 1S made of rust ana cor 
According to 


outstanding 


rosion resistant metal 
the manufacturers an 
feature is an oscillator which min 
imizes bridging of lime 1 
extra wide 
which prevent damage to the 


semi-pneum: 


Jackson Manufacturing Co. 
Harrisburg, Pennsylvania 


+ 


Torpedo Levels 


Two new 9” Torpedo level tne 


+1296 diecast of magnesium and the 
1295 dieci of aluminum 


same design. They are 


ire both 

made on 
equipped with one level, 
one $5 degree, ana 

sroove b« 

These re |} ked four 

chandiser counter display 

tains four +1295: +42 « 

ach 21295 and = 1296: 

ir +1296 leve 


hipment is available 


Mayes Brothers Tool Mfg. Co. 
Port Austin, Michigan 
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TRUMP 


GARDEN TOOLS 


Cultivator, 
Wh’ long 


Many of your 
customers will 
soon be buying 
their Spring gar- 
dening equip- 
ment. And they'll 
be looking for 
tried-and-true 
TRUMP Garden 
Tools. These sturdy 
18-gauge steel tools 
are long-time favor- 
ites among garden en- 
Hardwood 
handles and bright 
green baked enamel 
finish make them es 
pecially attractive, 
too M ike sure you 
carry the whole line 

‘T hey re pac ke d se p 


thusiasts 


irately, or three in 
a box ready to sell 
to all of your cus 
tomers! Order 
TRU MP Garden 
Tools from your 
wholesaler today 


Get this eyve-catch- 
ing wheelbarrow 
counter display 
from your whole 
saler. It’s available 

without tools, to all 

TRUMP OE dealers ordering 

a ao a) i-dozen TRUMP 


G urde n Tools 


ANIMAL TRAP COMPANY OF AMERICA 
LITITZ, PA. ¢ PASCAGOULA, MISS. 


1954 





Mike Twine and Cordage 


Two items being offered in the 
Mike twine and cordage line include 
the seine cord on solid wound balls 


and new clothes line 


Cleveland Mills Co. 
Lawndale, N. C. 


+ 


"King-Size" Steel Tape 


As illustrated, a distinguishing end 
i l has been added to the balls of 
cord. This label shows the weight per 
ll, ply and feet per ball. This cord 
gh 72 ply, in two, 

yne pound ball 
eine twine mason 


utility 


i genera 


in a clear 
extra cost 


Evans & Co., Inc 
Elizabeth, N. J 


¢ 





There’sNoSubstitute for 
Cape Cod Linen 


No other line has ever equalled Cape Cod 
Linen for salt water game fishing. Used by 
top-flight fishermen everywhere. Made in 
Ireland with long fibre Irish Flax. Un- 
equalled for silken-smooth finish. 


Ask your jobber or write us for catalog. 


CAPE COD LINE COMPANY 
_ East Hampton Connecticut 
TS I OLE AS SA ORRIN RR 
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-_— 


“combination” : 


caulking cartridges | 


et 


USE THEM BOTH WAYS! 


1. Standard Hole- 
in-Cap with Metal 
Nozzle Guns 


“ 


2. With Snap-in 
Plastic Nozzle” for _ 2 
all Other Guns 


At last 
compound cartridges to fit 


caviking 


every type gun! So easy to use either way 
g reauired. CALBAR 


n-staiming and 


there's no after-cleanir 
oulk-O-Seal is non-hardening 
meets all specifications! 


"Plastic Nozzle supplied with each 
cartridge at no additional cost 


SIMPLIFIES INVENTORY... 
ANSWERS ALL NEEDS! 


Write today for complete details 


CALBAR PAINT AND VARNISH CO. 


Monvfacturers of Technical Products 


, 2612-26 N. Marthe Street, Phile. 25, Penna. 


103 





CASHIN | 


on the DEMAND § 


Now, SANDEE offers 
you an opportunity to 
cash in on the demand 
that has been estab- 
lished for plastic gar- 
den hose. 


Only Sandee gives you all 

these outstanding advan- 

tages... 

@ Priced to sell—with a full 
margin of profit! 

® Quality products—scien- 
tifically engineered for 
performance, value, and 
appearance! 
A complete line—Feath- 
erlite garden hose for the 
quality buyer, Thriftee 
garden hose for the 
thrifty buyer, Contour 
Sprinklers for every 
buyer! 
Sales promotion — enve- 
lope stuffers, ad mats and 
special point-of-sale ma- 
terial! 


Complete your garden hose 
line with Sandee Contour Sprin- 
klers . . . 25 ft. and 50 fe. 
lengths made of 100% pure 
virgin vinyl plastic. Patented 
stabilizing fins automatically 
right sprinkler when water is 
turned on. Two or more sec- 
tions easily connected with at- 
tractive, nickel-plated couplings. 
New, full-color carton makes 
Sandee Contour Sprinklers easy 
to stock, easy to sell! 


Janilee Manufacturing Co. 


5050 Foster Avenue, Chicago 30, Ill. 


SANDEE CONTOUR SPRINKLERS © SANDEE THRIFTEE GARDEN HOSE © SANDEE FEATHERLITE GARDEN HOSE 





household irrent ) 
erator. A radial-thrust ball bearing at 
the blade end of the shaft is sealed 
and lubricated for life. The upper 


in oilite, bronze, self-align 


or a portable ger 


pearing 1 

ing Du 
The t n weighs five 

S designed to provide 


pound 
and it I 
good balance and for easy manipula 
tion. The trimmer can be swung from 
raising it off the 
ground with an auxiliary guide han 
dle. This handle is adjustable, and on 
it is a bracket which holds up to 100 
ft. of electric cord. A turn of the 
bracket releases the entire roll of cord 
in one coil 

Identified as No. 700, the trimmer 
will retail for $29.95 


Side to ide by 


Seymour Smith & Sun, Inc. 
Oakville, Conn. 


o 


New Merchandiser 


The Fletcher-Terry Co., manufa 
turers of glass cutters and glaziers 
tools, are offering dealers a new mer 
chandiser as illustrated 


It is a wood display that occupi 
little count pace it contains 
minimum tock of assorted 
knives and wall scrapers, wood 
ers and blades, linoleum Knives 
knives, file ind one dozen 
glass cutter 

The deale pay 
There is no charge 
Merchan 11S¢ 


sold directly from the merc! 


only for 
chandis« 


7 
aqisplay case 


The Fletcher-Terry Co. 
Forestville, Conn. 


+ 


Saw Blades Catalog 


\ new ’ ' tw, 
} } hoc no 


e@ Accepted the 
world over 


@ Backed by years 
of uninterrupted 
Advertising 
Promotion 


e@ INCREASINGLY 
POPULAR AS A 
FAULTLESS 

STANDBY LIGHT 


SYRACUSE 1, N. Y. 





CONSUMERS CRACK FILLER 


(COLO WATER PUTTY) 


For cra s > yr py 
plaster, tile, st xd cemer 
A “best seller’ be se it 


®@ Dries hard 

@ Won't crumble, chip, or fall out 

@ Stays where it's put—holds screws 
nails, tacks 

@ Water resistant 

@ Easy to work with—can be molded 
sanded, sawed, painted, or stained 

@ No waste—mix with water only as 
needed 


5) carton 25 ‘ nd 











CONSUMERS GLUE CO. 


51S N. HADLEY ST ST. LOUIS 6, MO 
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‘‘Be good to yourself, mate!’ 


ALUMINUM 


SWIVEL 
SEAT 


. n-sight 
verusing Life-cime 
on Full 460-degres 
¥. Kapok snap-on seat 
duck, in red 

Ibs Coas 

rilable 

a cost 


Box 68-S 


amates of heet 
plete cotalog sheets Write fo omplete catalogue 


somunene CONVERTING CORP. | / 
"| SOUTHERN SCREW COMPANY 


413 Sewyer Street, New Bedford, Mass 
STATESVILLE ° NORTH CAROLINA 


Manufacturer of Wood Screws 
Sold Through Leading Wholesale Distributors 


THE WORD HAS GOTTEN 


ALUMINUM Folding Chairs, Swivel & Sport Seats, Specialties 














| AROUND..THE Ze ry 
You'll do better Tufboy © | 
with WOODRUFF | || poorer 





IS BETTER THAN EVER * 


lawn seed 


Southern Evergreen—a superior 
mixture particularly adapted to the 


We t 


sunny south 


Southern Shady — provides a thick 
green cover in shady areas where mew euisteR Pace 


grass is hard to grow. 
Feature Woodruff Lawn Seed for J > * callers caagiar Meare 


quicker and more profitable turnover. nego 
NEW “AUTO-TIP 











\ NEW POSITIVE MILITARY TYPE BRAKE 
A . -. ’ perote 
UNIVERSAL REPLACEMENT BLADE FEATURE 
vivebl Sete him 
e ‘ ti -« : + : 


or replocement blode prices please oddress inquiries to 


MASTER RULE, MIDDLETOWN, WN. Y 


si MAS TER. 


F. H. WOODRUFF & SONS, INC. ® MASTER RULE MIG, CO. INC. Middletown Mew York (@) 
ATLANTA « DALLAS SH3-4 TEEL TAPE RULES 
| 
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prices on 12 sizes and types of hand iw frame 


hack saw blades, 51 sizes and types For a copy 


of power hack saw blade 15 metal the addre 


ttiy 


iw blade 36 wood cut 
aw blades. and two ty pe 

[f nack saw frame Also listed art 
the prices and specificatior 
cutting and wood cutting band 
blades that come cut-to-length 
velded 

Standard packaging is covered, and 
the catalog contains photograph of 
two dl play card 
ers. One shows the all-purpose assort 
ment of Star pecial flexible blade re 
the other illustrates the Star Moly 


pool i 


flex high speed blade 


Shown also tl hell an 
the display kit for the Star hack irge spool capacity will carry either 


Clemson Bros., Inc. 
Middletown, N. Y. 


o 


All-Nylon Fly Reel 


available to deal A new item for fly rod fisherman is 

the No. 500 Weberkraft all-nylon fly 

priced at $5.95 

of natural-color nylon ] feet of siz e lev fly line, or 90 
trim of black nylon f any pered fly line, plus 300 


Loaded 





tor COTY ‘water heyind the mains, you cant heat 


BURKS SUPER TURBINE WATER SYSTEMS 


Finest engineered systems built! Same pumping unit 
for deep or shallow wells Fully 
priming nly one moving part. A size for every 
i ONLY BURKS HAS LIFE-LOK 
the famous feature that enal 
, better performance, and up to 


automatic —self 


les Burks pumps to pro 
vide greater capacity 
40°, longer life 


To be sure—install Burks Pumps. Write today for FREE catalog 


BURKS DECATUR 


PUMP COMPANY 
PUMPS 


35 ELK ST., DECATUR 70, ILL. 


nD 
HOT BLAST 


“Leaders in room 
Heaters since 1894” 


Cc on.c 


Exclusive COLE **Tilt-A-Way” ¢ 


for easy cleaning. 


‘abinet 


A complete line of both single and 
dual burner models. 


Glass lined (porcelain) 
heating units. 


Sold and serviced 
nationally thru 
leading Dis- 





tributors. 


Write for catalog 


COLE HOT BLAST MANUFACTURING CO. 


3817-35 South Racine Avenve Chicago 9, Iilinois 





BOOSTING SALES IS EASY! 


Ads in COLLIERS, AMERICAN HOME, HOME MAINTENANCE, 
POPULAR SCIENCE, POPULAR MECHANICS and other do-it- 
your-selfers is attracting the eye of the home user and commer- 
cial man, too. ... Put it on display and cash in on this interest. 


WWILHOLO 
[2 @ 


hermes §=AN ESTABLISHED, 


pbitbeeeee § STEADY SELLING 
LINE. 


REFILLABLE PLASTIC GLUE GUN ° : . 


KEEPS THE HANDS CLEAN oe 
' ticks. No hardened dots . SERVICED BY 


YOUR JOBBER. 
e 
SEND FOR 
FREE SAMPLES. 


ADHESIVES CO..INC. "axes e™ 














oun PERSONAL NEEDS . 


C nformation about the hardware usiness met every 
month in the year in the pages of SOUTHERN HARDWARE 
For more than 34 years SOUTHERN HARDWARE has been a guide 
and friend to hardware men down South The magazine has been 
built on a program of service to readers that vers 
Window Display, Counter Display, Store Modernization, 
Customer Relations, Sales Promotion and Advertising, 
ae Control, Employee Relations, Service Depart- 
ments, redit Control, Accounting Procedures, Associa- 
tion Activities 
Plus ocal news about friendly people and the 
thern hardware trade a feature that 
> fy y Each of these subie ts 


tion ¢ the special need 


>t alreacy 4 subscr 
$2.00 for th 


SOUTHERN HARDWARE 


806 Peachtree St., N.E. Atianta 5, Georgia 
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TROJAN SAW BLADES 


ALL TYPES 
Jig, Coping, Jewelers’, Fret, Scroll, Hack, Machine 


World-famous Trojan 
Saw Blades. Over 130 
different types for 
every hand and power 
sawing operation. Un- 
equalled in quality. 
Teeth are individually 
filed and precision set. 
Blades are hardened 
and oil tempered for 
a long, sharp life. 

















Manufacturers of World 


Famous Porker Line Tools | 
>. 











PARKER MFG. CO. 


Worcester, Mass. 


Insist on 
TROJAN by name 


NEW GHOST 


l 
lines heavy too—tell ve why 
Take thet rx GHOST thet Float 
Fly Line. Well, first, it’s all Nylou 
hnishyd with thet new Electronic Cor 
Say ow, thet gives the 
r waterproof fit 
wot a line the 
float n float som 
bout it, send ter 
Homer, New 


ty 
} 


t naturally 


Irom vou 











HIGH QUALITY 
Single Strength 
Double Strength 


...Because it’s longer, more 
patiently annealed...it’s 


the easy-to-cut WINDOW GLASS (7 


LIBBEY-OWENS-FORD GLASS COMPANY, TOLEDO, OHIO 











CONTAINS 


; LATEX 


LIQUID BELT DRESSING 


Cutting 
oll 


Conteins Mutton Tallow 


Sqsecting, Slipping 





Pure homogenized | Suipherized ond Prime Lerd 


Neatsfoot Oil. Wa- 
terproofs, pre- Homogenized 


serves leather 

boots, shoes, sad C 

dies, luggege anva~- 

Liquid Saddle 
Soap 

Animal Shampoo 

Anima! Hoir- 
dressing 


a stic 


Weaterprooting tor canvas 


awnings, tents, tarps 














Mfqd. by Shepord Leborotories Dut'd by whl, bdo 
Formerly the Neotsiene Co mill supply, drag end 
Omoha 2, Nebr., Roy W. (Shep) Shepord saddlery bowses 











SOUTHERN HARDWARE for MARCH, 1954 


NEW! agi FIRE STARTER 


Cashes in on Outdoor Cooking! 
ny ML 


— & seLLs IN VOLUME — 


ee 


TO SALES REPRESENTATIVES: Several important 


market areas still open for representation 











EVERY HOME 
OWNER IS 
A CUSTOMER 


This new type grass cutter and 
trimmer uses any new or used, 
double-edge razor blades 
Light and easy to use; cuts 
| close to ground; folds up for 
easy storage and is equipped 
with safety guard 


Six individually packed Lawn Razors 
come in a colorful disply carton that 
does a complete selling job. Free de- 
scriptive folders available 


Don't miss these profits, get complete 
details and order your supply of Lawn 
Razors from your jobber today 


A FREE HATHAWAY SHIRT to Mr. |. B 
Price Sr Price Hardware Co Atlanta 
Texas. Send us your shirt size. Also, free 
shirt to your jobber salesman who sells 
North Wayne Tools. Please send his name 
ompany and address 


NORTH WAYNE TOOL CO. 


Oakland 2, Maine 
eS aR ce RR RR cet Saal 








=ritis” 
Everttte 
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with the average fly line, this new 
reel weighs less than 4 oz., is 35%” 
in diameter, and is 14%” wide 

The reel is taken apart for clean 
ing; the shaft snaps out and spool 
comes free. Die-cast aluminum scoop 
will fit all types of fly rods Reel can 
be used by right ol left-handed 
casters. It is packed in a red and gold 
gift-type box and available for in 
mediate delivery 


The Weber Lifelike Fly Co. 
Stevens Point, Wisconsin 


+ 


Little Brown Jug 


The new Viking Little Brown Jus 
has an all stainless steel body 
according to the manufacturers 
signed for use under diffici 
matic conditions 


The jug is of 5-quart 


es ae 
a uu a Dae Pe | Oe a 
longer life. Light in weight and 
flexible for easy installation. 
Immediate delivery from 
Houston or Atlanta shipping 
points 


Ask your jobber or write: 


Der’ 
EITTIS CORPORATION 


320 South 66th St. P. O. Drawer 9345 


Houston I!, Texas 








Hemp and Co., Inc. 
Macomb, Illinois 


Increase in Factory 
Sales of Washers 


ot tana 


; 1Q5 
in 1Yo 


9 percent 
396 unit 


aCCOl 





MARSHALLTOWN TROWEL COMPANY 





MARSHALLTOWN, IOWA 
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FARM EQUIPN 


Section of SOUTHERN HARDWARE 





EMPIRE 


Galt Tillage Tools are Custom Made 
to Fit uy Cultivating Need! 


EMPIRI built Sweeps, Shovel 
owers, Hoes, et 
ned to meet tel 
need 1 pattern guaranteed to 
performancs regardless of the conditio 
the land 


that make rd bi 


st name 1n T; ‘lag 


WEAT TREATED 
PLOW COMPANY 


TEMPERED se “Specialists in Tillage Tools Since 1840" (1840) 1954) 
CLEVELAND 27, OHIO 








- 774 
wb 2 millan 








VERYONI 


winds that sweep across the grain belt 


who has leaned against the 
will tell you this—it's no “Midas Touch” 
which, deep in August, turns those plains to 


gold. 


They'll tell you that. And they'll tell you, 


too, that this good Earth of ours, for all her 


generous heart, must still be courted, coaxed, 


and wooed before she'll yield her precious 
treasures ... and that those boundless fields 
of grain are the result of downright hard 
work, the work of weeks pressed into days, 
of days pressed into hours, of hours pressed 


into minutes. 


And they'll tell you of the man who does 


that work ... the tanned and weathered man 





who casts his lot with Nature and plants his 
hope in furrows... the man who intimately 
lives with sleet and snow, with sunshine and 
with rain the man endowed with that 


unpretentious title of “the grain tarmer.” 


They'll tell you that As is the touch—and 
a kind of “magic” touch, at that—which draws 


the golden grain from those broad fields. 


And they'll tell you how he’s welcomed 
modern farm machinery machinery de- 
signed and built to help him husband and 
conserve his greatest assets—his time, his 
labor, and his capital... machinery designed 
and built for the wholesome purpose of 


“taking up slack in the grain belt 


JOHN DEERE - Moline, Illinois 


oun | DEERE 


Sy 
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By B. Miller 


Never a Loss on Trade - Ins! 


Ce i> vy used machines at t! This Virginia dealer says: “Buy at the 


right price, and trade-i ° ° +4: ' 

ea ta & eek een peat right price, recondition ‘em thoroughly, 
the farm equipment busine then advertise—and you can't go wrong!” 
cording to F. M. King, co-partne: 
in the M. S. Chancellor Co., Fred- 
ericksburg, Virginia 

King speaks from experience 
Sales of trade-ins account for $75.- 
000 of the company’s total annual 
volume of $246,000 o tha 

“If the dealer will consider what to inquire 
the trade-in will sell for when in on it: ‘Special 
good condition, then make an al- with the pri 
lowance low enough to permit ex- And then v 
tensive reconditioning, a profitable machinery 
resale usually will follow,” said pects for the 
King, emphasizing that his com- The company 
pany never takes a loss on trade- rotating card 
ins (Continued o 

By keeping a complete record 
of the labor and parts which have 
been required in reconditioning a 


trade-in, the shop can show the ’ : 

prospective customer in detail how a. er ae a 
thoroughly a used machine has old tractor. Company recondi- 
been reconditioned. This usually tions thoroughly all trade-ins, 
gives six month guorantee and 


assures the customer that the used . 
sells used equipment at a profit 


equipment is well worth the ask- 
ing price 

The company does not place a - 74 
limit on its investment in labor o1 : 
parts necessary to put a piece ol 
used equipment into excellent con- 
dition. King pointed to a used trac- 
tor which “looked like a wreck’ 
when it was bought for $180. Re- 
conditioning the unit cost the com- 
pany an additional $575, but the 
unit was re-sold for $950 

“After reconditioning trade-ins 
we advertise them consistently) 
the ‘Want Ad’ seetion of the loca 
newspaper,” explained King. “Th 

] +} ‘ , 


1S supplemented W a [Ull-pale 


F. M. King, co-partner in the 

company, right, discusses sale 

of a trade-in to prospective cus- 

tomer. Company's records in- 

dicated that this customer might 

be interested in this particular 
item of equipment 
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Parts displayed in shadow boxes 
behind counter represent those 
needed for a particular repair 
job. Careful promotion of parts 
has led to increased business for 
the parts department as well as 
company's service shop 


By S. W. Ellis 


in Em with Displays 


A SYSTEMATIC plan for display- Carefully-planned seasonal displays boost sales 
me parts and promoting 34 percent in the parts department and bring 


service work has paid off hand- 
somely for the Hazen Implement added business to this company's service shop 
Co., farm equipment dealers lo- 
cated in the Arkansas city of the 
same name. In fact, six months af- 
ter Manager Eagle Boyd put his 
ideas into operation, parts depart- 
ment sales showed a 34 percent 
increase, and the service shop 


could point to 150 new customers for the new building, he never lost 
who come in regularly sight of ways to keep the custome! 
In early 1953, a new building constantly reminded of service 
was completed making it possible work. It was his conviction that th 
for Boyd to put many of his ideas parts department must be made 
into effect. Even in the first week more attractive, that the depart- 
it became apparent that the move ment must stimulate the custom- 
from a back street to a main high- er’s interest in parts, and in really 
way location would be beneficial keeping his equipment in satisfac- 
The business was more accessible tory condition. Further, it was 
to farmers with the result that dis- Boyd's belief that the parts de- 
plays and promotional ideas would partment should be so impressive 
be noticed by substantially more that the customer, when thinking 
prospects of service and parts, would auto- 
When Boyd was making plans matically come to the company 


JOHN DEERE 


Parts Manager Ross Murray 

points to display of parts for 

use in machinery currently being 

used. Displays are changed sea- 
sonally 


Describing operational features 
of a new tractor, Manager Eagle 
Boyd, left, emphasizes the ready 
availability of virtually all parts 





A report to you about men and machines that help maintain International Harvester leadership 


Whether it’s Cotton or Rice... 


Shult Implement Company, El Campo, Texas 


* BUILDS Customer and Community Relations by Radio 
* BUILDS Store Traffic with Well-Managed Sales, Service Program 
* BUILDS Customer Confidence in IH Products 


| 


Hundreds of farm families in Shult Implement Company's a-week, 15 minute program is presented as a public service, 
productive cotton and rice trade territory get timely, helpful courtesy Shult Implement. Here Station Manager Robert H 
farm news and information on the noontime Farm and Home Hathaway, left, and Milton Shult, manager of dealership, 
Review broadcast on Station KULP, El Campo. This five-times work out a schedule of IH farm equipment commercials 


Like so many successful IH dealerships from coast 
to coast, Shult Implement Co. believes that dealers 
who serve agriculture dest are the ones who profit 
most. At Shult’s, service to agriculture takes many 0 ™< CORMICK 
forms—all coordinated under sound, able manage- 
ment. One day it may be helping cotton farmer 
‘ . é r : . ; ‘ 

Joe Smith select the exact McCormick® middle- r 
buster he needs; the next —checking the operation . 

" “ ‘ : -—™ 
of the Farmall Cub® tractor and cultivator loaned oe 


RICE FIELD SPECIAL 


to the local high school vo-ag class. With service “Our customers depend on us for recommendations on the 


like this, backed by the broad IH line, IH dealers oo 


: : aps Milton Shult, right That's right, agrees Tom. D. Henderson, center, 
everywhere are in an enviable position to enjoy El Campo businessman and rice grower, who has just purchased 
this popular McCormick Rice Field Special tractor. H. E. Otell 
left, is assistant manager t dealership McCormick Rice Field 


ond equipment for growing rice and cotton, says 


the rewards of helping to develop a stronger, more 


yrogressive agriculture in their communities. 
I er! =e s >pecial combines and national® TD-9 and TD-14 crawlers ore 


other big sellers itory 


INTERNATIONAL HARVESTER 


International Harvester prod sy for themselves in use 4 Farr Ty 


r , 


Motor Trucks Crawler 
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“We try to have new parts vis- 
ible to the customer at all time: 
Boyd said. “Because it is not prac- 
tical to use the shop for this, we 
set up typical repair kits, made up 
of parts commonly used for the 
job. The recessed panels that are 
located behind our long parts 
counter do more than merely serve 
as display fixtures for parts. Each 
panel represents a certain repair 
job. As far as possible, we make 
the parts displays seasonal. Thus, 
when the hay baler is used fre- 
quently, we play up repairs not 
only during seasonal use, but well 
in advance. Our idea, of course, is 
to have machinery repairs made 
before the equipment will be 
needed.” 

Boyd feels that the farmer, per- 
haps more than any other cus- 
tomer, wants to see what he is 
to get even when it is repair 
work. When shown the repair parts 
that will be used for his job, as- 
sembled and displayed attractive- 
ly in the wall display fixtures, he 
is more willing to have the work 
done. 

When planning the new build- 
ing, Boyd made every effort to 
provide those conveniences and e- 
quipment which would increase 
the efficiency of mechanics as well 
as add to their comfort and safe- 
ty. A real asset — one not often 
found even in the newest build- 
ings — is a 2,600 square foot stor- 
age area located over the parts 
department and used for storing 
tractors, implements, tires and 
other heavy goods. This area is 
equipped with an electric hoist 


When new facilities were con- 

structed, provisions were made 

for separate paint shop, right. 

Safety factor justifies the main- 

tenance of separate facilities for 
this work 


capable of moving easily even the 
heaviest goods 

“The hoist prevents breakage 
and accidents,” Boyd said. “Since 
we have been using it we have not 
had an accident.” 

To incorporate the best features 
of other buildings into his new 
store, Boyd travelled extensively, 
visiting other dealers in an effort 
to take advantage of the exper- 
iences of others, As a result, the 
new building which measures 80 x 
120 feet makes use of what other 
dealers have found unusually good 
and incorporates as well many of 
Boyd's original ideas 

The floor of the display section 
has proved so satisfactory that it 
merits special mention. The ce- 
ment is colored finished 
with green wax to bring out the 
color Although this floor ha 
heavy traffic the wax finish show 
little sign of wea six months’ 
With gla 


green, 


hard us¢ 


Company's new building 
has ample display, stor- 
age, and parking space 
for customers. Struc- 
ture contains many of 
the best features of 
other dealer buildings 
which Manager Boyd 
visited 


the display area has plenty of nat- 
ural light 

Three of the offices have been 
air-conditioned, and proved so 
comfortable during an unusually 
hot summer that Boyd plans to 
air-condition other parts of the 
building 

To add to the comfort of em- 
ployees and customers, there are 
drinking fountains, handsome rest 
rooms for men and women, and 
ample parking space 

Although the front is as 
and attractive as any dealership 
in the area, it is the dependable 
service offered that wins customer! 
confidence. When machinery 
r i killed 


modern 


is de- 
vere + “ct ry 
livered to a custom 
mechanic accompan! 


with the 
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means MORE and 


EASIER SALES for YOU 
nd 
BETTER SATISFIED CUSTOMERS 


ROTO-HCE is the acknowledged leader in producing a 
power garden tool within reach of the average home 
owner's budget. Back in 1936 ROTO-HOE was first to 
build a small “'tiller-on-front, wheels-on-rear'’ machine 
since then the tremendous satisfaction of ROTO-HOE 
owners all over U. S. has spread the news like wild fire 


The result has been constantly increasing sales. 


ROTO-HOE dealers tell us the y have never sold a ma 


chine where the y have receive d x much good will and 
ROTO-HOE originated front mounted tiller; 
but never equalled. Challenges al! popularly 


den tillers for handling ease an 


so few complaints 
performance 


The REASON? ROTO-HOE is built right, sold right 


ROTO-HOE leads in national advertising. Ad ; f 
serviced right and priced so ‘most anyone can afford 


magazines help sel! your customers 
ROTO-HOE. we believe t in greater v ; , it. A tremendous advertising campaigr has been rur 
any other tiller type c r uipment. Vast mbers ‘ ning steadily for the past 6 years s that much s lling 
of satisfied customers he S : 

is already cone for you 
ROTO-HOE's nationa advertising packs a terr 


nationwide 
ROTO-HOE's Integral Design lets all attachments 

erate from one basic power unit. Result: users can save 
hundreds of dollars by buying ROTO-HOE and attact 


ments 





ROTO-HOE offers 10 interchangeable attachments to mow 
trim, and edge lawns, spray, clear snow, saw wood perate 
compressor pump and generator. All are FIELD-TESTEL 
PROVEN and AVAILABLE RIGHT NOW. No broken 
promise on future deliveries and consequent emberras 


ment for you 4s 4 dealer 
ROTO-HOE offers one of the finest Sales Pe es P Cl rs rotery 

ndustry. We build and sel! only our own brand r : jths 2 + $345 
products; sell through good servicing dealers OTO-ZEPHYR SPRAYER 
ROTO-HOE's leadership is natural since all our products J and adiustable. Atta 
are built by modern production methods in a oder 


ROTO.BUZZ SAW. Ié 
plant under ideal working conditions = 


easily. Attachme 
ROTO-HOE's service is unequalied. Warranty, claims and 
adjustments are made promptly and fairly. New separate 


parts building gives 24-hour service 


SAFE-SPEED EDGER. Trims and edge: s, welks, gordens 
r y $34.50 


ROTO HOE leadersh pw be maintained by well-planned A atta ents 7 - . nterchangeat 
development program for the lawn and garden industry 


WRITE TODAY for full details as to how you can become 
a ROTO-HOE dealer in your territory. 


We invite you to investigate 
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High capacity at a truly moderate cost... to make the baler sale “that couldn't be made!’ 


ERE AT LAST is real performance for the Now New Holland dealers are in a position to 
farmer who wants a p.t.o. baler—big close the sale with any baler prospect. For the big 
capacity (up to 7 tons an hour), square, easy- farmer and custom operator, there's the new 


feeding bales, dependable operation... from “Super 77” twine-tie. For the man who wants his 
minimum power! bales wire-tied, the Mighty ‘80.’ For the family 


pai size farm with extra hay, the engine-powered 
rhis new p.t.o. model operates with a 2-plow “66”’. For the small farmer who wants a baler and 

tractor —has all the proven features of the engine will buy a p.t.o. model, New Holland offers the new 

powered “66”. A new live-action clutch lets the “66” P.T_.O 

farmer shift tractor gears quickly to handle differ 

ent size windrows gives far better performance The New Holland Machine Company, New Hol 

than ordinary p.t.o. machines land, Pa. A subsidiary of The Sperry Corporation 


{ 


NEW HOLLAND (o==) | "First in Grassland Farming” 


twine-tie. 


New Holland, Pa. - Minneapolis - Des Moines - Kansas City - Columbus - Charlotte - Lockport, lll. - Brantford, Ontario 
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NEW HOLLAND 66 P.T.0. ROUNDS OUT FAMOUS 
BALER LINE—GIVES NEW HOLLAND DEALERS 





Complete coverage 
of the entire 
baler market! 


It's easy to tell farmers about the a t 
New Holland bale for easy handling, easy storin 


Never before a p.t.o. baler so easy to hand 
r rat BR ing id ; ; 
than many engine-powered balers plow tr 


Famous engine-powered ‘'66' 
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another reason why 


you make more profit selling 
DEMPSTER WATER SYSTEMS 


You never need send 
a customer away, whatever his water supply 
problem may be—there’s a Dempster pump 
to answer it. You need not train sales and 
service personnel on two or three different 
ines bécause Dempster pumips cover the 
field. You carry a lower inventory of parts 
because many Dempster parts are _ inter- 
changeable and delivery is prompt from 
8 Dempster branches. All this adds to more 
Pelaehilicloli-Mme) *L-taeLilela 


has 
the highest efficiency, most rugged construc- 
tion and newest design that Dempster’s 75 
years of water supply equipment engineer- 
are} relate. Tlelalthielaltiaiare can put into it. From 
the simple, sturdy Dempster windmill to the 
latest in deep-well submersibles and multi- 
stage jets—Dempster has a better pump for 
every purpose 


write Dempster 
today and get the full details of the valuable 
DEMPSTER DEALER FRANCHISE 


7) aL 


WATER SUPPLY ven SUPPLY EQUIPMENT MENT| | 


DEMPSTER MILL MFG. CO. 


BEATRICE, NEBRASKA 


ouses and offices in Omaha, Nebr.; Kansas City, Mo.; Des Moines, la 
rn A 


ry - ~ 
Venver Lolo Okiachoma Lity Ukia narillo Tex.; 
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Family size power take-off baler, 
left, was designed specially for 
farmers growing small acreages 
of hay who want a machine of 
higher capacity. The Model 66 
is capable of making up to six 
bales ao minute or seven tons an 
hour 


Two New Balers Introduced 
by New Holland Machine Co. 


TWO NEW BALERS, 
Model 66 and the Su; 
been introduced by 
Machine Co., New 
sylvania 

Designed part 
ily-size farms, 
described by 


as the fi 


Super 77 can twine tie a bale 

every eight seconds and bale up 

to 12 tons of hay per hour. 

Baler has a 24 hp air-cooled 

engine for added power. It will 

bale crops green, semi-cured or 
dry 
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Senator Alton A. Lennon (second 
from right) is shown with lead- 
ers of the Carolinas Farm Equip- 
ment Dealers after he addressed 
the annual convention of that 
organization at Charlotte, N. C. 
Left to right are A. A. Chappell 
of Wilson, N. C., re-elected sec- 
retary-treasurer; F. K. Biggs of 
Lumberton, N. C., the new presi- 
dent; Senator Lennon; and J. 
Rufus Marks of Whiteville, N. C.., 
retiring president 


CONDUCTED ON the theme of “It’ 
Your Business,” the 19th annual 
convention of the Carolinas Farm 
Equipment Dealers climaxed thre 
days of with election of 
officers, the banquet and 
an address by Senator Alton A 
Lennon of Wilmington. The cor 
vention was held February 7-9 in 
Charlotte, N. C 

F. K. Biggs of Lumberton, N. C 
was elected president, succeeding 
J. R. Marks of Whiteville, N. C 
Also elected were M. G. Sandife 
of Chester, S. C., first vice-presi 
dent, and John Tulloss of Rocky 
Mount, N. C., second vice-pres 
dent. A. A. Chappell of Wilson, N 
C.. was re-elected 
urer 

New directors elected are: Guy 
Hobbs, Edenton, N. C Cedric 
Edgerton, Goldsboro, N. C.: Calvin 
Warren, Garland, N. C.: Paris 
Yelton, Shelby, N. C.;: Ralph Ox 
ford, Burlington, N. C.: V. T. Gar 
rison, Morganton, N. C.: E. P. T 
Dozier, Mullins, S. C.; George S 
Weathers, Bowman, S. C.: S. S 
Coleman, Columbia, S. C.; and W 
C. Beaty, Seneca, S. C 

In his Senator Lennor 
said, “I favor supports at 90 
cent of parity. Both parties are 
committed to it. President Eisen 
hower, in fact, guaranteed 100 
percent of parity in his 1951 
Congress continue 
percent of parity 
allowed great 


activities 
annual 


secretary-treas 


address 


per 


speeches will 
to maintatn 90 
supports We have 


120 


and Merril 


Li relatior 


Mict on “It’ 
Manage It.’ 
Othe | 
Paul M. Mulliken, executi 
of NRFEA, on “It’s Y« 
and Bon D. Gr 
of advertising 


ion and public relati 


apolis-Moline Co 


Min: or 


Sell 
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A MIGHTY AN WAS HE... 


**Under a spreading chestnut tree A mighty man was he—mighty important to his community and to 

Federated \Mutual. with whom so many of his proud craft were insured 

The village smithy stands; Federated’s claim No. lin the year 1904 was for $50.95 (an amount 

ve of no mean proportion in those days). It was paid to a blacksmith in 
The smith, a mighty man is he, ease Dilemenate 


a, ee a a From a modest beginning Federated \Miutual has continued to 
- serve the insurance needs of the business« evolving from those early 
And the muscles of his brawny arms davs—the farm equipment dealer. the hardware dealer, and the auto 
F dealer. Federated has crown with them to become one of this nation’s 


Are strong as iron bands.”” large st mutual fire and casu ilty imsurance companies 
Obvious! Federated could not have grown steadily over half a 
HENRY WADSWORTH LONGFELLOW century to a position of leaders! ip in its fie ld without delivering sound 
value by competit ‘ tandards 
Poday heeat eds of thousands of policy holders o hout this 
countrys and inad ire enypovin vin ol up to 0) ving with 
Safety with Federated Mutual ist as did the “village smithy” of 
Hanska. \Viinnesot he vear 190} 
IT’S GOOD BUSINESS TO 
SUPPORT YOUR ASSOCIATION Insurance at a Savings for BUSINESS «+ HOME CAR 


Sederaled 
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IMPLEMENT and HARDWARE INSURANCE COMPANY « OWATONNA, MIP. 





New president of the Mid-South Farm Equipment Association is M. H. Mad- 
dox (right) of Jackson, Tenn., who was elevated from the first vice-presi- 
dency to succeed Horry R. Wieman (left) of Stuttgart, Ark. New first 
vice-president is Bob Lee Smith (seated, center) of Blytheville, Ark. Second 
vice-president is George K. Wade (standing at left), while Oscar Beaver 
(standing, right) of \noxville, Tenn., is among the new directors elected at 
the 12th annual meeting of the association in Memphis, Tenn., Jan. 21-22 


Mid - South 


a FARM equipment 
iV EB dealers, many of them none too 
happy after a year of drouth 
dwindling farm income and fierce 
price competition, held their 12th 
annual convention in Memphi 
Tenn., Jan, 21-22 

After listening to 
speakers for two days, renewing 
old friendships and forgetting thei! 
cares, the 500 members of the Mid- 
South Farm Equipment Associa- 
tion returned home with hopes 
buoyed, ready to tackle the new 
year’s challenge 

They were reminded by con- 
vention speakers that 1953 was the 
third best year in history for farm- 
ers with total farm income near 30 
billion dollars; that dwindling 
farm population and _ increasing 
urban population will put more 
emphasis on farm mechanization 
than before; that the farm equip- 
ment market is still sound, and 
that the dealer who goes after the 
business is going to get it 

The convention elevated M. H 
Maddox, Jackson, Tenn., from the 
first vice-presidency to succeed 
Harry R. Wieman, Stuttgart, Ark., 


optimist 


122 


Meeting 


as president 

Other officers elected for 1954 
are Bob Lee Smith of Blythevill 
Ark., first vice-president, and 
George K. Wade of 
Miss., second vice-president Ea 
E. Kirk of Paragould, Ark., con 
tinues as the Mid-South represent- 
ative on the board of the Nationa 
Retail Farm Equipment Associa- 
tion 

New directors elected 
year terms are Oscal! I 
Knoxville, Tenn.; Walter May 
of Memphis, and J. T. Rogers o 
North Little Rock, Ark 

Holdover directors are Wallac« 
Cox of Memphis, Fred James of 
Greenwood, Miss., W. E. Love of 
Morrilton, Ark., E. B. Bohannon 
of Athens, Tenn., and J. A. Mitch- 
ell of West Point, Miss 

The convention theme was “It’s 
Your Business,” and 
stressed that only through sound 


Greenwood, 


speakers 


management, better credit prac- 
tices and harder work will dealer 
keep their business profitable 
“Farm equipment dealers will 
rise or fall in direct relation to 
their ability to finance their sales,”’ 


warned A. N. Ekstrand of Peoria, 
Ill., executive vice-president of the 
Farm Equipment Acceptance Corp 

“One of the greatest drawbacks 
to the farm equipment industry is 
the lack of a universal finance 
plan for customer buying,” Ek- 
strand declared. He 
gains made in Illinois and other 


emphasized 


states after adoption of a general 
finance plan for credit buying 
Merrill D. Graham, 
Mich., sales consultant, advised the 
dealers that the farm 


business has neve! yet come close 


Concord, 


equipment 


peak in volume and profit 
ing the 
and the dwindling farm population 
Graham said the answer is more 


nation’s 


growing need for food 


mechanization ol the 
farms 

Harold B. Halter of St 
director of public relations for the 
National Retail Farm Equipment 
Association, told dealers they 
would have a good year in 1954 
if they worked at it. Reminding 
them that 1953 was the farmer’s 
third best year in history, Halte: 
said farm equipment sales are not 
expected to drop more than 10 per- 
cent under 1953 sales, if that much 

“Even though farmers had a 
lower income on some things and 


Louis, 


some higher costs, in general they 
produced so much that their in- 
come has not suffered too much.” 
Bon D. Grussing of Minneapolis, 
director of advertising and public 
relations for Minneapolis-Moline 
Co predicted that the current 
lump will hit its lowest level by 
the end of March. He added that 
he beleve a teady rise l] a 
to a new peak 1Nn pl 
1960 
Also putting emphi 
tel nanagement 
Gattis, agricultural 
the University of 
devotes most of his 
and soil conservation 
charts to show 
proved practice 
agement will affect thei 
ment business by improving 
lot of their farm customers 
President Wieman 
dealers This is you 
Keep it that way by buying only 


ou can sell at a fair profit 


reminded 


business 


what jy 
not ‘distress’ goods that you will 
have to dump on the market later 

Also on the program wers 
George A. Bowie of the publi 
relations department of Firestone 
Tire & Rubber Co., Akron, Ohio 
and Mrs. lla Huff, director of the 
Memphis Girls’ Club. A dramatic 
skit by five dealers and the con- 
vention banquet were entertain- 
ment highlights 
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ION i} ' 


NEW HITCH! 


HYDRAULIC 
CONTROL 


Are They Really New? 


Don't answer “yes too quickly 
Remember that Ferguson actually stented tartling and revolutionary new develop 
}-point, sixty-second implement attachment ments from ison lynamic engineering 
many vears ago. And don't forget that ire going 1 Intros 1. As in the past 
Ferguson successfully pioneered a revolution they ll be original not imitations 
ary system of tractor-mounted implements And only Ferguson Dealers will profit from 
with hydraulic draft control them! How about it? Wouldn't you rather be a 
Today, though many attempts have been Ferguson Dealer—and sell rea//y new and 
made to imitate the features of the famous better farm equipment? 
Ferguson System, Ferguson equipment is st//i Then wire or write directly to Harry 


the most advanced in the world! Ferguson, Inc., Racine Wisconsin We'll 


And no other tractor can offer farmers all the see that vou get all the details right away 


>> > bP You’LL SEE MORE AND MORE OF 


Ferguson 
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Virginia C 


FEXHE APPROXIMATELY 350 mem- 
bers of the Virginia Farm 

Equipment Association attending 
the annual meeting in Richmond 
January 31-February 2 were told 
that “this won’t be a boom year, 
but farmers will have plenty of 
money in the till and they will 
spend it on products which are 
sold the hardest.” 

This prediction 
Lloyd E. Partain, 
director of Country 
Magazine. 

His remarks set the tone of the 
meeting. Most of the other speak- 
ers emphasized that equipment 
dealers will be forced to “sell 
herder” during 1954. 

‘On another = subject 
peace Dr. Miller A. F. Ritchie, 
president of Hardwick College, 
Oneonta, N. Y., said world peace 
will depend on efforts of “every- 
day people.” 

“These people,” he declared, 
“can help their neighbors, put 
good people into office and give 
the lie to subversive wolves in 
sheep's clothing who would divide 
us.” 

Officers elected for the ensuing 
year were: J. Ernest Pittman, 
Pittman Equipment Co., Wake- 


was given by 
farm market 
Gentleman 


world 


onvention 


field, president; Charles H. Neff, 
Tri - County Farmers Supply, 
Wytheville, vice-president; and 
George J. Stoneman, Jr., Stone 
man Farm Equipment Co., Rich- 
mond, secretary-treasurer. The re- 
tiring president is J. Kent Martin, 
Todd Co.. Inc., Norfolk 

Partain told the dealers that 
farmers will spend at least $21 bil- 
lion for production 
‘54, compared with an all-time 
high of $22.5 billion in 1951. He 
then told the dealers that selling 
farm equipment this year will re- 
quire effective and hard selling. 


purposes in 


Sounds Warning 


Another speaker, E. W. Mundie 
of Virginia Tech, warned that 
losses of soil, water and plant food 
are hurting farmers 

“Farmers,” the 
said, “must apply good conserva- 
tion measures and grow the right 
crops in the right fields to make 
enough money to buy machinery.” 

An associate professor of engi- 
neering at Virginia Tech, E. T 
Swink, said in many cases farms 
in the South are too small fo~ 
mechanization A solution, he 
added, might be for small farmers 


conservationist 


New officers of the Virginia Farm Equipment Association are, left to right, 
P. Ernest Pittman, president; Charles H. Neff, vice-president; and George 
J. Stoneman, Jr., secretary-treasurer 


to jointly buy such major equip- 
ment items as combines and balers. 


¢ 


Never a Loss 
on Trade-Iins! 


(Continued from page 111) 


10 years which shows at a glance 
every customer who has bought 
machinery and had work 
done in the company shop. The 
cards further indicate the date of 
purchase, number, 
made, replacements, and parts and 


repall 


serial repalrs 


purchased. The cards 


notations regarding 


accessories 
also contain 
customers’ interest in future pur- 
chases of equipment. This file 
consulted when the company seeks 
among its old customers a pros- 
pect for used equipment recently 
accepted in trade 

“The file serves many 
and we keep it 
curate,’ King said 

“For example, in 
piece of machinery, a 
may not recall the exact year it was 
bought. Or we may recall and con- 
firm by our records that certain re- 
pairs were made on it—informa- 
tion often hazy in the 
mind 

“There in our file is the whole 
history of that piece of machinery 

its age, and what has been done 
to it. As we go through our file 
noting age and condition of othe: 
customers’ equipment, we pick out 
names of people likely to be inter- 
ested in a good replacement. We 
call them by telephone, drop them 
a card or stop by to see them when 
we are in the neighborhood. In ad- 
dition, our salesmen, who are 
thoroughly up-to-date on the con- 
dition of equipment on every farm 
in the territory, visit farmers who 
might be interested in the used e- 
quipment, and invite them to come 
in and take a look at it.” 

King pointed out, too, that the 
customer selling the used ma- 
chinery very often names a neigh- 
bor or friend who wants to buy 
the machinery after it is put back 
into top-notch condition. And af- 
ter it is rebuilt, the prospective 
buyer is notified 

“In the past month we took in 
two used tractors and two used 
combines, all of which were sold 
before they were even traded in,” 
said King 

No demonstrations of used ma- 
chinery are given. Instead, a six- 
month guarantee is given as proof 
that the machine is in working 
condition. During this per 
stop when they are 


purposes 


current and ac- 


taking in a 
custome! 


farmer's 


iod sale S- 


men in thé 
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like MON 
the bank 


It’s the pump that 
... costs less to buy! 


it's a deep well pump with all outstanding features of the 


aN 


famous Goulds Jet-O-Matic. Yet it’s priced to meet the big 
demand for low cost deep well water service in the farm 
and suburban markets. Compare and see —and you'll 


agree Goulds Fig. 3658 gives you MORE pump for LESS 


noney'! f 


eros. 
él \ 


... costs less 
to install! 


The “packaged” features of this pump save you up to 45 


} Goulds Fig. 3658 minutes’ labor every time you install one. And the Fig 
. 3658 operates perfectly with a small 18-gallon tank 
V2 H. P. Deep Well Pump you and your customer save the cost and instullation of a 


bigger, Dulkier tank! 


PACKAGED UNIT complete 


ly @ mbied ¢ f 3 rif 
rf pumping levels not deeper 2 350 t | 
= «++ Costs tess _ 


RPM. capacitor motor 


> 
PUMP-TO-TANK FITTINGS pocked in cartons with pumping to service ! 


unit 


Look at these service-saving features Automatic pres 
WELL FITTINGS for Tw 


; sure control valve adjusts itself when necessary. Restricted 
or optional 


type air volume contro! maintains just the right air cushion 
GOULDS QUALITY DESIGN : ° 


means top volume for 


fonk Spec al screen in jet body catches any foreign 
materia no more plugged nozzles fo eat up your 


pr tits Dy neediess service calls 


WATER SYSTEMS SEE YOUR DISTRIBUTOR 


Since 1048_" =m OR WRITE DEPT. SH-12 


FOR EVERY FARM AND HOME NEED GOULDS PUMPS INC,, 
Seneca Falls, N.Y., U.S.A. 
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Farmers Are Ready for this Completely 


Fits many popular row crop tractors 


It's this simple: with out-of-the-way mount 
ing brackets in place for the picking sea 
son, the farmer drives his tractor into the 


RRL AB” snapping unit, attaches 4 bolts, lifts the 


snapping unit with hydraulic power, backs 
up to the husking unit, lowers husking unit 
@) and couples the power shaft. No hoists or 
garage equipment necessary 
mounted picker 


with semi-mounted, trailing type Works where other pickers fear 
to tread. Distribution of weight on 


ten-roll husking hed six wheels takes burden off tractor 


. makes work possible in softer fields 
where other pickers can not operate 


Inexpensive to switch tractors 
With the NEW IDEA No. 20 you can 
switch the picker to a new or different 
tractor by an inexpensive change in 
mounting brackets. This means it’s eas- 
ier to sell new or used and com- 
mands higher re-sale value. 


Famous New IDeA Full Floating gathering 
points get the tangled and down corn. 


Gives your customers an entirely new 
idea of mounted picker performance 


Your customers will like the capacity and easy handling of the No. 20 
Mounted Picker. After quick mounting, the farmer will find he can do 
a better, cleaner picking job. He'll like the way the No. 20 saves 
those few shelled kernels and keeps trash out of the wagon. He can 
do the entire job without leaving the tractor seat controls for 
raising snapping unit, for spacing snapping rolls, for adjusting ele 
vator ear deflector are within easy reach. And when his crib is full of 
clean corn, both the snapping unit and the trailing husking bed can 


be stored easily. Yes, we've really stepped into the future to bring 





your customers the newest of New IDEAS 


ai | pea 2, = the No. 20 Mounted Picker! 
e 


FARM | save 


NEw [DEA 


FARM EQUIPMENT COM 


VCO 
Overton Ovstr but ing Corporation 


COLDWATER, OHIO, U.S.A. 





No. 20 Mounted Picker Two-Row Corn Picker One-Row Corn Picker 





Caster wheels share the 


this over-size husking bed 


e  Desioned for today’ 5 
demands for high 
| Capacity and for 
tomorrow's bigger 
corn yields 


HAY TOOLS 2. con 


in on New Ipea’s reputation 


for making better hay 


wer 


known ¢ 
con ncrease y 
loea’s 


One-Row Corn Snapper equipment! 





All-Purpose Seeder 
Has 10-Foot Hopper 


A NEW all-purpose grass, legume 
nd small grain seeder with a 10- 
foot hopper has been announced by 
“ngineering Corp., Cedar 

imilar to the 


duced la 


land roller to 
can be 
tractol 

pring 


trailed 





They Win ‘Em in en = er cng ™ wn 
. . evel yetore, oya sak 6 en 
With Displays the customer buys new machin- 
Cont ed from page 114) ‘ry, we start selling him immedi- 
on our shop. He will need 

or ha baler, making ure nner or later, and we want the 

that the machinery was used cor- repair business 
rectly and that it worked effi- Ro Murray, parts manager, 
ciently who also is a fine mechani Keep 
Four of the five shop employees in close touch with th ervice 
are highly-trained mechanics. The shop so that parts displays can 
one helper never works alone, no) be coordinated with the type of 
does he remain in the shop with- work being promoted in the shop 
out a mechanic to supervise him “It might sound far-fetched to 
“A good repair shop, well pro- use the word glamour in regard 
moted through the parts depart- to parts,” Boyd said but we 
ment, is going to make more money couple the two words here A 








Get the LION’S SHARE - 
of REPAIR aR 


™ ° ° 7 ae S 


HERSCHEL Cutting Parts 
aS are available to fit 


PEORIA. 11L.,.U.9.0 e ALL MAKES of 
mowers and combines 


You can increase your sales considerably by displaying and selling a complete 
line of HERSCHEL knives, sections and related cutting parts. These field- 
tested and guaranteed-to-fit repair parts are available to fit many kinds and 
all makes of farm machines. That’s why the HERSCHEL dealer can take the 
lion’s share of the repair business in his community. You too can up your sales 
in 1954 a big year for repairs. ORDER FROM HERSCHEL! 


@ FREE: Herschel Catalog No. 87 and large Herschel Wall Chart 
showing parts to fit all makes of power mowers. 


FACTORY AT PEORIA, ILLINOIS 
Branches: Omaha, Nebr.; Minneapolis, Minn.; 
Toledo, Ohio; Harrisburg, Pa.; Auburn, N.Y. 


DISTRIBUTORS: R. C. Cropper Co., Macon, Ga. 
Southern Supply Co., Dallas, Texas 


HERSCHEL PARTS 





farmer who pays $7,000 for a rice 
combine actually finds more glam- 
our in the machine than the auto- 
mobile buyer finds in a high-priced 
car. So we dress up our parts de- 
partmen keep it shining, with 


all th tl \ can pack into 


farme! 

stock for 

money in his pockK- 

g him an hour of lost time 

when his machinery baie down 

means many dollars to him. Wes 

hope, during the next year, to step 

up that 34 percent increase we 

have had in parts volume since 

moving into our new building. We 

will continue to promote our parts 

department and shop, for when 

customers rely on your business 

for parts and service they also re- 

turn when they need new equip- 
ment.” 


Goulds Announces New 
Water Systems Catalog 


A NEW WATER systems catalog 
expanded to 102 pages and divided 
into 12 easy-reference sections, is 
announced by Goulds Pumps, Inc 
Seneca Falls, N. Y 

It features a “dealer help ec 


tion, also oO! 1 tankles 


systems, Jet-O-Matic 
units. In addit 
includes a secti 
tion with data 

G. W. Cran 
sales promotion 


that the new 
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As a manufacturer. .. 


found that doing b siness with men 


rs Assoc 


ave 


goto NEBRASKA NORTH DAKOTA 

B. Ha " I tt M ‘ ars 

Tract I 

The H. ¢ 

Br al ! t St 

The H.C. S 

COLORADO 
irker ¢ 

GEORGIA 

Phe Lenkerc NEW MEXICO 


NEW JERSEY 


OREGON 


R. C. ¢ 


IDAHO 
Mitche 
PENNSYLVANIA 


SOUTH DAKOTA 


TENNESSEE 


M I 
Port H 


KANSAS 
Price Bros. Eq 

KENTUCKY 

massacHustTTs FARM nt 
J. S. Wo pringfield EQUIPMENT 
Bra f Brook “Wholesalers 


MICHIGAN 
Equis 


VIRGINIA 
* ASSOCIATIONe 


ae. © é 
ae WASHINGTON 


NEW YORK 
MISSOURI >. W 
A. A. Klughar 
The Port Hur 
Implement Sp« 


Mid-( 
MONTANA 


WISCONSIN 


NORTH CAROLINA 
\ I ‘ 
J I 


cf 
Tm 


TM 


As a retailer... 


| have found that doing business with members 
Farm Equipment Wholesalers Association make 
easier to give my customers the kind o 
want because —I can broaden my line w 
merchandise —| have warehouse stocks close < 
when | need help with sling demonstratic 
ment parts, or a service problem; a 
You can get more information by writ 
Secretary, or by asking one of the 
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inches. The rear wheel tread ad 
justs from 51% inches to 88*s 
inches. Turning radius is nine feet, 
ry) « 


without the use of brakes. A co 


. ' 
plete line of mounted St 





mounted tools are availa 
A flame heater: 

ard equipment 

Ether or el 

avallabl. 

Res ilar 


ve ] | 
avaliable 





1954 M-M Yearbook 
Ready for Distribution 


THE MINNEAPOLIS-MOLINE 
announced that 1! Y 


f its 1954 Yearb« 
ready for distribution through the 
Massey-Harris Announces A new type injection pump with firm’s dealer organization The an- 
New Diesel Tractor a three-stage filtering system is de nouncement was made by Bon D 
: igned to eliminate zny chances of Grussing, advertising, sales pro 
A 201-cuBIc-inch full diesel en- foreign matter entering the engine motion and public relations man- 
gine, which develops an estimated Massey-Harris Dyna-Cell combus ager 
29.5 horsepower on the drawbar tion chamber cushions peak de The 1954 Yearbook a 28-page 
and an estimated 33 horsepower on tructive pressures and reduces combination calendar-catalog, fea- 
the belt powers the new three plow die el Knock turing the entire line of farm 
33 Diesel tractor, according to the Compression ratio of the Mas equipment manufactured by the 
Massey-Harris Co., Racine, Wiscon sey-Harris 33 Diesel is 15 to 1, bore company and using full-color illus- 
trations to highlight each machine 


? 


sin. is 35g inches and stroke is 47s 








“ne 


ae 
THERE’S A BIG, PROFITABLE MARKET Wherever Moldboard Plows 
are used, you can sell... 


FOR THE KELANTZ 
LANT ne | 2-Bladed Coulters 


The best 
COULTER BUY 


@ On! Lantz makes 


ters, and 


In the last few years this new-type 
sickle grinder has met ready accept- , 
7 1 I ¢ naturaliv ¢ slades » 
ance among farmers, ranchers, high- Satine. tater or ae eee 
— — -— wren the original 

ay ¢ ) laintenar rews. 
way and park maintenance crews me om 


There are many more sales to be 200,000 in use. 





made in every locality ... easy sales 
for dealers who will stock and display 

: . é 7 Dynamometer tests 
the Lantz Swinging Sickle Grinder. rove that Lantz 2-Blade 


‘+r than othe 
Dealers can also make extra income 7 


Swings cleaner plowing once 
In and Ovt... 

iction on landside noldboard because 
woduce less side dre than other special 


Coming and Goi : 
~ ~~ doing custom grinding 


FASTER, BETTER, EASIER GRINDING 


Sickles will cut better, stay sharp longer when sharpened on the 
Lantz. Assures faster weed and grass cutting. The grinding stone 
is mounted in a swinging arm... grinds coming and going. 
One man operates it; grinds sickles from 1 to 7 feet long. 
Spring loaded table keeps sickle section against stone. Grinds a 
uniform edge; maintains proper bevel, prolongs sickle life. A.C. 

motor for shop work...34 h.p. gas engine for field work. in cut show how disc blade crosses path of 
Drilled for mounting on bench, wall or truck. ag A my Model B end the Kutter Kolter 
WRITE for literature giving full details on this fast selling item. . give a choice of coulters to suit the conditions 


LANTZ MFG. CO., INC., Dept. SC-720, Valparaiso, Indiana 


NEW Model B 
LANTZ COULTER 


New developments based 
on 15 years of Lantz ex- 
perience as coulter spe 
cialists, give the Model B 
extra advantages 


UMA AA das 


Adaptable to plows with limited 
also to certain left-hand or 2-way plows. Arrows 


AAD 


LA 


‘A 








— for literature and dealer information. 
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and implement 

A new desig 
incorporated 
calendar por 
tends below 
and can 
end 


side 


premiun 
1954 


seq 


FARMOR to 





agel 
that s« 
adds a to the 


ing veal 


Compost Grinders for 


Nurserymen, Gardeners jv 
‘ up to 66 feet wide 

THE W-W GRINDER C with one nozzle 
a, K ! I announced t é a originated 
f fir mod stems Ce 
for broad 
ains and 

i Gruminum 
iquid fertilizer sproy 
Can be set to spray to 


Write for Bulletin 66 sides or one side only 


with 
interchangeable 
orifice 
tips 





any require 
apacity ar 


” spray 


able spray. Har 
less steel rifice tips 


range of sizes 


for Bulletin 65 

eeeeeeee eee e eee ee ee eee ee eee ee eeeeeeeeeeeeeeeeeee 
flat eal - . — Spraying Systems products are installed as originol 
aiecrey ‘ ‘ ‘ 14 : v¥ i ‘ i 
rol] : equipment and supplied as replacement parts by most 
roliers pri ing tough mat lal 

d P of America’s leading manufacturers of farm spraying 
a a perro! a oa equipment. Write for information 
leaves and other dry material 

A feature of this machine, and SPRAYING SYSTEMS co 3277 Randolph Street 
of all other compost grinders man- ' © Bellwood 


ufactured by the company, is that . 
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Deere Forage Harvester Has Three 
Interchangeable Harvesting Units 


lengths of cut, from 5/16-inch for 
silage to 37s inches for field cured 


JOHN DEERE’S latest contribution 
to the fast-growing forage harvest- 
er field is the model No. 8. a com- 
pletely new machine with three the “just right cut for 
interchangeable harvesting units crop. All cuts can be obtained 
row-crop unit, and without buying or installing extra 
Eight different 


hay, are said to give the farme 
every 


mower bar, 


windrow pickup announced 


equipment, it Was 





B& W 
ROW-WEEDER 


CUTS 
HOEING - CHOPPING 
COSTS 
UP TO 60% 


Efficiently breaks soil crust after 

rain. . . frees plants . . . kills : 

small rooted weeds. Runs in row on top of plants until 6 to 8" high. Positive 
depth control. Operated in single or multiple units for 2-3-4 rows or more at 
high speed. 15" diam. wide 2-wheel sections (dust sealed bearings) —32 heavy 
steel tynes. Rear or side mounted. Easily installed. Efficient mulcher at slower 
speeds. Row Crop Tractors. 


SERVIS “Sur-Stan" PRESS WHEEL 


Specially-designed semi-pneumatic, wedge-shaped, rubber tired press wheel 
mounted in sturdy welded-steel frame for attachment to most planters. Self- 
cleaning wheel packs seed in bottom of drill and covers with loose soil. Ex 
periment station tests have shown a stand of cotton every year with ‘Sur-Stan” 
without replanting. 


EQUIPMENT COMPANY 


1000 Singleton Boulevard Box 1590 Dallas, Texa 


| Model ''F’’ Whirlwind Terracer (3 pt. lift) B&W Row-Weeder (Universa!) 
Model "IH" Whirlwind Terracer Servis No. 7 Angledozer (row crop tractors 
""3-Way" Ditcher—Terracer Blade (3 pt. lift) Berry Heavy Duty Ditchers (row crop tractors 
Servis Dump Type Rake (3 pt. lift) Hyteco Heavy Duty Angledozers 
Pull Type Stalk Shredder (for 1-9 and W-9: Moline GTB Tractors ''G 
CL) Model "'LF'’ Stalk Shredder (3 pt. lift) Hudson Automatic Row Marker 
L}) “Gyro-84"' Brush Cutter (pull type) Sur Stan’ Press Whee 
Zig-Zag Pulvi-Packer and Seeder 
NAME 
ADDRESS 
DEALER FOR TRACTORS 


Please send me information and prices on implements checked 





Positive feeding and heavy- 
duty radial type cutter give the 
John Deere No. 8 ‘“‘outstanding ca- 
pacity” in all crops, according to 
the manufacturers 
Both the windrow pickup and 
mower bar units have smooth, one- 
piece decks, with no projections 
to snag hay, nor hole for leaves 
to fall through. Both fe: 
head feeders which mov 
heavy, cured o1 
itively, but 
of stones beings 
head, Teeth of 


a generous ove! 


red ic¢ 


strips the othe: 
uniform feedings 
spots 

On the 


chains on each 


row- 


lower conveyol 
Ings The 


veycr travel fa 


lowe! 


chains to make 
of the corn o1 
cutterhead first 
‘utti 
Th 
builds up 
keep the 
through tough spot 


It carrie 


e heavy -duty 
ufficient 


harveste1 


nounced 
which slice the crop against a shear 
plate, and four blower paddles 
which deliver the chopped materi 
al into a wagon or truck 

are mounted on curved 

held almost six inches 
cutterhead plate to prevent 
leaf-shattering action of crops rub- 
bing against the plate even when 
the machine is set for the longest 
length of cut. 

The No. 8 is built with an extra 
margin of strength throughout in 
order to stand up under steady, 
big-capacity operation, it was 
pointed out. Ease of operation fea- 
tures include: “‘Quick-Switch” dis- 
charge spout which can be rotated 
for side or rear delivery by re- 
moving a pin; control lever easily 
reached from tractor seat 
verse, stop, or start feed 
quick changeover from one unit 
to another by means of new “Flip- 
Locks”; and quick change from 


transport to operating 


° 


Currie to Represent 
Roto Hoe and Sprayer 


H. E. OBER, president of Roto 
Hoe and Sprayer Co., Newbury, 
Ohio, has announced that the Cur- 
rie Seed Co., Corpus Christi, has 
been appointed to represent the 
company in southeastern Texas, 


south of Houston and southeast of 
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The Pacer Is New Massey- 
Harris 1-2 Plow Tractor 





4 Great Retail 9 Builders for 1954 


New Models Attractive Prices and 
Better Than Ever Discounts — Substantial 


in Design and ETA National and Local 
Performance — Advertising Support 


Garden and Small Farm TRACTORS 


Sturdy 1s, 2%, 3, 5 H.P. Rugged, Low Cost 2's,5, 8H. P. Powerful 8 and 12 H.P. 
Walking Tractor Streamliner Riding Tractor 


Some, ng ne ee Wr for complete details the profit INEXPENSIVE NEW GARDEN 


SHAW manu TURN = 
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OE Rig: 


vNowr ‘s 


i j Sell every customer * \ 


Planet Jr. 


i 
PLANETIZED SWEEPS f 


Whatever speed a customer culti- 
vates—low, medium or high speed 
—you can fill his requirements per- 
fectly with Planet Jr. sweeps—the 
3-speed line. Moreover, every sweep 
is Planetized—an exclusive toughen- 
ing and tempering process—to 
assure your customers of the highest 
possible quality. 


LOW SPEED 


“Crown” 4” to 18" 


MEDIUM SPEED 


Tractor” 6'' to 24° 


HIGH SPEED 


“SPDE" 4°’ to 24" 


Over 200 sizes and 
shapes in the Planet Jr. 
line of steels! 


SALESMAKER! 


Self-service display rack 
sporks steels soles, soves 
space. Available at cost-price. 


S$. L. ALLEN & CO., Inc 

3421 N. Sth St., Phila. 40, Pa. 
Gentiemen 

Sweeps Detoils 
Disploy Details 


Please send me 


Nome 


Address 





FEWA "Factory Days” Scheduled 
for Chicago, March 30-April 2 


MORE THAN 1,100 manufacturers 
of short line and specialty farm 
equipment are being invited to at- 
tend Spring “Factory Days” as 
guests of the Farm Equipment 
Wholesalers Association at the 
Edgewater Beach Hotel in Chicago 
March 30-April 2 

The organization of independent 
farm equipment wholesalers will 
also invite manufacturing execu- 
tives to an open meeting on March 
31 to hear two national figures dis- 
cuss problems of immediate im- 
portance to their business opera- 
tions. A question-and-answer peri- 
od will follow each talk. 

Ross Rizley, newly-appointed 
assistant secretary of agriculture, 
who has been assigned to handle 
congressional relations for the 
USDA and develop better under- 
standing of the Department of 
Agriculture program by agricul 
tural groups will be one of the 
speakers. Rizley is the former Re 
publican congressman from Okla- 
homa 

The other featured guest speak- 
er will be Les Oester, forme 
Illinois dealer, later secretary of 
the Illinois Retail Farm Equipment 
Association 


Panel Discussion 


The FEWA spring meeting pro 
gram will begin on March 30 with 
a Sales Managers Conference to be 
moderated by C. R. McMicken 
vice-president of B. Hayman Co., 
Inc., Los Angeles, Calif. Eight 
panel members will discuss phases 
of sales promotion for wholesalers 
in 1954. Among panel talks will be 
promoting sales through exclusive 
dealers, promoting sales and serv- 
ice schools at wholesale level, pro 
moting sales and service schools at 
the dealer level and promoting 
consumer demonstrations with the 
farm implement dealer 

Handling panel topics will be J 
C. Erwin of Allison-Erwin Co., 
Charlotte, N. C.; Clair E. Good of 
Maumee Valley Seed Service, Inc 
Fort Wayne, Ind.; John A. Me 
Kenna of J. S. Woodhouse Co., 
Brooklyn, N. Y.; R. M. Lewis of 
The H. C. Shaw Co., Stockton, 
Calif.; H. D. Smith of R. M. Wade 
& Co., Portland, Ore.; Robert Dor- 


ris of Dorris Distributing Co., Inc 
Clovis, New Mex.; and Howe 1 Ap 
pling of Independent Distributors 
Portland, Ore 

The Farm Equipment Whole 
salers Association has scheduled 
its customary “Dating Party” for 
Wednesday, March 31, at which 
manufacturer representatives will 
be permitted to arrange a schedule 
of interviews for the two Factory 
Days, April and 2. The Dating 
Party will follow the Association's 
business meeting and is planned 
for five o'clock 

Other events planned by the 
wholesalers include a closed execu- 
tive’s conference the evening of 
March 30 at which First Vice- 
President A. D. Byerline of Gen- 
eral Implement Distributors, Inc 
Salt Lake City, Utah, will be 
moderator of a panel on business 
conditions. Analysis of regional 
conditions will be presented by J 
M. Wagner of Turner Manufactur 
ing Co., Statesville, N. C.; C. J 
Reilly of J. S. Woodhouse Com 
pany, Brooklyn, N. Y.: H. J. Mo- 
lony of Price Bros. Equipment, Inc 
Wichita, Kans.; Hugh T. Lindsay 
of Lindsay Bros. Co., Minneapolis, 
Minn.: Robert M. Rex of Tractor 
Sales Corp., Los Angeles, Calif 
A. G. Bergreen of Mitchell, Lewis 
& Staver, Portland, Ore nd Jack 
W. Olsen of The Parker Co., Den 
ver, Colorado 

President G. W. Hammons ar 
nounced the “oper morning ses 
sion was being instituted as an 
idditional service to manufactur 
ers of short line and specialty farm 
equipment products in an effort t 
develop a broader range of manu 
facturer-to-the-farm cooperation 1 
the production and marketing of 
farm machinery. Mr. Rizley is ex 
pected to provide a clear picture 
of the price support program and 
give his listeners an understanding 
of the objectives of the govern 
ment toward stabilizing farm in 
come 

A special committee workin 


ng to- 
¢ 
t 


ward standardization of catal 
is scheduled to discuss plans for 
eventual development of a catalog 
for participating members which is 
intended to reduce costs of pro- 
duction both to manufacturer and 


wholesaler 


ogs 


a 
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THE LAUSON COMPANY 
New Holstein Wiscons in 


Division of Hart-Carter Company 
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ve FOR FASTER STARTING! 

ye FOR MORE POWER! 

we FOR LONGER LIFE! 

ve FOR WORLD WIDE SERVICE! 


AMERICA’S FIRST FAMILY 
OF 4-CYCLE AIR COOLED ENGINES 


4 CYCLE ENGINES 
: “Tt ' wefan ' 


SJAi USON 


PORTABLE OUTBOARD 
ENGINES MOTORS 





the five-bottom plow model G 
According to the company en- 
ginee! the UB incorporates a 
combustion system designed fo: 
the firm by the Lanova Corp. The 
outstanding feature claimed fo! 
this system is that controlled ro- 


tary turbulence burns tl 


Ca 


mixture completely 
tractor high f ie] 
Other 


Carolinas Convention 


(Continued from page 120 


never been so well fortified witl 


UB Diesel Tractor plows, is now available with diesel bank deposits, U. S. Savings Bonds 
Announced by MM power. The UB was introduced t real estate and low personal debt 


the industry in December, 1952. He listed four exceptions as farm 
2 


THE MINNEAPOLIS-MOLINE Co., With the addition of the UB ers hit bv drought. voung 
of Minneapolis, Minn., has an- diesel, the company now manufac- who paid top prices to buy 
nounced that its model UB tractor, tures three diesel tractors includ- lidn’t have nough goo 


powered to handle four-bottom ing the four-bottom plow UTs and under their belts. farmer 





SUBSCRIPTION ORDER FORM 
Use this handy coupon 


for entering your subscription 


SERVICE to 


SHARES | SOUTHERN HARDWARE 


CARPENTERSVILLE, TLL. 
vu.S.a 








W. R. C. Smith Publishing Co. 
> Department 10-H 

806 Pecchtree St., N.E. Renewal Subscription 
Atlanta 5, Georgia 


New Subscription 


> 


enter ubscription to SOUTHERN HARDWARE for 3 years 


FULLY Patterns are available for You may enter 

practically all plows, listers, 

GUARANTEED middlebreakers in No. 1 soft 

AS TO QUALITY. center or No. 2 crucible steel 

of the highest quality obtain- 

FIT, AND able. Send today for catalog. 
FINISH 


Wholesale Hardware Retail Hardware 
STAR MANUFACTURIN G COMP ANY Farm Implement Retailer Hordwore & Farm Equipment 
H &G 1M handi 
DIVISION OF ILLINOIS IRON & BOLT CO _ ee ; “ya > eng crag lg 
Enclosed find $2.00 Send b for $2.00 
CARPENTERSVILLE, ILLINOIS, U.S. A. (EST. 1873) 
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small places and those with over 
extended speculation 

“There is a general fear recentl, 
of price trends influencing delayed 
investment in equipment h¢ 
added. but observed that the net 
farm income this vear will run 
three times as high as in 1940, with 
six million fewer farm people t 
divide up that money 

Moulder challenged dealers t 
capitalize on their opportunities 
and pointed out that the Charlotte 
district, which had ranked as th 
first or second farm equipme: 
market for several vears, ha 
dropped sharply from that pi 
tion 

In the »president’s address,:“Our 
Stewardship of Our Business,’ M1 
Marks cited the condition of 15 
percent fewer dealers in busine 
this vear because of increased com 
petition, drought damage, or pri 
cutting and over-all allowances on 
trade-ins. He observed, howeve: 
that there has been to the dealer 
advantage, a considerable decline 
in farm equipment “‘grev market’ 


operations 


* 


“Sur-Stan" Press Wheels 
for Row-Crop Planting 


IN INTRODUCING B & W “Sur- 
Stan” press wheels, the Servis 
Equipment Co. of Dallas, Texas 
states that this wheel and drag a 
sembly fits most of the conven 
tional type planters and is recom 
mended for corn, cotton, sorghum 
and similar row-crops where a 
sure stand and early germination 
are important factors 

Experiment stations report that 
the seed are pressed into firm soil 
at the bottom of the drill where the 
most moisture is retained. thu 
suring a stand of heal 
without replanting 


A elf-cleaning 
or ; 1-T)? pry 





— 


MR. DEALER we want YOU to Distribute 
The SOUTHLAND Implement Line 


3-POINT MOUNTED SPRING - SPIKE & DISC HARROWS 
MOLBOARD - DISC and WHEATLAND PLOWS 


1-2 & 4 ROW SPRING OR TRIP SHANK CULTIVATORS 
NO MIDDLEMAN, Here's YOUR Chance To Receive 


DISTRIBUTOR DISCOUNT 


Exclusive Only One Dealer Distributor To An Area 
YOU NAME YOUR OWN PROTECTED TERRITORY 


This is your opportunity to make 1954 your Best and Biggest Year, 
while sales volume is dropping for other dealers. 


ALL SOUTHLAND Implements are fully adjustable. 


All our harrows are made to float with the ground contour. 





SOUTHLAND is the only low priced line having all the best operating 
features, plus greater strength and longer life. 


UNCONDITIONALLY GUARANTEED against wear or breakage from any 
normal operating hazard for six (6) months ofter retail sale. 


SOUTHLAND IMPLEMENT CO. 


709 9th Street North, Birmingham, Alabama 
Birmingham 9% Alabama 














MILKING MACHINE 
REPLACEMENT PARTS 


34X17 2R FF 3R HERS}4426R FF BR 


09D 050 


ot cade 


O6 Seti 


Get this Display Board FREE! 


Sets you up as Rubber Replacement Parts Headquarters for all leading 
makes of Milking Machines. 


Write today for full details. 


CROWN DAIRY SUPPLY CO. 


327 W. College Avenue, cnow” Waukesha, Wis. 
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Products Reviewed at 
Butler Sales Conference 


WITH GRAIN torage problems 

Imost re thing for the coming 

ear, salesmen in the farm equip- 
ment division of the Butler Manu- 
facturing Company were told by 
management that this could be 
a bonanza in reaching record sales 
goals for 1954. 

This and other optimistic notes 
were brought out during a three- 
day general sales meeting at Kan- 
sas City, February 2 through 4 





Salesmen, 160 of them attending a sales conference held recently by Butler 

Manufacturing Co. in Kansas City saw this panoramic view of company 

products in the "Butler Product Review." Idea was to make the 160 salesmen 
in specialized lines familiar with all the Butler lines 


4 
So Check Your Supply of 
The Department of Agriculture's 
age AIS ¥ PP cage se a , ederen m pee ae ~~ — 
WATERERS! hould make this Butle bigge nnounce y ayton 


year in the grain bin, grain storas Tur NEw DAYTON } 
tank and grain storas yuildins eal fot ernben 
busine claimed treasure! arl eats from $98.7 
Melcher 

Highlighting the first 


ales conference since 1948 


two-hour-long Butle1 Prod 
There's a 


Daisy for every Revue in the huge aren; 
watering need Sa City Munk lf al 


when 
You can always depend on Daisy Hog and } i 
Poultry Waterers for fast turnover, nice ar 
profits and year-‘round sales! Keep a good bastici 
supply on hand at all times and display one . 
or two on your floor. Your suggestion will to take 
usually close a sale. Daisy 

waterers are also available 

with heater attachments SF) 
for winter. Write for the » wt ‘ 
name of your nearest dis equipment inc luding 
tributor who handles the h: nd 
Daisy Line—the first name | CALFWEANERS lay an 


a for over 45 ANOTHER FINE ers stock tank 
PROFIT ITEM. watering founta 


QUINN WIRE AND IRON WORKS and stock ta 


DEPT. BOONE, IOWA 


NEW! al BIG ORANGE 
Avalab _ , Shackle Chain HOOKS 


Sizes 1/4", ; Use on "High Test’ Chain 
pe pol SAVES TIME—Can be attached any 
7. Ve where on the job. Only a pair of 
M/, pliers required 


' 
r@« 


rain eiev« 

















SAVES EXPENSE— Strong and tough 
enough for use on “High Test 
Chain. Will outlast several BBB or 
Proof-Coil Chains. 


“pu EXTRA STRONG—Even the pin is 
Bes st made of hi-strength stee! and heat 
he treated. 


T 


Ask your Jobber MIDLAND INDUSTRIES, INC. 
or Write us CEDAR RAPIDS, IOWA 














SOUTHERN FARM EQUIPMENT Section for MARCH, 1954 





‘rucible I 


\ BELLI 


ind W 


A. Deep Cut-Out — 
for e disc lif 
B. Longer Bevel — with confide 
e , : when it come | quality 
roduction trom mining ol 


ys sharp 
e rigi roug » the finished disk pell 


Soil Improvement with Crucible fine nore 
\ tome ippyv sell them LA BELLE 


Agricultural Steels. This new 20-page book 
t off the pre contains information ( : your cu 
mportance to farmers and farm m« hey are le for all make 


+f 


re. To get yo 
tter do it now 
; Crucible Stee! Company of America 
Dept. SH, Henry W. Oliver Building 


Qo . ri now! eit Po 


+s 


State 





/CRUCIBLE| 





AGRICULTURAL STEELS 


PURPOSE STEELS 


139 


54 years of Sire steelmaking 


* TOOL * ALLOY * SPECIAL 


MAX-EL * 


REZISTAL STAINLESS © REX HIGH SPEED 
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¥ 


Barcalo Mfg. Ce 
Bassick Co 
Belmont Stamping 
or 
Bert Company 
Bethlehem Steel 
Bettis Corp 
Bevin-Wilcox 
Blue Ine John 
& Co., In H 
n Products Di 
od Machinery & 
Cory] 
Bradson Company, The 
Bristol Horton, Ir 
Brown Corp., W. R 
Butler Mfg. ¢ 


pman ¢ 

1attanoog 

Mfg. Co 
heney Hammer Cor] Henry 
hicopee Manufacturing 

Co Second (¢ 
lark Brothers Bolt Co 
lassified 
emson 
leveland i ompany 
oal Chemicals Div 

Steel Cory 


Manufactur 


oleman Company, In 
rado Fuel & Iron 
kwire Spencer 
Mfg Co 
s Malleable 


mbian Enameling & 
Metal Industries 
in Rope ¢ 
mbiana Pump ¢ 


etal Pr 
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A NEW WHIZ 
PROFIT 
MAKER 


for every 
dealer 


THE WHIZ 
EDGER 


CUTS TRENCHES ALONG DRIVES, 
WALKS QUICKLY AND EASILY 


thole Digge 


CIRCULAR SAW If your Jobber cannet supply you—write 


dele) y MANUFACTURING CO., INC. 


127 East Eleventh St. ee Me tT 





Say Skipper, you should have -=-__ 


SEALER 900 5 
Oke Ig 


9 Se Sa 
“Makes boats 


absolutely water tight” 
Best sealer on the market! 
iT Flows easily into seams, cracks 

oints up to Makes water-tight, air- 
tight, adhesive seal. Being rubber, expands 
and contracts, keeps boats dry! Plastic 
squeeze bottle with pointed tip controls 
flow. Sells for $1.35. Imitated — never 
equalled. Used by thousands of boat owners 


coast to coast! 


SELL nex OTHER PROFIT amereag 


SEAL PAT 600 4 bber adhes 
patching rubber fabr eather 
¢ 





SEALER 700—Black rubbe 
SEALER 800—White rubbe 
SEALER |000—Gasket 
ner RE : 
METAL MASTIC f 


meta 





oz. tubes 
an 8 





GRIT 


Marine Products, Inc. 


4) HIGH STREET OSHKOSH, WISCONSIN 
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You Will Do Fine 
Selling the 


NITRO SHOUITER UNIVERSAL 
BLUE METERING PUMP ~ 


. 
WRITE for NEW 
Complete Catalog 
. 


FERTILIZER DISTRIBUTOR 
and SICE DRESSER 


all 
» and fou 


JOHN BLUE CO., ING. Condi cei es 


veaTn <9 hn ee sevToss TRACTOR DEAWH DIME HAREOWS TRACTOS Slate Curren 
HORM DRAWN DIKE MAREOWw'S , MORM ORAWH DIiTtreutoE 


z Yor 4 : evToes 
~e) TaactOe® C#OP DUSIES TRACTOR MOUNTED (POs ree 








Sell the C ompost Grinder 
THEY ARE ASKING ne? 


a 4 


MODEL 4-EV 


DETACHABLE 
ELEVATOR 


pHduertised 


he Uationally 
w- W COMPOST GRINDERS 


Now you can sell the leading compost nder ond soil shredder in 
America. it's the W.-W Comms t Gr jer that w screen, shred, of 
grind tough organic matter et or dry, into i »l compost material 
mutch, or fertilizer. 1¢ will « ix end screen compost, or other 
fertilizer fine enoug 
leading put 2 
maker in off seasons 
LIBERAL DEALER 





DISCOUNTS 


THIS COUPON 
FOR COMPLETE 
INFORMATION — 





TOWN STATE 


W-W GRINDER CORP., 
DEPT. 21, WICHITA, KANSAS 








Get this 


Presenting Many 


Equipment Lines for 
Profitable Year ‘Round 
Sales... : 


Shown above is a two-page 
spread from the Wisconsin Engine catalog, 
showing equipment powered by Wisconsin single- 
cylinder engines. There are 36 more pages of engine-powered 

equipment applications. 
@ Just as many farmers today find it most profitable to diversify their crops 
as much as possible, so also does diversification of power equipment lines 
provide additional, expanded profit opportunities for the farm equipment 
dealer, As a matter of fact, crop diversification in itself creates a need for 
a greater variety of farm equipment for the most efficient and economical 


production of these crops. 


The new Wisconsin Air-Cooled Engine catalog, illustrated above, will give 
you what we believe to be the most complete pictorial listing of farm and 
orchard power equipment ever published. Between the covers of this book 
are shown a total of 263 Wisconsin-powered equipment pictures, covering 
a great variety of machinery, together with the names and addresses of 
the individual manufacturers. 

We want you to have a copy of this book FREE — so that you will be able 
to study the equipment shown and possibly make selections of additional 
lines to sell in your community. There is no obligation on your part. 


2-cy! 


This catalog also contains specifications covering all Wisconsin Engine Models 
— 4-cycle single cylinder, 2-cylinder and 4-cylinder, from 3 to 36 hp. Write 
for your free copy today. 


WISCONSIN MOTOR CORPORATION 


World's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
A 785 PC 


SOUTHERN FARM EQUIPMENT Section for MARCH, 1954 





tW-~the Magie Word 
hat SELLS Today-- 


2. NEW... PIVOT-AcTion 
BREAK-AWAY pLow 


Here’s a Plow with double-barrelled Selling sense. 
Pi, Ot-action Pulls beams and bottoms trom Point in 
plow frame—precise| Prevent < ulting in or 


Out on cury es, niform on Contours, 


Break-Away Sa UNCouples on striking 
“UMP oF stone, rex ouples by backing tractor; guards 
4Zainst broken Shares and bent beams, Both fea. 
tures make sense when shown. Prove their practi: al 
value in field demonstration, Pivot-Action Break. 
Away Plows are built for alj three sizes and many 
models of Case Tractors with Eagle Hitch, Only 
Case dealers have this ney Plow to sell, to demon. 
strate, and to Promote the sale Of Case tr 


herd PI cr > -_ 
4a we, e SAPS ry aa }- 


actors, 


~~ 


ES wee ARROW 
PIVOT-ACTION DISK run Eagle Hitch 

NEW aie ith its own built-in pivot ipo ol for turns or travel. 

—— “a re pe a sone of the hydraulic control, 

implements it lifts clear 


tractor, keeps 
-tween harrow and 

ion prevents side-draft between | 

ie ivot action 

In the field, Pp 


7s yrrect itting an rle around irves 5S well as straight ; he: a. Ds m- 
| i i / 
£ 4 cL a 
cl 


, I 5 n 
t conservatio 
i j tter use Oo mser 
: , i e ¢ aie . - . « 
© nae better see 
practice Ss, beds b b Ss SS { r | ( ise ( o 


Racine. Wis. 





what's new in 
disc harrows? 


New tillage vigor, plus greater capacity to meet 
today's farming needs! That's the story behind 
Allis-Chalmers’ modern line of disc harrows. 


The rugged Model 11-B has crisscross con- 
nectors which hold gangs in constant alignment 
so rear discs slice accurately between the spacings 
of front discs. This system of connectors also 
trails rear gangs around short turns to eliminate 
gouging. Here is Allis-Chalmers disc harrow 
efficiency that goes with any make of tractor. 


In mounted disc harrows, Allis-Chalmers CA, 
WD, and WD-45 Tractor owners have their choi;e 
of many weights and models—the medium we ight 
20 Series, and the single-action 30 Series for c . 
ping heavy stubble or sod, building beds, 
the heavy-duty 40 Series for WD and maven 


.* ~ ~ i. 


PPOs ws 
oe a Se 


20 Series 


40 Series 





These hydraulically lifted disc harrows feature 
double-sealed BAL-PAK bearings which require 
no lubrication nor adustment during their long 
life. They can be equipped for use with SNAP- 
COUPLER, to make hitching instant-quick un- 
der any field condition, while retaining the ad- 
vantage of Free-Swing operation from a single 
forward hitchpoint. 

These advancements are typical of Allis- 
Chalmers’ originality in design which combines 
convenience and outstanding field performance 
with moderate price. The farm equipment dealer 
who shows and sells these new disc harrows bene- 
fits both himself and his customers. 


ALLIS:‘CHALMERS 


RACTOR DIViISton MILWAUKEE 1, 


Model 11-B Tractor-Drawn 


30 Series 





‘display the leaders 


Week 
during National Hardware 
APRIL 16th to 24th 


t 
f 


; warclavillze-si & Goeeha ofit! Order 
these displays...and stocks to keep heen 
filled... from your MIRRO jobber, now! 


owe 4 


ith the purchos® - 


This Displey Stand 443 wi 
No. A97OM 


of 
REE with the purchase 


pro 
ray PAN 


DISPLAY DEAL was 


fl * 
1 profit! 
Quantity Number Name Retail Each Total Retail Quontity nber om etail Eo otal Retail 
l only 799M Display Stand FREE FREE lonly 798M Display Stand FREE FREE 
4 only 737M 7’ Fry Pans $1.85 $7.40 2 only 5157M 7’ Covers $ .65 $1.30 
3 only 739M 9” Fry Pans 2.85 8.55 4 only 5159M 9” Covers .85 3.40 
3 only 740M _ 10’ Fry Pans 3.50 10.50 4 only 5160M 10 Covers 1.00 4.00 
2only 741M 11° Fry Pans 3.95 7.90 2only 5161M_ 11° Covers 1.25 2.50 
$34.35 . $11.20 
Deal No. A970M. Price to Dealer $21.75 Deal No. ASI70M. Price to Dealer $7.10 
Dealer Profit $12.60 ee ee Dealer Profit $4.10 
(Margin 36.6%) (Margin 36.6%) 
PLUS DISPLAY STAND FREE! PLUS DISPLAY STAND FREE! 


Buy from 
gouz MIRRO Dobler 


ALUMINUM GOODS MANUFACTURING COMPANY ° MANITOWOC, WISCONSIN 
FIFTH AVENUE BLDG . NEW YORK 10 MERCHANDISE MART, CHICAGO 54 
WORLD'S LARGEST MANUFACTURER OF ALUMINUM COOKING UTENSILS 
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For Hardware Week 


the REAL DEAL i; 


purty KNIVES 
WALL care 


And BE SURE You Tie-In By Using Red Devil's 
Hardware Week Pennant 
With The A-18 Merchandiser Featured On One Side, 
The A-17 On The Other! 


aad Dew 


PUTTY KNIVES 


WALL SCRAPERS Products of 


so, 4 2 
o fi Red Devil Tools. 
Ng IRVINGTON 11, N. J., U. S. A. 
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